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Sells Thirty Modernization Jobs 
as Result of Canvass by Employees 
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The upper two pictures show an old-fashioned frame house, before and after being modernized and “rebeauti- 
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fied.” At bottom is seen a house from which its former covering of stucco has been removed and replaced by 
stained wood shingles. Both jobs were sold by the W. J. Durham Lumber Co., of Neenah, Wis. Read the story, 
appearing in this issue, of how this company conducted a canvass which developed thirty extensive remodel- 





ing jobs and contracts for eighteen new roofs, besides a substantial number of lesser remodeling jobs 
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Natures Way 


Better iy Cheaper 
QUALITY KILN DRYING 


—that brings all kinds of Wood Stock through properly 
dried — with quality improved. LIVE OF FIBRE and 
FREE FROM COSTLY DEGRADE. 


Write Today for Facts and Figures 


UNIVERSAL VACUUM DRY KILN CO. 


417-21 {De Kiln Engineers KANSAS CITY, 
City Bank Bldg. and Manufacturers MO. 
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Scores of careful buyers watch our lists 
for opportunities to buy—and they find 
many of them. Ask for quotations on 
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75,000 ft. |” Sel & Btr. Kiln Dried Birch 
100,000 ft. 1” Ne. 

60,000 ft. 1” Ne. 

200,000 ft. 1” No. ommon 

150,000 ft. 1” No. 

50,000 ft. 1” 4 an 

28,000 ft. 1” No. 0 

90,000 ft. 1” No. a 


“KORRECT-MAKE” MAPLE FLOORING 


2 cars 13/16x24%4" Second Grade 
3 cars 13/16x2%4" Third Grade 
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| car 32” Basswo od Lath 


KNEELAND-MCLURG 
LUMBER CO. 


Mills ut : Sales Office: 


Phillips, Wis., Morse, Wis. PHILLIPS, WIS. 














































































































































































































me §8=6— Will Satisfy | new 


stairway 


MODEL 60 


This new Bessler 

presents a desir- 

able combination of 

advantages. The stair 

run is of the same 

dimensions as our 

Model 50, while the open- 

ing, with panel, is as spaci- 

ous as that of our standard 

Model 97. It is a most 

efficient disappearing stair- 
way moderately priced. 


The Bessler Disappearing Stairway Co. 


Akron, Ohio 
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for all the DISAPPEARING 
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Guarantee of Cost Helps Boost Remodeling 


OWADAYS MOST of the merchandise that is offered for sale 
CT) carries its price in plain figures. It is practicable, there- 
fore, for the prospective buyer to know even before he asks 
a question what he is expected to pay; and it is recognized as 
the better practice to fix one price to everybody and stick to it. 
When, however, work is to be performed or repairs are to be 
made the trend is all in the opposite direction: the buyer does 
not know the cost until the job is completed and it is too late 
to decide whether the price is too high or not. The automobile 
garageman tells you it will be a matter of time and materials, as 
do the carpenter and the mason, the painter and decorator. When 
the job is finished and the cost named it is a rare case that the 
price is not deemed too high by the buyer. This is likely to be 
true even though it would not have seemed too high if named in 
advance. 

There is no really good reason why the cost of labor and 
materials can not be known in advance of the performance of 
the work. In fact, it is better for both the seller and the buyer 
that the price be named in advance; for the buyer then has the 
option of ordering the work done or not, accordingly as he deems 
the price fair or within his means or not, and he has also the 
option of getting quotations elsewhere. From the seller’s view- 
point, there may appear to be some risk in quoting a price in 
advance, but that can hardly be true of the experienced and well- 
informed business man. In fact if he does not know with approxi- 
mate accuracy the cost in labor and materials and for that reason 
refuses to fix the price in advance, there is some reason in charg- 
ing that he is merely penalizing his customer for his own ignorance. 
He refuses to take the hazards of his own business. 

It will be readily granted, of course, that it is not easy in advance 
to say how much labor, particularly, will be involved in remodeling 
an old house. It likely will be easy to estimate with sufficient 
accuracy the amount and cost of materials, but it is hard for the 
carpenter to guess what he will “get into” when he begins to 
remodel an old house. There is, however, always one advantage 
in quoting the price in advance: the workman is impressed with 
the necessity of getting the job done within the estimated time 
and cost. Not only so, if the profit margin is clearly wide,’ the 
workman still has the stimulus to get it done as quickly as possible 
in order to increase the profit. 

As a practical matter and from the viewpoint of the dealer in 
building materials, guaranteeing the price of remodeling or repair- 
ing in advance has business-getting possibilities that more than 
counterbalance the risk of loss from underpricing. A line-yard con- 
cern in the Southwest, as related elswhere in this paper, found 
it relatively easy to get remodeling business by quoting the cost 
in advance and guaranteeing it. That took the uncertainty out 
of the matter for the buyer, which it should be remembered is a 
big factor, for the average home owner is doubtless often deterred 
by his ignorance of the cost of labor and materials. In fact it is 
notorious that repairs and remodeling are thought to cost more 
than the amount estimated in advance. It is a fine stroke of mer- 
chandising, therefore, to eliminate uncertainties and other causes 
of dissatisfaction that are sure to exist where loopholes are left 
for misunderstanding. 





Conservatism Marks Industrial Status 


OME MONTHS ago market comment contained frequent refer- 
S ences to “hand-to-mouth buying.” That term in its earlier 
implications meant that the buyer foresaw or thought he 
foresaw a decline in price or in demand. He therefore bought in 
small quantities and only as often as was necessary to fill his cus- 
tomers’ orders. This practice was in the nature of a temporary 
expedient. Experience, however, soon demonstrated that under 
current conditions it is practicable to carry on a business continu- 
ously in that manner. Frequent, prompt delivery could be substi- 
tuted for the warehouse and the store room, at least so far as the 
retail distributer was concerned. It might be necessary for the 
producer or the wholesale distributer to carry surplus stocks, but 
the retailer need not do so. 
Hand-to-mouth buying was not new in itself; in fact it has now 
been practiced so long and has become so general as to be almost an 


— 


established policy. From a temporary expedient it has by long per. 
sistence become a permanent policy, and it may be said to mark a 
revolution in industry. As the retailer has reduced his surplus or 
reserve stocks because uncertainty has been eliminated from trang. 
portation and because the time in transport has been greatly reduced, 
the manufacturer and wholesale distributer also have been impelled 
to readjust their practices to the new regime. 

Statistics, so far as they are available, reflect fundamental strength, 
Indexes show alternating small price fluctuations. These are to be 
expected in a market that is not burdened with surpluses. While for 
a considerable period there was a big volume of speculative invest- 
ment and a skyrocketing of stock prices, trade and industry pursued 
the even tenor of their ways, evidently as if there was no necessary 
relation between stock exchange activities and the current industria] 
trend. Bank clearings for several months have kept on a fairly even 
keel. Car loadings during recent weeks have held close to the 
million mark both above and below, and have been reasonably com- 
parable with those of a year ago. Prices of farm products, wheat 
particularly, went through a brief period of speculation, but today 
they stand at levels that are reassuring to the farmer. 

One potent factor in the current situation that bobs up pretty often 
in market comment is employment or unemployment. Figures on 
employment are notoriously inadequate, and where there is lack of 
definite knowledge there is apt to be exaggeration of unfavorable 
symptoms. Evidence of an increase in unemployment is not want- 
ing. Some of it is seasonal; some is the cumulative result of 
greater use of man-saving machinery; some may be due to a definite 
lessening of industrial activity. In the aggregate, unemployment, if 
persistent, is reflected in decreased buying power, which in turn 
lessens retail distribution and finally is felt in further reduction of 
industrial output. 

As a whole trade and industry are in a strong, conservative posi- 
tion. There is no sign of hazardous surplus, no speculative expan- 
sion or anticipation. While there is evidence of caution in all 
branches of trade and industry, there is no sign of fear and hardly a 
lack of confidence even. Perhaps a partial though not entirely ade- 
quate characterization of the current situation would be to term it 
one of watchfulness. There has been something akin to a revolution, 
really an evolution, in the methods of producing and marketing, 
and until the new regime has been thoroughly established, and all 
the necessary adjustments made by all the factors in industry, each 
is disposed to feel its way. The caution thus exhibited is, therefore, 
a factor of safety and assurance, rather than otherwise; and it 
affords the solid foundation on which legitimate expansion and 
increased activity are the logical superstructures soon to be erected. 





Opportunities for Individual Enterprise 


HEN THE WAY seems particularly hard, when misfortune 
“) seems to lurk at every corner and when conscientious effort 
long exerted appears to receive scant reward, the ambitious 
young man is apt to feel that the time has gone by for winning 
individual success as it was won by leaders of an earlier gener- 
ation. Also when the captain of industry has achieved signal 
success, when he has built up a great organization in which thou- 
sands of workers contributed to the prosperity of the enterprise, 
he is apt to put faith in numbers, to rate the organization high 
and the individual low, and to feel that by merely perfecting his 
organization he can accomplish all that he desires. He is tempted 
to forget that after all it has been individual interest in the 
rewards for success that has made his great institution possible. 
Often it has been said that during the American Civil War the 
volunteer army owed much of its success to the fact that there 
were several major-generals in each company or regiment. When 
the people of the East swept across the continent and settled 
the prairies it was found that they were able to stick and make 
their homes because they had the initiative and the enterprise 
that enabled them to overcome all obstacles, meet and conquer 
every difficulty and if need be even to develop a different civiliza- 
tion. It was individual and personal grit that made success pos- 
sible and kept it secure. 
It may be doubted if there is anywhere a manufacturer or a 
merchant that has not at times wished he had no competition, that 
he could eliminate, annihilate or absorb his competitor. And yet 
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everybody knows that competition is the spur and the stimulus 
that have set the world ahead on the road of progress. If com- 
petition had been eliminated, possibly the locomotive would not 
have superseded the steamboat, the automobile would not have 
supplanted the buggy; electricity would not have abolished the 
oil lamp, and the bus would not have bothered the railroads. 

Let anybody imagine a state of society or a public sentiment 
or policy that forbade individual enterprise, and he would have to 
imagine also stagnation to the point of decay. He would have to 
picture a society deprived of the principle of life, devoid of the 
power to perpetuate itself. However promising in a narrow sense 
the elimination of competition may seem to the individual busi- 
ness man, in the longer view doing away with competition is 
the certain means of doing away with the one stimulus necessary 
to perpetuate life. Without competition the way seems easier 
to success; but the kind of success that is easy is not worth 
much for everybody can win it with little effort. 

In the larger view it is of the utmost importance that the road 
shall be kept clear for the exercise of individual initiative. There 
must be kept open the same opportunity to each successive gen- 
eration for winning success through individual effort that has 
been open to the generations of the past. The principles of in- 
dividualism must be maintained intact if the American people are 
to continue their leadership where they have already achieved it 
and to win leadership in other fields. It is only in this way that 
Nobody hitherto has 
been able to predict where the next leader in science, in art, 
in business, in education, in statesmanship or in justice would 
come from. Such leaders have in the past come as often from 
the lowliest and least expected sources as from the higher. It 
will be the same in the future, and if the world is to have the 
benefit of the best that humanity can produce the way must be 
left open for the individual of every type and origin. 





The Trade Survey as a Business Builder 


ETTING BUSINESS nowadays consists primarily in either 
G reminding the prospective buyer of his actual needs or in 
persuading him that he needs something the seller has to 

offer. The notion has long been exploded that the buyer will 
decide to purchase as soon as he is able or ought to do so, or that 
he will realize the advantages of possessing a new device, an 
added convenience or an improvement in his standard of living 
as soon as it is available and set out to obtain it. The fact is 
that nearly everybody is disposed to go on in the old way, delay 
purchases and improvements and wait until the pressure of neces- 
sity or pride impels him to do what he should have done before. 
Notwithstanding the fact there are in the United States some- 
thing like 20,000,000 automobiles in use, there is no evidence of 


a saturated market and builders of cars apparently consider the 
remaining hundred millions as prospective purchasers. Perhaps, 
if the inner workings of the present car owners’ minds could be 
fathomed it would be found that most of them are already ripe 
prospects for the purchase of new cars or larger, better or of 
more modern construction and equipment. That is to say, in this 
as in every other field there is latent business awaiting the stir- 
ing touch of the eloquent, logical and persuasive salesman. The 
buyer’s money in any case will find its way into the hands of 
the seller who presents the best argument or presents it first. 

It is one of the oddest of facts that the communities in which 
a certain type of business building could be most effectively used 
are among the last to adopt it. Consider, for example, the matter 
of home building or home improvement in the smaller communi- 
ties. The lumberman often knows or might easily learn most of 
the inhabitants by name, their homes, their dispositions and their 
financial means; in fact he has come or might readily come into 
possession without much cost or effort to himself of information 
that his outside competitor is willing to spend and does spend large 
sums to acquire for sales purposes only. 

Almost without exception lumber dealers say that they have no 
difficulty in meeting outside competition when they have an oppor- 
tunity to bid; they lose only when the outsider learns of the buyer 
and makes the sale before the local merchant is aware of it. Of 
course it is not by accident that the mail-order merchant learns 
of an opportunity to make a sale. Most of his efforts are directed 
to that end; his whole organization is designed to create a desire 
for the things he has to sell; to bring to himself inquiries for 
information and prices, and thus to open the road for sales. 

A striking illustration of the possibilities of trade building 
through personal solicitation and detailed survey is afforded in the 
experience of a Wisconsin lumberman as related on the front 
page and elsewhere in this paper. Curiously enough, it was lack 
of business and a reluctanee to lay off his employees that led 
this lumberman to set his office employees to work as trade scouts 
in the community. The workers themselves, of course, must have 
seen this as an opportunity to keep their jobs and perhaps were 
by this fact stirred to greater efforts. The scheme was, however, 
very carefully worked out, for it involved not only the getting of 
new business but the cleaning up of old scores and removing 
ancient grudges and dissatisfactions of long standing that the 
lumberman was not aware of. In fact the plan in its entirety 
constituted a survey of the community’s trade opportunities for the 
dealer. It was a complete success from the viewpoint of business 
actually secured, and it was perhaps an even greater success in 
that it developed the. initiative and energies of all the employees 
and injected vigor into the whole enterprise. It is believed that 
there is hardly a community in which a similar plan could not 
be profitably carried through. 





Inland Empire Lumberman Dies 


[Special telegram to AMERICAN LUMBERMAN] 


SPoKANE, WASH., July 2.—William H. Kroll, 


ageous and resourceful. 
ences read like a novel. 


old school, hard working, clear headed, cour- 


Visit Frame Manufacturing Plant 


Bayport, MINN., July 2.—A party of West 
Coast lumbermen from the Long-Bell Lumber 


His early-day experi- 





widely known lumberman and capitalist of Spo- 
kane, died last night at the Sacred Heart Hos- 
pital. He was 82 years of age and had been in 
poor health for the last year. He was taken 
with an attack of mio-carditis last Thursday 
and after rallying somewhat Saturday, grew 
slowly worse. His widow and two sons, 
Arthur, of Spokane, and Charles, of St. Ma- 
ries, Idaho, were with him at the end. A 
daughter, Mrs. Lottie Smith, of Syracuse, N. 
Y., is on her way here. He is also survived 
by five grandchildren and one great grandchild. 


Mr. Kroll came to Spokane from St. Maries 
seventeen years ago, after he had established a 
reputation for himself as one of the leading 
lumbermen of the Inland Empire. He built 
the plant of the St. Maries Lumber Co. in 
1913, which he sold ten years later to Fred 
Herrick for a reported consideration of $2,000,- 
000. He was also heavily interested in Oregon 
timber in association with the late Frederick 
W. Sparrow, of New York and Michigan. He 
was born in Delhi, Mich., and starting at the 
bottom worked his way to the top in the lum- 
ber industry in that State before coming West 
in 1910. He was a typical lumberman of the 


national 


issue. 





NO TELEGRAPHIC STA- 
TISTICAL REPORT 


Because of intervention of a 
holiday and consequent delay in 
compiling the figures in Wash- 
ington, the telegraphic report on 
lumber 
shipments and orders is neces- 
sarily omitted from this issue. 
The figures will be found, how- 
ever, in the regular report on 
lumber statistics in the July 14 


Co. organization at Longview, Wash., spent 
several hours last Monday visiting the plant 
at this place of the Andersen Lumber Co., see- 
ing just how Andersen frames are manufac- 
tured. The party was headed by J. D. Ten- 
nant, vice-president and general manager of 
the Long-Bell Lumber Co., and included Roy 
F. Morse, general manager; Mr. Tennant, jr.; 
Jack Moses, district sales manager, and a num- 
ber of others from the same organization. The 
party also visited the plant of the St. Croix 
Manufacturing Co., which manufactures pine 
“Trimpak.” The Long-Bell company manufac- 
tures fir “Trimpak” in the West. 

Among the visitors to the plant last. week 
was R. H. Haener, sales manager of the Cole 
Manufacturing Co., Memphis, Tenn., who, 
with twelve of his salesmen, spent three days 
at the plant, studying the manufacturing and 
merchandising of Andersen frames. This 
company is one of the largest sash and door 
jobbers in the South and has been distributing 
Andersen frames for the last eighteen months. 
Another visitor duirng the week was H. D. 
Robbins, assistant general manager of the Ark- 
mo Lumber Yards, Little Rock, Ark., who with 
two salesmen spent two days at the plant. 
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Hard and Soft Maple and Beech 
Can you advise us where or how we may 
be able to secure a list of names of manufac- 
turers who use our native hard and soft maple 
and beech? If there is any information you 
may be able to give us regarding this we shall 
appreciate it very much,—INQuIRY No. 2,165. 


[This inquiry comes from a wholesale lum- 
ber concern in Pennsylvania. The woods men- 
tioned are utilized for a great variety of pur- 
poses and it would be misleading to list con- 
cerns that use some of these woods as using 
them exclusively for any given purpose because 
there is such an overlapping of uses of prac- 
tically all of the woods that in many cases, at 
least, availability and price rather than species 
determine the choice. 

Among the prominent uses of hard maple 
are the following: Flooring, wringers and 
laundry machinery, school and theater seats, 
furniture, vehicles, pulleys, farm implements, 
refrigerators and butcher supplies, spools and 
shuttles, brushes, shoe heels and shoe lasts. 

Among the important uses of soft maple 
that are commonly listed are the following: 
Millwork, auto bodies, truck bodies, threshing 
machines, handles and novelties, vehicles, bar- 
bers’ fixtures, mantels, tables and furniture. 

Beech is used for many of the same pur- 
poses that hard and soft maple are used for. 
In fact, so far as it is practicable to judge, 
all three of these woods in many instances are 
interchangeable. The name of the inquirer will 
be supplied on request.—Eprtor. | 

“Gallows Tree” in Tennessee 

I am informed that in the Nov. 28, 1914, 
issue of your publication there is a brief para- 
graph mentioning and telling something of 
a red oak tree at Greeneville, Tenn., known 
as the “gallows tree.” If you can inform me 
as to who gave you that information, I shall 
be greatly obliged.—INQuIRY No. 2,168. 

[This inquiry comes from the State forester 
of Tennessee. The paragraph referred to reads 
as follows: 

“The gallows tree, an oak near the railway 
station fear Greeneville, Tenn., is a reminder 
of deeds done by partisans in the Civil War. 
Upon a limb of this vigorous red oak two 
men charged with bridge burning were hanged 
by the Confederates in November, 1861. The 
tree is scarred by Confederate cannon balls.” 

This paragraph appeared in an article en- 
titled “Trees Associated with Many Historic 
Events,” with the sub-title, “Memory of Deeds 
of Heroism Perpetuated by Trees—Nation’s 
History Traceable in These Natural Monu- 
ments.” The article itself was contributed by 
Eugene Parsons.—Ebitor. | 


Smiths’ and Wagonmakers’ Woods 


We manufacture a line of hickory woods 
used by wagon and implement manufacturers 
and distributed to blacksmiths and wagon- 
makers throughout this country. There is 
also exported to Canada a great‘ amount of 
this material in the rough sizes, and we desire 
to get in touch with some of the better class 
of Canadian dealers and users. 

Can you tell us where we may secure either 
through some credit association or other 
source the- names and addresses of these 
Canadian dealers together with some informa- 
tion as to their moral and financial responsi- 
bility? Perhaps a note in your Query and 
Comment Department would bring some in- 
formation.—INQuUIRY No. 2,166. 

[This inquiry comes from a manufacturing 
and wholesale concern in Louisiana. Each 
week the AMERICAN LUMBERMAN receives nu- 
merous requests for lists of various kinds, 
generally to be used for soliciting business. 
It must be confessed that the average inquirer 
for such lists has more faith than knowledge 
or experience with respect to the use of lists 
casually prepared for purposes of solicitation. 


It is believed that the lumber industry is as 
stable and the members engaged in it are as 
unlikely to change their names, addresses and 
occupations as any class of business concerns 
in the United States. Nevertheless, a large 
part of the labor involved in the handling of a 
subscription list and in serving the industry 
through the publication of news, consists of 
making changes in the addresses of subscrib- 
ers and others and in notifying the trade of 
such changes. 

It is quite likely that a considerable number 
of the readers of the American LUMBERMAN 
are prepared to give this inquirer service in 
the way of distributing his product in the 
United States and Canada. The name of the 
inquirer will be supplied on request.—Ebitor.] 


White Ash Flooring Sought 

We have an inquiry for white ash flooring. 
If you know of anyone that manufactures this 
item, we shall be pleased to have you advise us 
or request through your paper that if anyone 
is interested in quoting us prices, we shall be 
pleased to have him advise us direct.—INQUIRY 
No. 2,170. 

{This inquiry comes from a commission 
lumber concern in Ohio. Doubtless from 
time to time practically every hardwood and 
possibly every softwood has been manufac- 
tured into flooring. Nevertheless, ash as a 
flooring lumber does not often show up in 
the lumber merchandising transactions of the 
industry. The name of this inquirer will be 
furnished to readers interested in supplying 
ash flooring.—Ebiror. | 


Ancient Wisconsin Wood Shop 


EDITOR AMERICAN LUMBERMAN: I have been 
reading your many different items in the Amer- 
ICAN LUMBERMAN regarding the life of wood 
buildings. There is an old workshop on the 
Teegarden Estate, seven miles west of Menom- 
onie, Wis., that was built by Thomas Teegarden 
in 1865 and was used as a place to make cas. 
kets for the early settlers. The shingles on 
the roof are the same that were put on when 
the shop was built. They are white pine split 
and shaved. During the 63 years they have 
served, the rain and snow have worn them down 
very thin, but still they make a fairly good 
roof. The boards on the sides are basswood, 
sawed by an up-and-down or sash saw by the 
builder on his own place, the mill being operated 
by water power. - 

The upper ends of the boards are fitted into 
a groove plowed into the timber that is used 
as a plate. The lower ends are pinned to the 
sill and also the battens are pinned on, because 
nails were very scarce at the time this shop 
was built. 

Six years after this building was erected 
there came the engineers surveying for the 
Omaha railway. The work benches and tools 
were moved out of the shop at that time, and it 
was fitted up for the headquarters of Jake 
Humbird, builder of the road, and his engi- 
neers. 

As soon as the steel was laid as far as it 
is now known as .Teegarden's Spur, Thomas 
Teegarden loaded his first car of lumber on a 
32-foot, 28,000-pound capacity car. The oraer 
was for 6,000 feet of 2-inch oak plank, 12 inches 
and wider, all lumber to be measured at nar- 
rowest place between barks, price $10 a thou- 
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The Wisconsin Valley Rail- 
road is soon to be advanced to 
Bates’ Island, on the Wisconsin 
River, so that lumber from 
above that point can be loaded 
on the cars without the trouble 
of running the rafts through 
the boom. 

a a 

Knapp, Stout & Co., of Me- 
nomonie, Wis., are making an 
average cut of 210,000 shingles 
per day of eleven and three- 
quarter hours with one of 
Burt's 12-block machines. 

J 

A total of 36,823,000 feet of 
lumber and 26,678,000 shingles 
were received at the port of 
Cleveland, Ohio, for the season 
ended on June 15. 

’ 2 

A Kansas retailer writing to 
the Norruwestern LumMBer- 
MAN declares that “as retail 
dealers what we in this part of 
the country suffer from most is 
the promiscuous sending out 
of price lists to outsiders by 
wholesale dealers. Anybody, in 
no matter what business or 
whether in any business at all, 
may write to Chicago or Han- 
nibal and obtain a_ lumber 
price list quoting just the same 
figures and terms given to the 
regular trade. The  conse- 
quence is that we have to sell 





at those prices, which we gen- 
erally do, or let the parties 
send for it themselves.” 

* @ 8 

An accident in the sawmill 
of A. F. Fletcher & Co., at 
Alpena, Mich., on Friday of 
last week, resulted in the death 
of Charles H. Rice, a member 
of that firm. While attempting 
to adjust a belt, some part of 
his clothing caught in a pro- 
jecting set-screw on a rapidly 
revolving shaft which carried 
him around at a speed of about 
500 per minute, killing him in- 
stantly. 

a. 

A train of thirty-eight log- 
ging cars came down the Flint 
& Pere Marquette Railroad to 
East Saginaw, Mich., last week, 
loaded with 135,313 feet of 
logs. 

es 

Showing over what a wide 
area of country the Chicago 
lumber trade extends, the Lud- 
ington, Wells & Van Schaick 
Co. has during the last few 
days shipped from its local 
yard three carloads of lumber 
to Louisville, Ky., two to Cov- 
ington, Ky., two to Cincinnati 
Ohio, two to Woburn, Mass.. 
one to Denver, Colo., one-half 
carload to St. Charles, Mo., 
and a similar amount to Kear- 





ney, Neb., and one to Clinton, 
Iowa. The carload for Denver 
and the two for Woburn were 
loaded side by side upon the 
track; their destinations are 
about 2,200 miles apart. 
eo se 
John L. Buel’s portable saw- 
mill at Quinnesec, Mich., sawed 
23,000 feet of lumber in one 
day recently. 
** «¢ 
A recent dispatch from New 
York chronicles an auction sale 
in that city of 360,000 acres of 


mineral and timber land lo- 
cated in West Virginia, the 
latter being heavily covered 


with white oak, at which the 
prices realized were almost in 
credibly small. One-half of 
the tract was sold at the rate 
of a half-cent per acre and the 
balance was disposed of to 
German settlers in small quan- 
tities of from one to one and 
one-half cents per acre, the 
entire tract averaging only one 
cent per acre. 
+ * - 


G. R. Taylor & Co. at 
Olivet, Pierce County, Wis., are 
running a hardwood mill! 
About 300,000 feet a year is 
the amount of their cut. which 
finds a ready sale to farmers 
in the vicinity. 
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Southern Pine Market Strengthening and Advancing 


Analysis of the southern pine market reveals a thor- 
oughly healthy condition and a number of factors indicat- 
ing that the recently noted improvement will continue for 
some time. Reports from all production centers rate vol- 
ume of demand as good to excellent, even though most 
orders remain small. Retailers and industrials continue 
their hand-to-mouth buying policy and the present orders 
are based almost exclusively on business that has actually 
materialized. This accounts for the rush character of 
nearly every order received. The mills are crowded for 
shipment daily, and though they are doing their utmost 
many are far behind their order files. This is due princi- 
pally to the fact that stocks generally are low and broken, 
making it difficult to give the immediate service demanded. 
Prices under these conditions are firm and in somé items 
advancing. The volume of inquiries constantly streaming 
in indicates a brisk summer and fall trade, which would 
give the mills little chance to replenish stocks and makes a 
general advance in prices practically certain. Production 
meanwhile is on a fair basis, about equal to demand but 
far behind shipments. During the week ended June 29, 
155 mills subscribing to the Southern Pine Association re- 
ported production at 92 percent of normal; orders 90 per- 
cent, and shipments 104 percent of normal. 


Carolina Pine and Roofers Are Showing Strength 


Demand for North Carolina pine has shown a tendency 
to increase, but has been held down by bad weather in con- 
suming territory. But even the larger mills have had their 
output cut down by the rains, while many of the smaller 
plants have practically had to close. For the first twenty- 
five weeks of this year, production was 76 percent of nor- 
mal, compared with 72 percent for the corresponding period 
of last year. This year’s bookings have covered 98 per- 
cent of actual production, compared with a covering of 
only 88 percent last year, so the mills are in a stronger po- 
sition. Recent orders have run strongly to yard items, 
dressed lumber being slow. The general belief is that with 
good building weather there will be an advance in prices. 

Roofer sales have recently increased, and a plentiful in- 
quiry makes prospects good. Production is still held down 
by rains. The market has a strong undertone, and 6-inch 
roofers are now selling on a basis of about $20. 


Quotations on West Coast Woods Look Very Firm 

Recent reports have indicated a general quickening of 
retail trade in fir in middle West and Atlantic coast terri- 
tories, and California trade has continued its improvement. 
There are excellent prospects for Australasian and oriental 
business. The mills on June 23 had unfilled orders equal 
to more than four weeks cutting at current rate, and a 
general shutdown was scheduled for the Fourth of July, 
which will probably be more extensive than in previous 
years. Because of the scarcity and price strength of logs, 
with many camps closing for the period of fire hazard, the 
outlook is for firm prices on lumber. Further increases in 
demand would likely result in mark-ups. 


Some Northern Pine Items and Hemlock List Advanced 


While bookings of northern pine mills were 100 percent 
of their production during the first twenty-five weeks of 
last year, this year’s bookings have amounted to 108 per- 
cent of the production, which was 89 percent of normal. 
As the shipments this year were 106 percent of production, 
the mills have rather good order files, and depleted stocks. 
Middle West demand for mixed cars has been steadily 
improving, and there has also been an excellent trade in 
box lumber. Eastern receipts of Canadian lumber are 





Lumber Statistics Appear on Pages 50 and 51; 


somewhat low this year. Demand in that territory so far 
has been principally for low grades, which are strong. 
Mill lists are firmly maintained, and scattered advances 
are being put into effect as scarcities develop. 

Stocks of northern hemlock mills have been built up 
somewhat from their low point, June 1 reports from 35 
identical firms showing that they had only 2 percent less 
on hand than on the same date last year. Shipments for 
the first twenty-four weeks of the year amounted to only 
79 percent of the cut, whereas bookings were 81 percent 
of it. Dry lumber is rather scarce, half of the total stocks 
of forty firms on June 1 being green. Quotations are quite 
strong, having recently been advanced 50 cents, discount 
off the Broughton list now being only $3. 


Cypress Men Report Business Holds Up Well 


Manufacturers of red cypress report a continued fair de- 
mand, with some of them stating that the recent run of 
business has been all they could care for. However, this 
demand is widely scattered, there being no big volume 
from any one direction or trade. As regards the retail 
trade, the rural yards appear to be the best buyers. In- 
dustrial consumers continue to buy on a hand-to-mouth 
basis, but as they generally are busy, their small but fre- 
quent orders total up well. No consequential price changes 
have been reported. 


California and Export Markets for Redwood Broaden 


Further expansion in demand for redwood has been 
noted during the last ten days or two weeks, coming prin- 
cipally from northern and southern California, but the 
foreign markets also contributing their share. Coast retail- 
ers state that call for this wood is practically back to nor- 
mal and the outlook from the mill standpoint is judged 
as very favorable, especially as eastern business holds up 
its end well. Production has increased and mill stocks are 
somewhat better. No price changes have occurred. 


Northern Hardwood Orders Ahead of the Production 


Business in northern hardwoods continues rather slow. 
While sales since the first of the year have amounted to 
as large a percentage of the output as in the corresponding 
period of last year, production recently has been one-third 
less than normal. It is generally recognized that the sea- 
son is backward, and sellers are confident of a greatly in- 
creased demand as building gets under way, while practi- 
cally all the hardwood consuming industries find business 
more active than at this time last year, with prospects 
good. Though unsold stocks of 36 identical firms were 
reported 10 percent larger on June 1 this year than on the 
same date last year, the June 1, 1927, stocks had shown a 
decrease of 11 percent from the amount held on June 1, 
1926, so that it can hardly be claimed that a large surplus 
now exists. Orders recently have averaged considerably 
larger than the curtailed production. Prices remain firm. 


Buyers Show More Interest in Southern Hardwoods 

Continued rains are causing heavy curtailment in the 
southern hardwood producing belt. Logs are hard to se- 
cure and have advanced in price. As bookings since the 
first of the year have exceeded the cut by about 11 percent. 
there has been considerable decrease in available unsold 
stocks of lumber. On the other hand, important consum- 
ing industries are finding business improved, and some of 
them have begun to send in orders for larger quantities, but 
at recently prevailing prices, which are no longer accept- 
able to many mills.” Automotive demand continues good, 
furniture trade is improving, and building trade buying is 
better than for months, with further gain in prospect. 


Market Prices and Reports on Pages 74 to 79 
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TX Taking Corrective Measures Here and There 


Two Widely Known Journals Set Right on W ood—T eamwork of Division 
and District Offices Effective—New Representatives Appointed 


Wasuincton, D. C., July 2—The mid-sum- 
mer meeting of the board of directors of the 
National Lumber Manufacturers’ Association 
is scheduled for Tacoma, Wash., Aug. 8 and 9. 
Wilson Compton, secretary-manager; John M. 
Gibbs, trade extension manager, and Theodore 
M. Knappen, director of publicity and adver- 
tising, expect to attend the meeting. The plan 
is to have a member of the staff of the Thomp- 
son advertising agency, which now has the na- 
tional lumber contract, attend the meeting. A 
decision has not yet been reached as to whether 
a meeting of the trade extension committee will 
be called in conjunction with the directors’ 
meeting. 

“= 


Editor of Literary Digest Still Strong for 
Wood 


Early in June the Literary Digest reprinted 
what was construed by the headquarters staff 
of the National Lumber Manufacturers’ Asso- 
ciation and many lumbermen as an unwar- 
ranted attack on wood. Theodore M. Knappen, 
ever on the alert to meet such attacks, took his 
pen in hand and told the editor how lumbermen 
felt about the matter. The editor, in a very 
nice letter said that the matter in question came 
along together with other current publications 
and was run not as the view of the Literary 
Digest, but that of Mr. Simonson, who had 
staged a metal art work exhibition and went 
out of his way to label wood as an out-of-date 
building material and the like. Says the editor: 

“The Literary Digest always wants to be 
fair. I live in a new house made of wood, am 
sitting on a wooden chair and writing on a 
wooden desk. The rising tide of metal, if it 
is rising, has not reached me yet.” 

een & & & 
New Policy to Govern Waste Prevention 
Contest : 

A new issue of the National Lumber Hand- 
book describes the prize winning devices of the 
waste prevention contest of 1927-28. It in- 
cludes an announcement that a new policy is to 
govern the award of prizes in the 1928-29 con- 
test. Instead of giving large first and second 
prizes, the new plan is to have an unlimited 
number of $100 prizes. The theory behind the 
change is that a large number of worth while 
devices may result from a contest where all 
competitors are on the same level, and every- 
body knows in advance that if his device is 
considered worth while by the waste preven- 
tion committee a prize of $100 will be forth- 
coming for his contribution toward the good of 
the industry. 

o.8°@ 4 
“Lumber on the Farm” Continues in Wide 


Demand 


Headquarters continues to receive requests 
for large numbers of copies of the booklet 
“Use of Lumber on the Farm,” recently made 
available. Many agricultural publications have 
reprinted important parts of the booklet, thus 
adding materially to its circulation. To illus- 
trate its popularity, one farm paper which had 
run a card in its “Books Available” column has 
just sent in requests for sixty-five copies, rep- 
resenting the first returns from its published 
notice of the booklet. 

ee 
New Farm Remodeling Film 


An old farmhouse near Elgin, Ill., has been 
chosen for remodeling in connection with the 
new moving picture designed to promote the 
use of lumber on the farm. Richard G, Kim- 
bell, of the engineering department of the Na- 
tional Lumber Manufacturers’ Association, will 


have general charge of the work, while a local 
architect will have immediate charge of the re- 
modeling work. 

In this project specific parts have been as- 
signed to Hoo-Hoo. the Home Modernizing 
Bureau of the American Farm Bureau Federa- 
tion. While the picture will depict methods 
of beautifying the farm home, and will be 
widely circulated throughout the agricultural 
regions of the country in ‘connection with the 
educational campaign of the Farm Bureau Fed- 
eration, it will be of great value also in the 
promotion of modernizing in general. The plan 
is to reach at least 1,250,000 farm families with 
the film. 

ce 6 8 


Staff Representatives Assigned to Specialize 
on Boxes 


W. F. Shaw, manager of the central division, 
has assigned W. H. Scales, of the Dallas dis- 
trict office, and W. E. Griffee, of the Chicago 
division office, to specialize on box promotion 
work as a part of the co-operative activity with 
the wood box manufacturers. - Messrs. Scales 
and Griffee probably will take the wood box 
course at the Forest Products Laboratory. Mr. 
Griffee is soon to look into the use of stamped 
metal boxes for radio sets with a view to as- 
certaining the factors that have contributed to 
the change from wood by certain radio manu- 
facturers and seeking to overcome them by 
demonstrating the strong points of wood. 

ee @ es 
Son of Former Secretary Joins Staff 

Ernest B. Kellogg, son of R. S. Kellogg, for- 
mer secretary of the National Lumber Manu- 
facturers’ Association, has joined the technical 
staff of the eastern division of the trade exten- 
sion department. Mr. Kellogg has had consid- 
erable experience as a farmstead engineer and 
a dirt farmer. He is a graduate of the agricul- 
tural college of the University of Wisconsin, 
having specialized in agricultural economics and 
journalism. Mr. Kellogg will be assigned to 
field work in the promotion of lumber for farm 
uses, cO-operating with the agricultural exten- 
sion services of various educational institu- 
tions, local units of the American Farm Bu- 
reau Federation, Federal county agents and 
with retail lumber associations and dealers in 
agricultural sections. 

‘2 £6 @ 


Team Work on Airport Market for Lumber 

The Department of Commerce recently an- 
nounced in two bulletins that the establishment 
of ninety-three airports was contemplated in 
territory comprising the eastern T X division. 
Arthur T. Upson, manager, immediately started 
a follow-up campaign, notifying the secretary 
of every retail lumber dealers’ association con- 
cerned and furnished the names of the com- 
munities in his territory. Copies of “Airplane 
Hangar Construction” were sent the secretaries 
for redistribution to lumber dealers. Likewise 
copies were sent to local chambers, the mayor, 
and board of aldermen of each community, 
with an individual covering letter. 

This is a sample of the instant co-operation 
of division and district offices, which serve as 
listening posts on the one hand and promotion 
agencies for lumber on the other. 

** * * * 
Timbers Stand Up Well in Building Fired 


by Government 


Frank H. Alcott, of the eastern division, was 
among those who took a peep at the fire that 
destroyed two old brick buildings on Little B 
Street in Washington recently when the bureau 


of standards sought to determine the fire-resist- 
ing qualities of certain metal safes and con- 
tainers. Mr. Alcott paid particular attention 
to the 5-story building at 1007 Little B Street. 
This was a joisted structure—heavy timber 
posts, wood bolsters and a few cast iron caps, 
and 12x12-inch girders. It was 21 to 35 
years old. The walls were of brick set in lime 
mortar, 17 and 21 inches thick. Openings ex- 
isted in front and rear of all stories, with top 
floor openings on all sides. 

All floors were loaded with lumber and 
kindling and fired. The front and east walls 
came down within the first three-quarters of an 
hour, despite the fact that they were tied across 
the building by several long 1-inch anchor. bolts 
and anchors. After the floor had burned 
through in several stories and the walls had 
spread so as to let down the joists, the 12x12- 
inch wood posts, 10x12x2'% bolsters, and 12x12 
girders stood up, burning quietly for an appre- 
ciable period even though the walls had fallen. 

** * *& & 
Home Modernizing Work Making Progress 

Reports received at headquarters indicate 
that local branches of the Home Modernizing 
Bureau are multiplying steadily and that the 
campaign is producing excellent results in the 
way of outlets for lumber and creating a great 
deal of interest. in all communities where the 
movement is under way. An effort was made 
to have the local branches in Kansas City, Mo., 
and Kansas City, Kan., unite in a Greater Kan- 
sas City Home Modernizing Bureau, but it was 
finally determined to have two distinct organiz- 
ations, partly on account of natural rivalry 
existing between the two communities. Per- 
haps this rivalry will become an active agency 
in promoting the modernizing of homes in both 
communities, each seeking to outdo the other 
in the process of beautification. 

*e *& & * 
Magazine of Wall Street Adopts Favorable 
Attitude 

In consequence of a letter that Charles S. 
Keith, Kansas City lumberman, wrote to the 
publicity department of the National associa- 
tion, calling attention to the erroneous state- 
ments in the Magazine of Wall Street regard- 
ing the lumber market, the June 30 number of 
that magazine contains four references to lum- 
ber. All seek to make it clear that contrary to 
the view previously taken the lumber statistical 
situation is excellent and the market outlook 
encouraging. One of the four articles is a re- 
view of the market position of Long-Bell 
stocks which are listed on the New York ex- 
change. These are accorded a more favorable 
appraisal than would have been the case had 
not the editor received and promptly acted 
on corrective information. 

** + * * 


Lumber Critic Specializes on Knocking 
Down Price 


H. S. Crosby, of the Pittsburgh district of- 
fice, has sent in a report following a visit to a 
critic of lumber retailers. Mr. Crosby reports 
that he was prepared to meet a man who did 


.not know how to purchase lumber and found 


this to be the fact. He is the purchasing agent 
for a large engineering company, which often 
if not normally accepts contracts on very close 
bids. Then when lumber is required this man 
“shops around,” gets a cut under the market 
and then proceeds to hammer that down as 
much as he can. In other words, he buys lum- 
ber on a “skinny” price and then hammers that 
to the bone if he can, and takes a chance on 
getting by with the material delivered. Despite 
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his criticism, however, Mr. Crosby could not 
find that this purchasing agent had ever been 
badly hurt. He tried to explain that the lumber 
business is no bargain coynter and his method 
of buying was a direct invitation to the dealer 
to weaken the quality. mr. Crosby told him 
of the various means at the disposal of buyers 
to assure them of correct grades, and each one 
that involved any increase in price was im- 
mediately thrown out by the purchasing agent. 
After convincing him that there was such a 


thing as uniform grades, he finally ventured the 
opinion that grade-marked lumber was the so- 
lution of his problem. 


Advertising Agency’s Field Survey Under 
, Way 

In its study of the problems of the lumber 

industry at first hand, the J.. Walter Thompson 

Co., now the advertising agency of the Na- 


tional Lumber Manufacturers’ Association for 
the trade extension campaign, is sending a half 
dozen men into the field in different sections of 
the country. The agency in this activity is 
following its fixed policy of surveying the 
problems of its client in a painstaking and thor- 
ough manner in order to acquire a clear 
understanding that will make it possible to 
work with a maximum of intelligence in pre- 
senting lumber to the public through the ad- 
vertising page. 


Eastern Retailing in Transitory Period 


New York, July 2.—Consummation of a 
merger affecting many of the leading lumber 
yards on Long Island, the fact that another 
such combine of yards is under way in New 
Jersey and reports of an important transac- 
tion of the same character in Westchester 
would seem to bear out predictions made 
shortly after the first of the year that 1928 
would see important changes in the retail lum- 
ber field. 

The Nassau-Suffolk Lumber Corporation, 
now operating with its main office in Mineola, 
recently added another yard to its fold and 
although the corporation has been in existence 
but a few months results are said to have 
been even more encouraging than the direc- 
tors had expected. 

It is interesting in connection with the Long 
Island merger to recall that at the recent an- 
nual meeting of the Long Island Dealers’ 
Association it was stated that fewer fly-by- 
night yards had started on Long Island this 
year than last and that some of the yards 
that had been started in recent years on a 
shoestring basis has found competition too 
keen and had been forced to close down. No 
assertion was made, however, that the merger 
of yards had brought about these desirable re- 
sults. 

The fact of the matter is that in West- 
chester, Jersey and in Long Island the retail 
lumber business in the last year, or perhaps 
eighteen months, has been anything but at- 
tractive for newcomers with little capital and 
with no prospect for business except by elim- 
inating overhead and underselling dealers who 
are operating on a legitimate basis on a fair 
competitive scale. 

The manufacturers of lumber also have 
been instrumental in eliminating conditions 
that have brought the undesirable element into 


the retail field. At a time when there were 
enormous stocks of lumber at the docks in 
New York, especially in Brooklyn and on 
Staten Island, the prospective retailer could 
buy almost unlimited quantities of stock on 
almost any basis of credit, have it delivered 
at his command and launch his business. 

Today, these conditions have virtually been 
eliminated. Tihere is comparatively little sur- 
plus lumber of the transit variety and very 
little of it is being sold at “starvation” prices. 
This compels the fly-by-night dealer to think 
more than twice before he enters a field of 
business which is now being conducted gener- 
ally on the highest standard of ethics. 


Observations on the Future 


In this connection, the observations of Al- 
len E, Beals, a well known statistician and 
editor of the Dow Service Daily Building 
Reports, will prove interesting to every ele- 
ment of the lumber business. In his current 
report, Mr. Beals observes: 

After trying ten years to find out how to 
cut prices at a profit, the eastern retail lum- 
ber manufacturing industry was all set to 
have a good look at itself at the end of tne 
first half of the year. William Lucas, man- 
aging director of the Eastern Millwork Bu- 
reau (Inc.) summarized his ten years’ in- 
vestigation into cost accounting as carried 
on by the retail lumber industry, with the 
statement that a great number of individual 
firms in the retail lumber business will be 
forced out of business during the forthcom- 
ing decade by failure, or will be taken over 
in mergers and consolidations with larger 
and stronger concerns. 

Mr. Lucas added that the individual firms 
remaining will be those managed by men of 
capabilities above the present average, fur- 
ther assisted by locations particularly favor- 
able to economic distribution. He declared 
they would be operated by actual knowledge 


of business factors and not by assumption or 
guesswork. 

The leaders of the eastern retail lumber in- 
dustry have sensed the tact that if other 
basic industries have passed through such a 
transition zone, the retail lumber manufac- 
turing industry must admit itself to the same 
purifying process. Our surveys have shown 
in ample instances that, territory location ap- 
parently making no difference, during 1925, 
1926 and 1927 operating profits have been cut 
in two even though they were ridiculously 
low to begin with. 

The same operating expenses in relation to 
invested capital have increased during the 
same period from less than 7 percent to 14 
percent, in spite of every effort put forth by 
the industry to effect savings. Such an ex- 
hibit alone is an invitation to the industry 
to do some serious thinking. 

Individual units in the retail lumber manu- 
facturing industry can not possibly survive 
competition on a price basis, not to mention 
others, without the advantage of savings ef- 
fected by modern machinery and cost account- 
ing methods, when the survey shows that 
volume shrank 12% percent from its 1925 
level in 1926 and dropped 18 percent more in 
1927, and gross profits on sales decreased 
from an average of 24.7 percent in 1925 to 
24% in 1926, and to 23.9 percent in 1927. 

The survey has found, in addition, that the 
operating expenses in relation to sales of the 
Eastern Millwork Bureau membership doing 
business in the eastern part of the United 
States increased from an average of 19% in 
1925 to 20.8 in 1926 and 21.6 percent in 1927. 

Other contributing elements enter into the 
analysis. Dealers carry as accounts receiv- 
able an investment equivalent to eighty-nine 
days’ sales. Investments in merchandise in- 
ventory exceed 43 percent of actual capital, 
and when, in addition to all that, it is found 
that the retail lumber dealers’ business 1S 
today only 29 to 30 percent competitive, it 
is high time that the red flag of danger. be 
waved. 








Not in the history of the organized lumber industry has there been a more significant assemblage than was gathered in Kansas City re- 
cently when, under the auspices of the Hoo-Hoo Club, more than 2,000 architects, contractors, carpenters and users of wood were present 
at an evening meeting and smoker, given for the primary purpose of developing a more friendly and helpful interest in wood. The Amer- 
ICAN LUMBERMAN has printed hundreds of pictures of convention gatherings and other groups, but it has remained for the Kansas City 
Hoo-Hoo Club to provide the occasion for the assembling of the largest group of wood users ever brought together for an occasion of 
this kind. At this meeting, a report of which was printed in a recent issue of the AmeERICAN LUMBERMAN, the principal speaker was 
L. R. Putman, merchandising counsel of the Southern Pine Association. Local lumbermen who were prominently connected with ar- 
rangements for this great meeting were Arthur T. Brink, of the Tri-State Lumber & Shingle Co., president of the Kansas City Hoo-Hoo 
Club; R. L. Russell, of the Dascomb-Daniels Lumber Co., vice president, and Charles W. Goodrum, of the C. W. Goodrum Lumber & 


Shingle Co., secretary of the club. 
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Western Piners Seek Rate Adjustment 


SPOKANE, Wasu., June 30.—The Inland 
Empire Manufacturers’ Association has author- 
ized its attorney, William C. McCullough, of 
Portland, Ore., to file a complaint with the In- 
terstate Commerce Commission setting forth 
the position of its members with respect to 
alleged milling-in-transit discrimination and 
asking that the same privileges be granted to 
the mills of this district as have been enjoyed 
by Mississippi River competitors since July 9, 
1927, at as early a date as possible. R. P. 
Carolus, secretary of the association, in dis- 
cussing the action, said: 

Officials of the northern carriers have 
pointed out that the milling and manufactur- 
ing privileges granted originally were to be 
kept within the zone of production, but the 
Mississippi River mills, through the misap- 
plication of the tariff provisions on such op- 
erations as dressing and planing mill ma- 
chining, forwarded their frames and _ sash 
on the through rate. July 8 and 10, 1927, 
the Missouri River lines published a milling 
and manufacturing privilege rate as well as 
a flat penalty of 1% cents a hundredweight 
from any origin distance where the through 
rate is in effect. 

The Inland Empire plants are limited to an 
origin distance of 250 miles in the purchase 
of their raw material and to avail themselves 
of the transit privilege they must pay from 
1% to 3 cents, graded as to distance, within 
the 250 mile origin circle. 

The Mississippi River competing mills are 


Rate Equality 


It is an axiom that transportation is the life 
of trade. It is likewise irrefutable that in order 
to develop and increase trade in any section of 
the country equitable freight rates should be 
established from producing territories to con- 
suming markets. Prior to the opening of the 
Panama Canal, Chicago and the middle West 
enjoyed a substantial volume of business in 
the Pacific coast’ markets, due to the fact that 
the great producing area between the Mississippi 
River and the Atlantic coast, St. Louis, St. Paul, 
Chicago, Pittsburgh and New York had the 
same all-rail freight rates to the West Coast. 
Since the opening of the Panama Canal the 
manufacturers in the eastern section of the 
United States have been able largely to monop- 
olize the Pacific coast business by reason of 
their short haul to tidewater, and the convenient 
service and low rates offered by the numerous 
ships sailing from Baltimore and other north 
Atlantic ports. An idea of the loss in tonnage 
on one commodity due to this lower water rate 
can be gleaned from the fact that in 1927 the 
Chicago district moved only 50,000 tons of steel 
to the West Coast, while 1,300,000 tons moved 
from Pittsburgh and East through the Panama 
Canal. 

This situation has been growing unsatisfac- 
tory to the people of the middle West and tu 
the railroads serving them, and the Illinois 
Central Railroad Co. decided to make an effort 
to see whether this traffic had become wholly 
lost to the middle West, or whether it could 
make freight rates in connection with a steam- 
ship line through the Panama Canal on a parity 
with the rates from the eastern section of the 
United States via Baltimore and the Panama 
Canal that will permit shippers and railroads 
in the middle West to compete with the produc- 
ers in the eastern section of the country. 


As a result of these efforts joint through rail 
and ocean rates have been established from 
Chicago and other points via New Orleans, 
Redwood Line (Inc.) and the Panama Canal to 
California terminals on various commodities, 
principal among which are manufactured iron 


privileged to draw Pacific coast lumber over 
400 miles out of line at a flat penalty charge 
of 2% cents a hundred, plus, of course, the 
1% cents flat transit penalty charge, while 
our mills here are restricted to an out-of- 
line haul of 75 miles in one direction, which 
simply means that the mill 2,000 miles away, 
with no available source of tonnage, is privi- 
leged to buy and manufacture Pacific coast 
lumber from points in this territory and on 
the Pacific coast that the mills here are not 
privileged to buy and transit, except within 
the transit origin circle of 250 miles. 

The northern carriers, however, in several 
instances allow the transit rate on white 
pine only from points outside the origin cir- 
cle where no out-of-line haul is involved, 
under a temporary arrangement, but maintain 
a flat transit penalty charge of 5 cents a 
hundredweight. This is not far-reaching as 
it does not apply on lumber from the Klamath 
Falls territory, recently opened by the Great 
Northern lines, nor from points in eastern 
Oregon west of Baker, on the Oregon-Wash- 
ington Railroad & Navigation, which moves 
through Spokane in connection with the 
Spokane International Railway. 

A compromise offer was made the carriers 
that we be allowed a transit privilege on 
traffic originating north of Brewster and 
south of Oraville, which is outside the origin 
circle, contingent upon us dropping our re- 
quest for the privilege of manufacturing or 
milling Klamath Falls origin lumber. This 
of course, was out of the question. If the 
Mississippi competing mills were confined to 
a 250-mile origin limit there would not be 


and steel articles, canned goods and food prod- 
ucts, soap and cleaning compounds. These rates 
are incorporated in a new tariff, I. C. 16273-A, 
I. C. C. No. A-10314, which was not objected 
to by the Interstate Commerce Commission, 
and became effective May 31, 1928. This new 
tariff permits for the first time in transportation 
history rail-and-ocean rates under through bills 
of lading via the Panama Canal from Chicago 
to California ports, and equalizes competitors’ 
transportation cost of commodities moving to 
the Pacific coast through Baltimore. 


Makes Ideal Service for Redwood Line 


The participation of the Redwood Line in 
this new tariff was brought about in this way. 
Two years ago W. E. Guild, of the Finkbine- 
Guild Lumber Co., of Jackson, Miss., conceived 
the plan of bringing the California redwood 
timber owned by his firm to its yellow pine 
mills in Mississippi for manufacture. The 
company purchased ships and began this oper- 
ation about a year ago. To complete an ideal 
service the Redwood Line, thus formed, needed 
cargo back to California, and the overtures of 
the Illinois Central Railroad Co. resulted in the 
establishment of through routes, which have 
already made the beginnings of restoring for 
Mississippi Valley industries an effective trans- 
portation service. 

The Redwood Line operates five steamers be- 
tween Gulfport, Miss., Mobile and New Or- 
leans, La., which pick up cargoes at these three 
ports and leave direct from New Orleans for 
Los Angeles, San Francisco and Oakland, Calif., 
via the Panama Canal. These boats carry gen- 
eral cargo on the westbound trip, and on the 
eastbound voyage bring canned goods prin- 
cipally, with deckloads of redwood logs. The 
logs are brought by steam schooner from 
the Rockport (Calif.) operation of the Fink- 
bine interests to San Francisco, and thence con- 
veyed by the Redwood Line steamers to New 
Orleans, from which port they are transported 
to the Finkbine- mills at D’lo and Wiggins, 
Miss., where they are manufactured into the 


much Pacific coast pine sash manufactured 
other than in this territory, where it right- 
fully belongs. 


Another feature is that our mills have but 
six months time to avail themselves of the 
transit privilege, and, as it is quite impossible 
to ship from the outlying districts after the 
middle of December, due to weather condi- 
tions, we find a great deal of our transit 
tonnage expiring about the middle of May, 
just at the time when the lumber industry 
starts shipping its product to the eastern 
markets. The grain mills, the pole shippers 
and manufacturers of match blocks are al- 
lowed twelve months in which to avail them- 
selves of the privilege. We, therefore, feel 
that we are entitled to the same length of 
time, 

Unsuccessful efforts have been made 
through the general agents of the northern 
carriers here to be placed on a parity with 
our competitors. At a regular meeting held 
Wednesday I was authorized to instruct our 
attorney to present our complaint before the 
Interstate Commerce Commission in formal 
manner. 


The mill companies which are members of 
the association are the Baird-Naundorf Lum- 
ber Co.; Brewer Pine Box Co.; Crowley Co.; 
Hedlund Box & Lumber Co.; Home Sash & 
Mfg. Co.; Keystone Mfg. Co.; Peters Lum- 
ber & Supply Co.; Western Pine Manufactur- 
ing Co.; White Pine Sash Co.; A. C. White 
Lumber Co. and Deer Park Lumber Co. 


Will Benefit Mississippi Valley 


finished product for shipment to the principal 
consuming markets. 

This new tariff will result in a much larger 
tonnage from the Mississippi Valley to the 
Pacific coast. It also offers to Chicago and 
the middle West the opportunity to go back 
and put their products in volume on the Pacific 
slope, as they did before the war. It is a prom- 
ising revival for this great productive territory 
to increase its trade in the consuming markets 
of the West Coast. 


Historic House Damaged by Fire 


EvizabetH, N. J., July 2.—The Hetfield 
House, which had stood for 261 years as a 
monument to the durability of wood, was 
badly damaged by fire of undetermined origin 
several days ago. However, the house that 
was erected by Dutch traders in 1667 will be 
remodeled and is expected to stand for more 
centuries. Half of the two-story structure was 
practically destroyed and the rest badly dam- 
aged. 

The house was conveyed to the Hetfield fam- 
ily in 1673. Last October it was purchased by 
a group of Elizabeth men calling themselves 
Cities Consolidated (Inc.). They had planned 
to turn the old landmark over to the city and 
developing the four or five acres of the estate. 

Many councils between white men and In- 
dians were held in the old house when the 
country was first settled and during the Rev- 
olutionary War many who helped to make 
American history were entertained there. The 
structure, until the time of the fire, had_ re- 
mained as when it was built, with the excep- 
tion of a gable that had been added in recent 
years. One of the features of the house was 


the staircase, which was seriously damaged by 
flames. 

There is a tradition here that the house was 
used by Spanish buccaneers when they traded 
with the English, and it still is believed that 
there is a well. under the house where the 
pirates buried their gold. 
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Cut-to-Length Southern Pine Possibilities 


New Orveans, La., July 2.—Factory load- 
ing and trucking problems, which for years 
have been a substantial item of overhead ex- 
pense, are gradually being solved for a number 
of American industrialists by the use of south- 
ern pine. according to a recent survey com- 
pleted by Reding Putman, in charge of 
industrial research for the Southern Pine Asso- 
ciation. The paper industry, in which loading 
platforms and trucking devices are used to as 
large an extent as in any business, is making 
great strides toward the universal use of a 
wood lift platform, Mr. Putman reports. 

Loading skids and platforms were found to 
be in use according to the present economical 
practice of American industrialists in keeping 
materials in movable form at all times. In this 
way rapid transfer about the factory or for 
delivery is possible. Most types of platforms 
are of a crude design, simply skids or sled 
runners with a supporting base for whatever 
materials they are intended to carry. 

It was found that a great variety of skids 
prevailed in fulfilling the needs of the paper 
industry, according to Mr. Putman’s report. 
The principle of each was the same. The dif- 
ference noted was in the type of runner or leg 














Use of southern pine skid and loading platform 

by the Champion Coated Paper Co., of Hamil- 

ton, Ohio, makes possible the bundling of the 

paper and its loading for removal from the fac- 
tory at a single operation 


used. Some plants used a 2x6 with a 2x4, 
6 inches long, nailed on as a shoe to give the 
platform the necessary height (usually 7% 
inches). Another form of leg was of lami- 
nated construction, as a piece of 1x8 nailed be- 
tween two pieces of 2x8, A skid that was rec- 
ommended highly had runners that resembled 
long boxes. These boxes were 8 inches wide 
and 10 inches deep, the length depending on 
the size of the platform, and were constructed 
of 1-inch material. In most cases the material 
used for the leg or runner was of No. 1 com- 
mon and the platform and top were of No. 2 
common. The material used for the top was 
noted in 6,- 8- and 10-inch widths of 4/4 ma- 
terial dressed either two or four sides. 


Longleaf and shortleaf southern pine were 
found in common use among the paper manu- 
facturers. When interviewed they said that 
strength requirements were of the utmost im- 
portance and that for this reason southern pine 
has been preferred. Mr. Putman’s report said: 


Southern pine has been found to be the 
ideal wood for these skids. For the legs or 
runners strength is the first requisite. For 
the platforms nail-holding ability and work- 
ability with a fair amount of strength are 
the requirements and here again southern 
pine is well fitted. In all the paper mills 


visited the platforms were of southern pine. 

Many automobile body plants are receiving 
sheet steel on such platforms. When the plat- 
forms are emptied they are returned to the mills 











Top slats of southern pine are bound over the 

bundled paper on the loading skid. Note the 

use of low grades and short lengths of lumber, 

recognised as fully suitable for the purpose 
intended 


to be reloaded. There are countless other prod- 
ucts that can be shipped in this manner. 

One of the great problems in industry is to 
cut down the time in production as well as cost 
of handl.ng. This practice of shipping mate- 
rials on skids will help solve, to a certain ex- 
tent, some of these problems. Sawmills ship- 
ping small dimension in many cases might well 
use this method of loading their material for 
shipment, not only as an added service to the 
consumer, but also as a way to reduce their 
own handling costs, Mr. Putman’s report sug- 
gested. 

The Champion Coated Paper Co., at Hamil- 
ton, Ohio, was among the first to attempt the 
shipping of stock on skids. . This firm now 
ships more than 40 percent of its output in this 
manner and states further that this is about the 
percentage of coated paper so shipped by all 
producers at present, with a resultant saving 
to the paptér manufacturers, jobber and printer 
in bundling and handling costs. 

Other paper manufacturers using southern 
pine lumber skids included in Mr. Putman’s 
investigation are: Kalamazoo Paper Co., Allied 

















The skid with its load of paper ready for ship- 
ment, It is not unusual to load 10,000 pounds 
on such a skid 


Paper Co., Sutherland Paper Co., Kalamazoo, 
Mich.; Eddie Paper Co., Three Rivers, Mich. ; 
Dwight Bros. Paper Co., Metropolitan Syndi- 
cate Press, Chicago, LIl. 

Aside from the saving in labor and time 
which the use of these pine platforms permit, 
the printers reported that stock shipments come 
through in far better condition than where it 
is handled in bundle.. 

The Southern Pine Association has available 
for free distribution blue prints covering rec- 
ommendations for construetion of a lift truck 
platform which will give users maximum 
strength and at the same time allow them to 
use the most economical sizes. 

Manufacturers of loading platforms of all 
kinds recently requested the division of simpli- 
fied practice of the Department of Commerce to 
cooperate in organizing a general program of 
reduction in the variety of dimensions, The 
material handling division of the American 
Society of Mechanical Engineers also has the 
matter of simplification under consideration. 

Standardization of the loading skid and plat- 
form will come in time, in view of the present 
trend, Mr. Putman states. In such an instance 




















Demonstrating the convenient loading posst- 
bilities by use of wood skids and platforms. 
This box car filled with 40,000 pounds of paper 
can be unloaded in 30 minutes due te the easy 
handling of the lumber skids 


an invaluable field is automatically opened to 
the lumber industry, with a cut-to-length prod- 
uct manufactured at the sawmill a profitable 
possibility. 


Code Permits Use of Wood Shingle 


NraGarA Fatts, N. Y., July 2.—The city 
council of Niagafa Falls recently engaged Ru- 
dolph P. Miller, past president of the National 
Fire Protection Association and ex-commis- 
sioner of buildings of New York City, to write 
a new building code for the city at a fee of 
$4,000. When this code was prepared and pre- 
sented to the council it was found, among other 
restrictions on the use of wood, to contain an 
anti-wood-shingle ordinance. The local lum- 
ber dealers, together with architects, contractors 
and realtors made a vigorous protest against 
the proposed unfair ordinance, but. were at first 
not given a hearing. Later, however, when the 
dealers and shingle men staged a practical fire 
brand test near the city hall the fathers were 
so impressed by the actual results favorable to 
wooden shingles that they removed the objec- 
tionable ordinance from Mr. Miller’s code and 
substituted one permitting the use of wood 
shingle roofs in the uncongested areas outside 
the fire limits. 
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Some Publicity Stunts Helpful to Business 


These Include Parade Floats, Exchange of Window Displays With Other 
Tradesmen, Enlisting Children’s Aid and Coal Guessing Contest 


An Indiana town was preparing a home 
coming to celebrate the centennial of its 
founding, and among other events there 
was to be a big parade. This parade was 
to tell the story of the town from its 
pioneer beginnings and was also to display 
its industrial and mercantile development. 

Among the business men asked to pre- 
pare floats for this parade was a retail 
lumberman. As he thought of the matter 
it occurred to him that these parades, of 
one sort or another, came at frequent 
intervals and offered good opportunities for 
rather effective display advertising. This 
town has a carnival spirit, in a modest sort 
of way; and high school organizations, 
county fair boards, Armistice Day directors, 
harvest festivals and all sorts of committees 
were gett'ng up a parade every little while. 

So this dealer wondered if he couldn’t 
devise something that would enable him to 
get into these parades with a minimum of 


trouble and a maximum of effectiveness.- 


He owned a heavy old touring car that 
had passed its zenith of beauty but was 
still a reliable machine. He built a little 
house on the car with a pergola extending 
forward over the driver. Above the per- 
gola is a dignified sign, “Build a Home 
First.”” Needless to say, the float attracted 
much attention in the parade. 

There is a vacant lot next to the yard 
office on the main street of the town. And 
between parades the float stands in this 
open space, broadside to the street. Holly- 
hocks aid in landscaping the little house 
and in making it look as though it were 
a permanent fixture on the lot. Careful 
design and good painting have made it 
striking and attractive in appearance. It 
works for the yard while it stands still; 
and whenever a parade is on the cards it 
is a matter of but a few moments to start 
the faithful old motor and to join in. 

* * ” * o 


EXCHANGE OF DISPLAYS 
ATTRACT ATTENTION 


A few days ago this department noticed 
an unusual window display in a drugstore. 
The layout of the front of the store was 
the very usual one of the entrance in the 
center and a display window on either side. 
In one window was the expected display of 
drugstore stock; a stock that in these days 
is varied enough to allow for an almost 
infinite number of display combinations. 
But the stuff shown was easily recognizable 
as drugstore goods. 

But in the other window was a most at- 
tractive display of shoes; perhaps six or 
eight pairs, put into an artful setting that 
filled the entire window. The shoes were 
at the points where the eye of the observer 
naturally rested, 

We wondered for a dazed moment if in 
addition to all its other diversified stock 


the modern drugstore was adding a shoe 
department. But just then we saw a beauti- 
fully lettered sign stating that the goods 
displayed there were for sale at the X 
Shoe Store, giving the address. We hur- 
ried over to the X Shoe Store and found 
a similar combination of two windows; one 
displaying shoes and the other displaying 
drugstore goods. A sign in the latter win- 
dow stated that the things on display might 
be purchased at the Y Drugstore. 

It’ was a little device for catching atten- 
tion. People accustomed to seeing shoes 
in the shoe store window would stop and 
look at a drug display in this unaccustomed 
place. The same thing occurred in front 
of the drugstore. There was no idea of 
developing a community of interest, of mak- 














An old touring car on which was built a model 

home serves an Indiana retailer as a parade 

float and also as a permanent, attractive exhibit 
at his yard 


ing drugs and shoes help sell each other. 
It was an exchange for the purpose of catch- 
ing attention. 

+ ” * + . 


We mentioned this novel device to a lum- 
berman. At once he began thinking of ways 
in which he could utilize the idea. 

“My yard is pretty close in, and my dis- 
play window is seen by a good many peo- 
ple,” he said. “There’s a book store in 
town, and the owner is a good friend of 
mine and a good advertiser. I’m going to 
suggest that he fix up a window of garden 
books and magazines and let me furnish 
some lattice work and a pergola and such 
stuff as a background. I'll offer to fix up 
a similar window at the yard with a sign 
saying that the books can be bought at 
the Book Nook Shop. I don’t know 
why, in addition to the novelty of adver- 
tising displays in unexpected places, we 
can’t actually work up a community of in- 
terest. People wanting to decorate their 
lawns and gardens are in the market for 
books and magazines dealing with those 
matters and for the materials with which 
to build lawn seats and rose arbors. 

“IT don’t know why similar exchanges 


couldn’t be fixed up with furnace men, dis- 
playing, from our yard, such things as 
weather stripping and insulation. New 
furniture and new floors pull together. Come 
to think of it, a whole lot of the retailers 
in my town have an immediate interest in 
building, and I imagine we could work to- 
gether in fixing up some displays that would 
at least attract attention. I’m going to 
see what I can do when I get home.” 


* * * * * 
MATTER OF GOOD AND 
ILL WILL PURELY LOCAL 


A dealer was talking about sidelines and 
all the things that should be taken into 
consideration before taking them on. 

“I don’t like to antagonize any other mer- 
chants,” he said, “for these men come into 
contact with a good many of my customers. 
I’d rather have the good will of these other 
merchants than to cut into their fields and 
run the risk of starting a price fight. For 
instance, I have a competitor who handles 
chicken wire and some woven field fence. 
The policies of this other yard are made 
without a great deal of consideration for 
such matters as the feelings of other mer- 
chants. There are a couple of hardware 
stores in town that handle all kinds of 
fence, and I held off for a long time, In 
fact I’ve often sent customers to them for 
chicken wire. But after a time these hard- 
ware men told me they wouldn’t feel touchy 
if I added a stock of this stuff. They said 
they knew it would round out my service 
and that they’d understand about it. So 
I’ve taken it on. We sell quite a little in 
the course of a year, and we haven’t gotten 
the ill will of the hardware men. I guess 
this matter of good and ill will is a local 
affair. Things that go in one town don’t 
go in another. It doesn’t hurt a person’s 
standing to take a careful look before add- 
ing a sideline. If he doesn’t look before 
he leaps he may land in the middle of a 
price fight. He may unwittingly induce a 
hardware dealer, say, to whoop up roofing 
sales in his store just to even things up.” 


*_ + &* & * 
LATTA IS FAMOUS FOR HIS 
STUNT ADVERTISING 


Louis M. Latta, of the Green Bay Lumber 
Co., Indianola, Iowa, is famous through the 
middle West for his publicity and especially 
for his stunt advertising. Probably one 
reason for his success is his capacity for 
seeing things from the point of view of 
other people. This quality is pretty well 
illustrated by a little incident that happened 
several years ago. 

Mr. Latta’s men unloaded a car of sewer 
pipe, and they threw out the stakes and 
the pieces that had been laid between the 
layers of pipe to prevent breakage. This 
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was lowgrade stuff of no market value. 
A couple of boys came along, and Mr. Latta 
asked them if they wouldn’t like to have 
wood enough to make some kite frames. 
They wanted it instantly when the sug- 
gestion was made. So they took their 
stakes and disappeared. Within an hour 
a dozen other little fellows came around 
and waited to be asked if they, too, didn’t 
want to make kites. They carried away 
their gifts of this waste lumber. And 
when school closed in the afternoon the 
yard was swamped and the waste lumber 
was gone. But Mr. Latta had started the 
idea, and nothing could induce him to send 
a child away disappointed. Children can’t 
understand such things. As they see it, 
George and Jimmie and Billie got some 
lumber, and there ought to be enough to 
go around. Mr. Latta thought so, too. So 
he took lumber out of stock and gave it 
away until all the kite makers had been 
supplied, 


Lumber for Teeter Totters Produces 
Valuable Indirect Advertising 
Some time ago Mr. Latta gave several 


parents are customers or not. This of 
course is indirect advertising; but it pleases 
the children, and it calls the attention of 
the parents to the Green Bay yard in a 
pleasant way. 


Tries Out Coal Guessing 
Contest with Much Success 


Last year, at the Warren County Fair, 
Mr. Latta had a new coal wagon, painted 
green and trimmed with yellow, loaded with 
coal. The loaded wagon was placed in a 
tent, and outside was a sign asking people 
to come in and guess the number of pounds 
in the load. Any one living in the county 
might guess, and a prize of a ton of coal 
was offered the person guessing nearest the 
correct weight. Some 1,500 people entered 
the contest, and four tied for first, so the 
company gave a ton of coal to each of the 
four. It gave away fans and yardsticks 
and such other souvenirs for the purpose 
of sending some advertising matter home 
with the visitors. Mr. Latta says the re- 
sults showed it to be one of the best pieces 
of advertising he has ever done. It not 
only created many coal sales but also 


duced that ean have neither pride of an- 
cestry nor hope of posterity. This is due 
to the lack of one of the most important 
of housebuilding materials—good taste. 
However, if people want such designs and 
can not be persuaded by tactful argument 
to forego them, we submit respectfully to 
their wishes. People learn the restraint and 
discrimination which are the foundations 
of good taste only by adventuring with 
their own ideas. And, for that matter, the 
changes in architectural taste during the 
half half century may well make you and 
me wonder if our present architectural 
ideas will stand the test of time. 
nd + a. ak + 


TAKE A LOOK AT CRITICS 
WHEN PRE-JUDGED 


Some time back a popular magazine pub- 
lished an article by a foreign writer; an 
article bearing the astonishing title of 
“Dumb Lizzie of the Middle West.” In the 
author’s opinion “Dumb Lizzie” is the mid- 
dle West; a terrible old creature rigged 
out in cartoonist trappings. She is both 
dumb and silly and is cursed with an un- 





An example of codperative display is depicted in the above, whereby the Washington Hardware Co., of Tacoma, Wash., lent a good share of its 


window space to present some striking examples of built-in millwork made by Tacoma plants. 


The photograph, taken at night, indicates that 


these exhibits, illuminated by flood lights, are sure to attract the passer-by and make him wonder why millwork was displayed im a hardware store 


planks to the manual training department 
of the schools: with the request that they 
be made into teeter totters for the pri- 
mary children. Mr. Latta speaks with 
much pleasure of the letters he got from 
the little folks, thanking him for these 
swings. The local newspapers published 
these letters, which made some rather val- 
uable indirect advertising. Mr. Latta tells 
of a lady who, some time after this inci- 


- dent, came to the yard and asked the price 


of coal, Her family had not been buying 
coal of the Green Bay, but the lady placed 
an order for a certain number of tons. 
Later it came out that her little boy had 
been so much impressed by the swings 
which Mr. Latta had provided that he 
couldn’t understand why his father and 
mother didn’t. buy things at the Green Bay 
yard. There wasn’t any reason except that 
the family had formed the habit of trading 
elsewhere. The little lad’s queries turned 
a considerable sale to the Green Bay yard. 

Mr. Latta jhakes it a point to give chil- 
dren a load *of sand on their birthdays, 
when they get old enough for a sand pile. 
This sand goes to the child, whether the 


planted the seeds that eventually produced 
numerous sales of lumber. 
* + * * + 


SUGGESTS COMBINING OF 
BUILDING IDEAS 


Some time ago a prominent business an- 
alyst called attention to the fact that an 
increasing number of people are no longer 
satisfied with the goods produced by mass 
methods. They are asking for articles that 
will more exactly fit their personal needs 
and will more truly express their tastes 
and preferences, This is no criticism of 
mass production and its economies but is 
merely a statement that standardized and 
uniform articles are losing some of their 
interest for a certain level of buyers. 

House building offers a wonderful oppor- 
tunity to combine standardization with in- 
dividual ideas. Standard millwork and 
lumber can be used to produce the most 
individual of houses; and dealers are learn- 
ing the value of equipping themselves to 
aid in this process. 

Sometimes the effort to gain individual 
distinction is overdone and houses are pro- 


governed desire to have her own low ways. 

All this calling of names seems to have 
been caused by a personal grievance of a 
peculiar kind, magnified to look like an at- 
tack upon universal law and righteousness. 

The lady had been asked to write for an 
American publication; and the editor had 
made suggestions about what would suit 
his mid-western readers. That’s where the 
trouble started; for who is Dumb Lizzie 
of the middle West that she should direct 
the work of an artist or have anything 
to say about what she gets for her money! 
The idea seems to be that genius is precious 
and delicate stuff that sours into awful 
swill when monkeyed with by impious 
hands. The author dismisses ‘with im- 
patience the hateful idea that under such 
circumstances genius might refrain from 
selling its services; for our heroine ac- 
cepted Dumb Lizzie’s commission and sub- 
missively wrote to order. Then the Mother- 
Knows-Best complex 6f the author got off 
the reservation and caused her no end of 
indignation and regret. And in looking at 
this odd personal grievance the lady saw 


(Continued on page 47) 








AMERICAN LUMBERMAN 


























This display of doors of various types, mounted 
for easy inspection, attracts the attention of all 
prospective home builders 


AMILTON, OHIO, July 2.—Very strik- 
ing and attractive is the new office and 
display room of the Horn & Kraus Lum- 


ber Co., situated at Fourth and Dayton streets, 
this city. 


Displays That 
Create Desire 


featured by a dinner served in the old office 
to sixty-five architects, contractors and realtors. 
Elmer C. Jones, sales manager of the Curtis 
Companies, was the main speaker and his in- 
teresting and practical talk on the benefits of 
cooperation between the manufacturer, dealer, 
architect and contractor was very well re- 
ceived. Short talks also were made by Gen- 
eral Manager John Horn and Rudy J. Weber. 
After the dinner and address the guests were 
shown through the new building, which con- 
tains ten rooms, four of which are devoted to 
office uses, although containing some items of 
display, the other six rooms being devoted 
entirely to the latter purpose. 

The display features Curtis woodwork, and 
different finishes on the various woods are 
used throughout the building. Other exhibits 
include stained wood shingles, composition 
shingles, Andersen white pine window frames, 
cedar closet lining, Mulehide shingles and 
porch’ decking, teakwood and curly walnut for 
stair landings, oak beam ceilings, slab oak, 

















Through the wide open circular-top French 
. . ° 

doors is seen a delightful breakfast nook, with 
table and benches of neat design 


edge-grain fir and pine floorings etc. One fea- 
ture of the display which has been commented 
upon very favorably is the placing 





This building is the result of 
several years of careful study and 
consideration on the part of the 
executives of the above company, 
and embodies ideas which they 
have been gathering from every 
available source for a long period. 
It embodies an idea in lumber mer- 
chandising that is gaining in pop- 
ularity throughout the country, 
namely, the visualization of as 
many as possible of the lines car- 
ried, particularly those that readily 
lend themselves to this mode of 
treatment, such as fine interior 
woodwork, built-in conveniences 
of every sort, doors, shingles etc. 

Certainly no one could inspect 
the displays installed in the new 
building of the above company 
without feeling a desire to own a 
modern home embodying as many 
as possible of the attractive fea- 
tures shown. Contractors, archi- 
tects and prospective home build- 
ers are availing themselves of the 
opportunity to view the various 
materials and accessories on dis- 
play, and to gather information re- 
garding them. 

Quite an occasion was made of 
the formal opening of the new 
building held recently, which was 


, SS 








Realizing the importance of a good roof, prospective home builders 
study this convenient display of various types of wood and composition 


shingles with keen interest 




















At left is the homey-looking new office and display building of the Horn & Kraus Lumber Co., Hamilton, Ohio. 
“living room” display, with glimpse of a corner of office 


on each article of a small frame 
enclosing price card, the cards on 
the openings showing separate 
price of frame, window trim or 
door. 

Another interesting feature is the 
customers’ room on second floor 
which is ‘furnished with tables, 
chairs and telephone, for exclusive 
use of architects, contractors and 
prospects. This room has already 
proven its value as a place for the 
customer to examine and check up 
on the various items and prices 
found in the display. 

Following the formal opening 
and dinner already referred to, 
“open house” was held for five 
consecutive days, the display be- 
ing open from 10 a. m. to 9 p. m. 
each day. No effort was made to 
attract large crowds to the build- 
ing, all the advertising—which was 
on quite an extensive scale—being 
directed to attract those who were 
planning new homes or contemplat- 
ing modernizing or beautifying 
their present residences. This se- 
lective advertising brought the 
right type of people, and elimina- 
tion of mere curiosity seekers en- 
abled the officers and members of 

(Continued on page 63) 











At right is seen the 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 
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A Sign That “Sticks” in the Memory 


Traveling about, one sees a good many sign 
boards calling attention to the facilities and 
services of some retail lumber yard. Many 
of these signs are seen but quickly forgotten, 
conveying no particular idea or impression; 
but some of them stick in the memory, either 

















In the above picture of the Ulrey Lumber & 
Supply Co., Henry Ulrey is seen’ standing by a 
pile of hardwood logs in the company’s yard. 
It may be asked why logs are stacked up in 
the yard of a retail lumber concern. The an- 
swer is that the Ulrey Company, in connection 
with its retail business, operates a hardwood 
mill, turning logs into lumber, which is mainly 
sold focally for making truck bodies, which 
ire marketed throughout the State, though some 
of the hardwood lumber is shipped as it comes 
from the mill. 





because of some unique design or idea or be- 
cause of some bit of cleverness that often is 
unpretentious but nevertheless effective. Such 
is the sign one sees around Wausau, Wis., 
erected by the Heinemann-Johnson Lumber Co., 
reading “The Lumber Number—3600”—re- 
ferring of course to the company’s telephone 
number. Outside of the slogan, featuring the 
3600 in great letters, and the name of the con- 
cern, the sign board carries no wording. 


Co-operation with Business Men Pays 


Cooperation with the business men of the 
community not only creates their good will but 
also pleases the customer who is uncertain as to 
where to obtain desired merchandise or serv- 
ices, and in that manner brings the lumberman 
benefits from both directions. One method of 
effecting this cooperation employed by Mr. 
McElrone, of the Oneida Retail Yards, Rhine- 
lander, Wis., is publishing in the monthly house 
organ issued by his concern a classified list of 
all the tradesmen in the city who directly or in- 
directly cater to the home builder. 

Mr. McElrone started several months ago 
with publishing a list of carpenters and car- 
pentry contractors, masonry and sewer con- 


tractors and electricians, giving after each - 


name the telephone number or, in case there 


was no telephone, the street address. He found, 
however, that his customers often desired to 
know the names and addresses of other business 
men who also have a part in making or com- 
pleting the home, wherefore Mr. McElrone be- 
gan issuing a complete list of all those in any 
way concerned with the home, adding such 
classifications as architects, plumbers, tinners, 
furniture stores etc. When a customer desires 
information as to where he can obtain this or 
that, he is referred to these lists, without rec- 
ommendations. 

This service is appreciated by the customers, 
and not less by the business men, who, Mr. 
McElrone has found, are glad to reciprocate 
whenever occasion arises to direct their own 
customers to his concern whén they know them 
to be interested in building or in any of the 
services the lumber yard is in position to render. 


Guaranteeing Cost of Repairs 

TuLsa, OKLA., July 2.—W. S. Dickason, vice 
president and general manager of the Dickason- 
Goodman Lumber Co., reports that his com- 
pany is getting good results from its advertis- 
ing for repair work. He says this is profit- 
able business and believes that this class of 
business will increase year by year, as houses 
wear out and repair become -necessary and as 
the owners pay off their mortgages and get 
in position to add another room and sleeping 
porch. or garage, for which they can pay in 
monthly instalments. A feature of this class 
of business, Mr. Dickason says, is that the 
owners want to know in advance just what the 
cost will be. They don’t want any guesswork 
and they want the estimates to be made by 
somebody who is responsible. As a rule there 





This Week’s 


A “Reminder” of the Lines Handled 


It is good merchandising practice to keep before the public, and 
especially before actual customers, information as to the number 
and variety of lines handled. The old time idea that a lumber yard 
is a place where boards, two-by-fours and a few other staple items 
are handled, rather than a modern retail establishment handling a 
wide variety of building materials, is rather hard to overcome. 
Therefore, such reminders as that recently noticed and photo- 
graphed by an AMERICAN LUMBERMAN representative in the yard of 


Timely Tip 
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the Dardis Lumber & Fuel Co., Menomonee Falls, Wis., serve a 
useful purpose. This sign “Don’t Forget” appears near the front 
of the main lumber shed where customers entering or leaving the 
yard, as well as passers-by, cannot help observing it. Beneath the 
caption is the sub-line “We Have:” followed by a list of 25 or 30 























46 


AMERICAN LUMBERMAN 





JuLy 7, 1928 





are few contractors who will take a repair job 
and guarantee the cost. The Dickason-Good- 
man Lumber Co., in handling estimates for 
repair and remodeling jobs, first secures a price 
for the labor from the carpenter, the mason, 
the plumber and the painter. To these prices 
the company adds the price of the material, in- 
cluding a profitable margin of safety and also 
what is necessary to cover guaranteeing the job 
and carrying the account. All this is totaled 
and a guaranteed price is made to the prospec- 
tive customer. As to results, Mr. Dickason 
says, “If the price we quote is not satisfactory, 
we have lost nothing; if it is satisfactory, we 
get a nice little contract.” 


PAS SSS SEL TS 


Getting the Facts to the Public 


That there is a woeful lack of knowledge 
on the part of the consuming public of the 
actual classification of grades of lumber is 
well known and it is not always possible for 
the retailer to make the differences in these 
classifications clear. To help meet this situ- 
ation, the Arkansas Soft Pine Bureau has re- 
produced in greatly enlarged form a copy of 
one of its current advertisements, graphically 
depicting the fact that there are four grades 
higher than No. 1 and that the home builder 
who orders No. 1 grade lumber expecting to 
get the best is really falling far short of his 
expectations. This enlargement has been made 
for the convenience of dealers so they can hang 
it up in their show windows or display rooms 
or in the office, so that attention will be im- 
mediately directed to this very important mat- 
ter. Already a number of dealers have secured 
copies of this enlargement from the Arkansas 
Soft Pine Bureau, Little Rock, Ark., and are 
using it effectively. A number of requests also 
have been filled for the bureau’s plan book, 
“Houses of Wood for Lovers of Homes,” that 
is supplied to dealers for 25 cents a copy. 


‘A “Silent Salesman” of Odd Items 


How to keep moving the odds and ends that 
always accumulate around the yard and in the 
store rooms is an ever-recurring problem with 
most retail lumber dealers. Many maintain a 
“bull pen,” as they call it, into which they stow 
away just such items and to which they bring 
an occasional customer who is on the hunt for 
something cheap. But as the “bull pen” is 
usually an institution unknown and unvisited 
by the regular trade, it is, like an attic; an 
excellent place to store 
things away in but a 
poor place to sell any- 
thing from. 

When Benoit Wittig, 
manager of the Stand- 
ard Lumber & Mill- 
work Co., Green Bay, 
Wis., a few months ago 
hung up in his front of- 
fice, just beside the or- 
der clerk’s window, a 
“Bargain” bulletin 
board, he hit upon a 
method that promises to 
keep the odds and ends 
problem solved so far 
as his company is con- 
cerned. 

On this bargain bul- 
letin board, to which 
attention is directed not 
only by its prominent 
position but also by a 
sign spelling out the al- 
luring word “Bargains” in letters that none can 
miss seeing, Mr. Wittig from time to time 
posts lists of all the items around the yard of 
which he wishes to dispose, under proper head- 
ings giving number of pieces, sizes and de- 
scription and the price asked. These prices are 
always bargain prices, as they are represented 
to be, but at the same time are sufficient to 
return first cost of the material, if not a little 
extra to cover some of the handling charges. 


Mr. Wittig reports that this bargain bulle- 
tin board is a very real attraction to carpen- 
ters and contractors, as well as to home own- 
ers, who very often find something listed that 
they can use for odd jobs—that sometimes 
they had never thought of until they learned 
how cheaply they could secure the material. 
The carpenters and contractors, in fact, have 


Photographs Sell Many Reroofing Jobs 


Selling new roofs by means of pictures is a 
method used with marked success by W. E. 
Gleason, secretary and general manager of the 
Consumers Lumber & Coal Co., Portage, Wis. 
Every house reroofed with material supplied 
by the company is photographed as soon as the 
job is completed, and the photograph filed in a 
special file. 








“These photographs 
sell more roofs than any 
amount of talk,” says 
Mr. Gleason. “I con- 
sider this file one of the 
best business-getting 
schemes we have ever 
resorted to. First of 
all, we have made it a 
point to reroof the best 
homes in the city; and 
that is easy, for the bet- 
ter the class of houses, 
the more anxious are 
the owners to keep 
them in good condition. 
Then, ,.when we talk to 
a man who needs a 
new roof but who isn’t 
quite sold on the idea, 
we usually manage to 
clinch the sale by show- 








Portage (Wis.) home of Zona Gale, famous novelist, who last month 

married William L. Breese, president of the Consumers Lumber & 

Coal Co., of that city. This photograph belongs to the collection of 

pictures of reroofed homes which the company uses to éxcellent ad- 

vantage in selling new roofs to home owners who can not be con- 
vinced by mere argument 


fallen into the habit of consulting the board 
regularly. The typewritten sheets thumb-tacked 
on the bulletin board are too indistinct in the 
illustration to show the writing, but a good 
many of the items have been scratched off, and 
in many more cases, where the quantity num- 
ber originally was four it has been changed to 
three, two or one—proving that sales actually 
are made through their use. 


Line-Yard Company Organized 
Kansas City, Mo., July 3—Two new line- 
yard companies came into existence last week 
in this territory. The Porterfield & Weatherbie 
Lumber Co. was organized by George J. Por- 


BARGAIN 





Bargain bulletin board used with real success by the Standard Lumber 
& Millwork Co., Green Bay, Wis., in disposing of odds and ends. 
Thumb-tacked on the board are typewritten lists of “bargain” items. 
These are marked off, or quantity figures corrected, as sales are made 


terfield and George L. Weatherbie to buy the 
W. P. Rumble Lumber Co. at Moran, Kan., 
from O. K. Rumble. The company also takes 
over the yards at Bronson and Kimball, Kan., 
owned by the incorporators. 

The Scruggs-Guhleman Lumber Co., of Jef- 
ferson City, which operates a second yard at 
Freeburg, Mo., has purchased a yard at Teb- 
betts, Mo., placing Phil Wegman in as man- 
ager. 


ing him our collection 
of photographs of re- 
roofed homes, After he 
has seen the banker’s 
home, and the editor’s 
home, and the leading 
merchant’s home, and 
the home of nearly 
everybody in Portage’s 
Who’s Who, all resplendent and cozy-looking 
in their new coverings, he will get to think- 
ing, ‘Well, I guess the judgment of So-and- 
so and So-and-so is pretty good; it might be 
a fine idea after all.’ And he buys the roof. 

“The quickest and easiest method of mer- 
chandising is to show the prospect what the 
other fellow is doing, and the more important 
that fellow is, the more impressed the pros- 
pect becomes.” 

The photograph reproduced herewith, from 
the collection of this company’s pictures of re- 
roofed houses, shows the Portage home of 
Zona Gale, the noted novelist. 

Zona Gale, it may be remarked in passing, 
may now be claimed by the lumber fraternity, 
for only last month she married William L. 
Breese, who happens to be president of the 
Consumers Lumber & Coal Co. After an ex- 
tended honeymoon in North Carolina, the 
lumberman and his internationally famous bride 
will continue to make Portage their home. 


Retailer Has a Profitable Side-line 


Anyone who has toured in Wisconsin knows 
how liberally and how well its highways are 
marked. It might be interesting to know that 
these highways signs and markers throughout 
the State have for years been supplied by a 
retail lumber concern—the Yawkey-Crowley 
Lumber Co., of Madison, Wis. The business 
of supplying these signs mounts into large 
volume each year. They are practically all of 
redwood and are made up in a cut-up plant 
operated by the company at Samoa, Calif., in 
connection with the operations of the Hammond 
Lumber Co. Shipped to Madison complete, 
they are painted at the State paint shop, located 
conveniently to the Yawkey-Crowley yard. 
The company also supplies all the posts used 
by the State highway department for the erec- 
tion of these signs and for protection at 
curves and for similar purposes. 


Selling Coal Neatly and Efficiently 


When discussing coal problems with the cus- 
tomer, the Ripon Lumber Co., Ripon, Wis., 
does not find it necessary to bring him out into 
the coal yard or even to another part of the 
office in order to show him what nut is or what 
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briquets look like, but can do all that right at 
the counter over which they are talking busi- 
ness. The entire length of the counter is cov- 
ered with plate glass, and sunk in the middle 
of the counter is a box about three feet long 
and twelve inches wide, divided into ten minia- 
ture bins, each containing a sample of a differ- 
ent variety of coal. The nature of the coal can 
readily be studied through the plate glass, in 
addition to which there is a neatness about this 
exhibit that can hardly be equaled in other 
ways. Alongside of this display, also under the 
plate glass which keeps it always in place, is a 
price list, making it possible to complete the 
entire transaction without as much as budging. 


Makes Farm Gates From Short Stock 


The AMERICAN LUMBERMAN from time to 
time has presented stories and photographs 
showing what retail lumber dealers in va- 
rious parts of the country are doing to cre- 
ate business and at the same time to utilize 
short lengths, and odds and ends of lum- 
ber by making up various small structures 
and utilities, mainly for farm use, and sell- 
ing them in these completed forms. An- 
other advantage of this plan is that it en- 
ables the dealer to keep his yard help profit- 
ably employed making up these articles, at 
times when there might not be very much 
for them to do in connection with the or- 
dinary yard routine. 

Because of the interest in the subject to 
retailers, the AMERICAN LUMBERMAN “news 
scouts,” when out on the road looking for 
good ideas to pass along to the readers of 
this department, keep their eyes open for 





This Week's 
AD-IDEA 


THE “HUMAN TOUCH” IN ADS 


Some lumber retailers have the happy fac- 
ulty of imparting real “human interest” to their 
ads. Most people are interested in the experi- 
ences of other folks, if told interestingly and, 
above all, briefly. George A. Jewett, veteran 
lumber retailer of Des Moines, Ia., is a past- 
master of this art. . Numerous specimens of 
his ads have appeared in these columns from 
time to time. Another dealer who seems to be 
successfully working this vein is H. H. Shoup, 
retail lumberman of Phoenix, Ariz., a story 
of whose merchandising and advertising 
methods appeared in the June 16 issue of the 
AMERICAN LUMBERMAN (page 50). 

The following quotation from one of Mr. 
Shoup’s recent ads affords an excellent ex- 
ample of his style. It is worth noting that he 
refers to his printed messages in the local 
newspaper as “letters,” rather than “advertise- 


” 











ments,” thereby giving them a more intimate 
appeal. Not every writer of ad copy has the 


knack of writing in this free and easy styie, 
giving the impression of taking the reader into 











gut to present and prospective home owners, 
The theme of the circular is that for all out- 
side finish, siding, cornices, porch work, all 
outside moldings, frames, verge rafters an 

brackets, the use of clear heart redwood will 
prevent any danger of rot or deterioration in 
the outside surface of the home. The circular 
indicates that the difference in cost will be 
not more than $25 to $50 but by the use of this 
rot-resisting lumber the builder is afforded a 
protection worth many times that much to 
him. This is a striking piece of literature and 
is only one of the many sales helps that are 
being provided for the dealers by this enter- 
prising manufacturer of redwood. i 


Realm of the Retailer 


(Concluded from page 43) 

clearly it was all Dumb Lizzie’s fault. 
Hence there followed the drawing of a 
horrid picture of mid-America as a mass 
of degeneracy, phobias, meannesses and 
stupidities. No hope of recovery is held 
out. This painful exposure of Dumb Liz- 
zie’s dumbness is art for art’s sake. 

No one enjoys being called names; but 
under the circumstances it is possible that, 
if the middle West notices this explosion 
of parochial ill humor and bad taste at 
all, its reaction will be one of rather com- 
plete amusement. 

Of course the lady may be right about 
us. We may be tragically dumb out here 
in the Valley. We have been accused of 

















At left is the millwork shed of the H. & H. Lumber & Coal Co., Rochester, Ind., showing samples of the trellises which this concern makes 


from short lengths and waste lumber. 


any development of this sort. Accordingly, a 
staff representative of this paper was inter- 
ested and pleased when visiting the well- 
kept retail establishment of the H. & H. 
Lumber & Coal Co., Rochester,. Ind., re- 
cently to find that this progressive concern 
uses its short and broken pieces of lumber 
for making farm gates and garden trellises, 
this work being done by the yard men at 
times when they otherwise would be idle. 
Thus the yard is kept clear of considerable 
material that otherwise would_be rather hard 
to dispose of, and a good price is obtained 
for the lumber entering into the construc- 
tion of these articles. 

In one of the accompanying illustrations 
two of the yard men are seen holding one of 
the farm gates that they have made. It will 
be noted that this is a strong, weil-made gate, 
such as the farmers like, and these products 
find a ready sale. The name of the company 
is lettered on each gate, so that it also 
serves as an advertisement. 

In the other photograph are seen some of 
the trellises made by the company, these be- 
ing displayed against the background of the 
millwork shed, located just across the street 
from the company’s main shed and office 
building. As the location is on the main 
thoroughfare of the town, a good many peo- 
ple pass daily, and these displays receiv 
considerable attention. ' 


broken pieces of lumber 


his confidence, but when done in a natural and 
unaffected way it gets the message across in a 
manner that a more formal style of composi- 
tion would not do. The excerpt referred to 
follows: 


“T attribute my start in the lumber busi- 
ness to the fact that I saved and bought lots, 
for I borrowed $1,000 on them to buy the ini- 
tial two carloads of lumber that I ever sold. 

Now I want you young people to read this 
and think about it. Get the saving habit. 
You’ll need a home some day, so start now 
to save for it. You will have enough much 
sooner than you imagine. 

It costs me between $20 and $30 to get a 
letter like this in a newspaper so I can’t write 
one every day. 

But I will start dropping pennies, nickels 
and dimes in a little bank like you can get 
at any savings department, and when I get 
$25 or $30 saved up again am going to write 
another letter to young people telling them a 
lot of the funny things and hardships that go 
along with a life of saving but always come 
out right in the end.” 


Does It Pay? 


That is a question that always is attention 
compelling. It is the striking title of a new 
piece of sales literature that has been pro- 
duced by the Pacific Lumber Co. of Illinois 
for the benefit of retail lumber dealers to 
whom it will be supplied for use in mailing 


Right—showing one of the farm gates built by the company’s yard men from short lengths and 


nearly everything else, so it is not surpris- 
ing to learn that we are guilty of debauch- 
ing the world’s intelligence, too. 

But in the smoke and fog of criticism it 
is well to look with care at our critics. It 
is quite possible that we mid-westerners 
are lacking in liberality of outlook, toler- 
ance, temperance of judgment and ability 
to see when we are making asses of our- 
selves. But when our critics exhibit the 
same faults in a rather heightened degree 
we smile in our sad and foolish mid-western 
manner, enter their criticism in the debit 
column and pursue our own low ways. 

The Realm mentions this rather unim- 
portant incident for the typically mid-west- 
ern purpose of pointing a moral. If an 
architect or a dealer has the Mother- 
Knows-Best complex and starts out to save 
his customers from their own inferior 
tastes, let him at least be courteous in 
‘his methods. Hitting a man on the head 
with a brick is a poor method of making 
him love you or follow your advice. 





AMERICAN airplane manufacturers are find- 
ing a world-wide demand for their products, 
and consider South American potentialities the 
most favorable. 
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Employees Canvass Brings Real Results 


Thirty Modernization Jobs, Eighteen New Roofs and Much Other Business 
Developed, In Addition to Invaluable Good Will 


The immense value in the retail lumber busi- 
ness of personal contaet and solicitation, com- 
bined with a genuine spirit of service, is dem- 
onstrated by the very real success of the W. J. 
Durham Lumber Co., Neenah, Wis., in build- 
ing up volume without the sacrifice in profits 
which many dealers seem to consider essential 
for enlarging their operations. The methods 
used by this company to reach the people not only 








A W.J. Durham Lumber Co. “rebeautified job” 


of Neenah, but also of its sister city Menasha, 
have been carefully worked out with the aim of 
establishing implicit confidence, and their merits 
have been proved by the test of experience. 

F. S. Durham, president of the company, has 
in the past tried various ways of business pro- 
motion by means of personal solicitation and 
house-to-house canvassing, some of them with 
fair results but none proving as efficient as de- 
sired. A couple of years ago, for instance, he 
employed Boy Scouts for house-to-house can- 
vassing, but found 
that because of their 
youth they were too 
lacking in knowledge 
and too deficient in 
approach and in thor- 
oughness to do much 
good. Later he ar- 
ranged with a lady 
whose regular busi- 
ness was calling from 
house to house selling 
dress goods and the 
like, to represent his 
company as a side-line 
in connection with her 
own business, inci- 
dentally discussing 
with her lady custom- 
ers the handiness of 
an . additional cup- 
board, the convenience 
of some built-in fea- 
ture or the advantage 
of a new hardwood 
floor or a new roof— 
whatever her observa- 


duced the maximum results. Business was 
rather dull and there were in his employ a 
yard foreman, a bookkeeper and a salesman 
whom he found it hard to keep busy in their 
regular departments. Yet he did not wish to 
disrupt his organization by dismissing them; 
so he determined to send these men into the 
field, calling on every home in Neenah and 
Menasha, counting on their knowledge of the 
business and of salesmanship to bring results. 
During the quiet mid-winter season these men 
covered the two entire cities, with a combined 
population of about 15,000, and developed no 
less than thirty extensive remodeling jobs and 
contracts for eighteen new roofs, besides a sub- 
stantial number of orders for lesser remodeling 
jobs, such as new steps, new storm sash, fixing 
up rooms in attics, enclosed furnaces in base- 
ment, enclosed porches and the like. At the 
same, time, they stimulated the company’s fuel 
business a great deal. 


Studying the Prospect’s Individual Needs 


The men went forth ostensibly to discuss 
with the householders their fuel probtems, as 
being the most important at that time of year. 
They were supplied with specially printed 3- by 
5-inch cards on which to enter the information 
gleaned. One side of these cards was devoted 
exclusively to fuel. The solicitor would ascer- 
tain and note down on the card the name and 
address of the party called on, and whether 
the house was heated by furnace or stove. If 
heated with furnace, he ascertained whether 
pea, nut or stove coal, coke, briquets, hard- 
wood slabs and ends, or cordwood was used, 
and how much in a season; if heated with stove, 
whether Pocahontas, Illinois, splint, green egg, 
Elkhorn, hemlock slabs and ends or clippings 
were burned, and the quantities. He further 
asked of whom the fuel was customarily 
bought. If the householder replied that it was 


er: The 








tion caused her to 
think would intetrest 
the prospect. This, too, 
proved unsatisfactory, 
because the lady did 
not have thé requisite 
understanding of this 
particular line. 

But after a number 
of experiments of this 
sort, Mr. Durham last 
winter hit upon a 
scheme which pro- 


sections of those thriving communities. 


Note the prominence with which the 


bought from the W. J. Durham Lumber Co., 
he was asked for comments or criticisms of 
quality, promptness of handling order and 
method of delivery. If there were any dissatis- 
fied customers, they were thus discovered. Any 
complaints of any nature, no matter of how 
long standing, had to be reported that same 
day to Mr. Durham personally, and he imme- 
diately attended to them, to set them right and 








Each “rebeautified” job helps to sell others 


prove to its customers that the concern was 
eager to serve them as they themselves wanted 
to be served. 

This canvass revealed a number of cases 
where customers, for some reason previously 
unknown to the company, had become dissatis- 
fied and placed their business elsewhere. These 
cases were promptly adjusted, with the result 
that the old customers were in nearly every 
instance regained and a closer bond of friend- 
ship established. 

As illustrative of 
the effect of this 
method, one of the 
solicitors called on an 
elderly lady living 
alone, and found that 
she had formerly 
bought all her fuel 
wood from the Dur- 
ham concern but had 
lately bought it else- 
where. Asked for the 
reason, she said she 
was getting old and 
weak. One time she 
had ordered a load of 
wood, asking the Dur- 
ham company not to 
send any big slabs, be- 
cause they were too 
heavy for her to carry 
and too hard to split. 
When the load ar- 
rived it contained the 
usual number of big 
slabs. The next time 
she ordered a load she 
repeated her request. 


Stained cedar shingles and their advantages for remodeling purposes are effectively featured by but again came the 
the W. J. Durham Lumber Co., Neenah, Wis., by means of panels attached to the side of a shed 
fronting on one of the most heavily traveled streets in town, as is shown in the accompanying 
illustration. Above the panels is a large sign, urging the home owner to “Rebeautify With Creo- 
dipts Laid Over the Old Siding”—a suggestion that a great many of them, both in Neenah and its 
sister city of Menasha, have followed, as is proved by a tour of inspection through the residential 
Alongside of each panel is a short sentence presenting 
the advantages of the use of shingles, such as: “Saves Fuel;” “Saves Paint ;” “Adds Beauty;” 
“All Vertical Grain Shingles,” and “Their Cost Is Small.” 
company’s slogan is displayed—painted on sheds and other buildings—in large letters that can be 
seen for many a block—‘Build a Home First; Sce Durham About It” 


big slabs. Thereafter 
she had placed her 
orders elsewhere and 
had got the wood just 
as she wanted it. 
When the _investi- 
gator reported this to 
Mr. Durham, he im- 
mediately had a load 
of wood, with not a 
big slab in it, sent to 
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the old lady’s home with his compliments, 
and he furthermore instructed his men to carry 
the wood into the woodshed and pile it all up 
neatly. The old lady was quite overcome with 
surprise, and thereafter the Durham company 
has had all the business she had to give. Fur- 
thermore, the whole neighborhood quickly 
learned of the matter, with beneficial effects 
on the company’s reputation; and, a few weeks 
later, a relative of the old lady started a rather 
extensive remodeling job, which as a iatter 
of course fell to Mr. Durham’s cencern. 

It is Mr. Durham’s policy, if there is any 
complaint regarding a load of coal, to bring it 
right back to the yard, even if it has to be 
shoveled out of the basement back into the 
delivery truck, and a satisfactory load sent 
out. This policy of “satisfaction first” applies 
not only to coal, but to all of the company’s 
deliveries. Mr. Durham considers his truck 
drivers his best salesmen, for it is the driver 
making the delivery who has the final personal 
contact with the customer. If that contact. has 
been unfavorable from the customer’s stand- 
point, because of careless handling of mate- 
rial, piling it where not desired, damage. to 
lawns or shrubbery, rudeness or 


customer. He has found that it pays in the 
long run, and pays well. 

To return to the solicitors. As they started 
out they were instructed by Mr. Durham before 
entering a house to stop outside for a moment, 
studying its architectural features and condi- 
tion and deciding what, were they the owners, 
they would do to it in order to increase its 
attractiveness, comfort and value. After hav- 
ing discussed with the prospect his fuel prob- 
tems and at the same time having had the 
opportunity to get a general idea regarding the 
interior layout and condition of the house, the 
solicitor in a “by the way” manner would turn 
the discussion to subjects connected with home 
building if the prospect were a renter, or with 
remodeling, improvements and added comforts 
if he were an owner. On the reverse side of 
his card, the solicitor was provided with a list 
on which he could check such projects as the 
prospect was or might be interested in. This 
check list comprised spaces for new homes, 
additions, garage, porch, stained singles for 
sides of house, reroofing, attic, storm goods, 
screen goods, cupboard and hardwood floor. 
Thereafter followed several blank linés for 


remarks as to condition of the house, how badly 
the repairs or improvements were needed, what 
the owner seemed most interested in, what he 
might be interested in, and similar information. 
At the bottom of the card was space for date, 
rating of prospect, and name of the solicitor. 

In this way, the company was able to com- 
pile a very complete and valuable reference 
file on current and prospective needs in the two 
communities, which for some time to come 
will prove indispensable in the intelligent direc- 
tion of advertising and other promotion work. 
Such a file prevents haphazard methods, as it 
reveals exactly what people heat with furnaces 
or stoves; what ones have hardwood floors or 
lack them; what homes have good roofs or 
poor ones. 

Mr. Durham has met with particular success 
in merchandising stained cedar shingles for wall 
covering over old siding, and Neenah and Me- 
nasha are dotted with attractive homes made 
new in appearance and serviceability through 
their application. 

When a contract is made to remodel or 
shingle the walls of an old residence, a sign 
is at once erected in front of the residence, 

announcing in bold letters to all 





indifference on the part of the | 
driver, the whole transaction with 
the company might have left a bad 
impression; whereas if the final 
contact has been courteous, con- 
siderate and obliging, the customer 
would be sure to remember the 
deal with satisfaction and return 
to the yard the next time he had 
any business to place. 

Mr. Durham in fact requires of 
his truck drivers that after they 
are all through with their de- 
liveries they shall look the prem- 
ises over carefully to make sure 
that everything is all right. More- 
over, if possible, he wants them to 
chat with the folks of the house a 
few moments before leaving. 

As for complaints, of any nature. 
they are always immediately re- 
ferred to Mr. Durham, who imme- 
diately gives them his personal at- 
tention and makes every effort to 
satisfy even the most unreasonable 








“Neenah and Menasha (Wis.) are dotted uth attractive homes made 
new in appearance and serviceability through the application of stained 


cedar shingles as exterior covering” 


who pass that: 

“This home will be rebeautified 
with Creo-dipt shingles furnished 
by W. J. Durham Lumber Co.” 

The erection of such a sign 
means that the neighborhood im- 
mediately becomes alive to a 
forthcoming change, which is 
watched for with interest. When 
work has started, the’ sign is re- 
placed by another, reading: 

“This home is being rebeautified 
with Creo-dipt shingles furnished 
by W. J. Durham Lumber Co.” 

This sign is left standing for 
some time after the completion of 
the job and has proved of inesti- 
mable value as an interest arouser 
and business stimulator. 

In advertising and working up 
this remodeling business, the com- 
pany works in close codperation 
with the contractors and carpen- 
ters. 





Lumber Firm’s Employees Don Summer Uniforms 


YouNGSTOWN, Onto, July 2.—Jud Yoho, manager of the Youngs- 
town plant of Yoho & Hooker, lumber dealers, who aJso operate 
an extensive lumber business in Akron, conceived the idea that it 


uniforms. 


interest. 








Employes of Yoho & Hooker, lumber dealers of Youngstown, Ohio, 
in their neat, cool summer garb. 


would be a good plan to put the firm’s mill employes, as well as 
the truck drivers, in white uniforms during the summer, thereby in- 


suring comfort as well as good appearance. 


The costume consists of a white blouse and white trousers, sup- 
plied by the company, and laundered three times a week. 
employee wears a soiled uniform he is fined an amount equal to 




















panying picture shows part of the crew wearing their new summer 


Another innovation inaugurated by Yoho & Hooker is of special 
This concern is sending out to all of its customers and 
others with whom it does business a neatly printed notice to the 
effect that it will close from Aug. 13 to Aug. 25 for its annual vaca- 
tion period. This is in order to give all employes a uniform vaca- 
tion with pay. The slip, reproduced herewith, tells the story. 











eS) assistance by anticipating your requirements now, 
6 
\ 80 we may properly serve you before Aug. 13th. = (C_ y 


YOHO-HOOKER & ASSOCIATES LS 
“Originators in the Lumber Industry 


WE WILL CLOSE 


AUGUST 13th TO AUGUST 25th 
both dates inclusive, for our annual vacation 
period. During this period we will not be prepared 
to handle orders efficiently and ask your. kind 








If an 


the cost of laundering for the entire crew one week, The accom- 





of uniform vacation with pay” 


Lumber firm announces annual close-down to give employes “uniform 


vacation with pay,” 
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National Production, Shipments and Orders 


Wasuincton, D. C., July 2.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 


BSoftwoods: 








ao eee t 1928 "1927 1" west 1928 1927 

Week ended: 1928, June 23; 1927 “— o- 
Southern Pine Association.. ry nad aes 106 64,137,707 54,502,145 75,341,316 50,961,040 83,395,191 59,172,576 
West Coast Lumbermen’s Association........ 112 72 119,750,160 76,043,487 135,231,013 87,213,374 113,414,148 78,434,732 
Western Pine Manufacturers’ Association. 34 37 33,203,000 34,434,000 33,176,000 26,878,000 3 8 25,188,000 
California Redwood Association.............. 16 15 7,944,000 7,573,000 7,217,000 8,105,000 8,548,000 17,523,000 
North Carolina Pine Association.............. 57 35 9,755,000 6,205,815 348,000 6,539,016 8,069,000 4,314,424 
Northern Pine Manufacturers’ Association.... 8 9 11,190,900 10,217,200 9,502,000 8,312,400 9,058,000 6,482,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 52 15 7,434,000 1,832,000 6,463,000 3,263,000 5,156,000 2,350,000 

Total softwoods, one week..........e+e0. 430 289 253,414,767 190,807,647 276,278,329 191,771,830 261,908,339 193,464,732 
California White & Sugar Pine Mfrs.’ Assn... 23 A , et eer eee ee 8 —(K<esen ewww Se.” venievancas 

Twenty-five weeks ended above dates— 
Southern Pine Association............ee0: .+ + 2801 oe 1,677,765,195 1,675,964,364 1,777,094,834 1,654,307,977  1,805,814,510 1,677,439,502 
West Coast Lumbermen’s Association........ 2824 ial 2,928,947,389 ar pity et 3,051,248,578 1,902,309,006  2,680,363,223 1,930,764,033 
Western Pine Manufacturers’ Association.... 764 net 641,806,000 663,441,00 36,234,000 738,868,000 708,359,000 738,878,000 
California Redwood Association.............. 386 aw 200,754,000 176,153, 000 187,547,000 210,781,000 210,852,000 238,604,000 
North Carolina Pine Association.............. 1124 ens 194,052,000 186,490,707 1,000 190,576,144 257,104,000 163,800,745 
Northern Pine Manufacturers’ Association.... 218 ng 185,939,000 196,830,600 197,802,400 197,226,300 206,497,200 196,977,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. gog8 cays 106,243,000 79,882,000 83,782,000 91,261,000 86, 447,000 87,023,000 

Total softwoods, twenty-five weeks....... Ones waed 5,935,506,58% 4,807,637,961 6,233,739,812 4,985,329,427 5,955,436,933 5,033,486,280 
California White & ‘Sugar Pine Mfrs.’ Assn. 93 “we | setendanes ft | rreree eee 521,836,000 =... euee 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ amt. 

DT ic capentaceneeesedseseuaaws 73+ 15 10,148,000 2,840,000 9,857,000 3,699,000 10,742,000 1,880,000 

So ae a a wal arid wae . 808+ oy 232,451,000 151,494,000 161,673,000 110,230,000 166,230,000 107,669,000 
Hardwood Manufacturers’ Institute— 

Pn cache ceacieanaee he ea 060eakneede 349+ 138t 43,330,000 15,515,000 47,875,000 16,498,000 51,701,000 14,190,000 

a. SUR no sccvensesecuceeounene 7376 ai 978,433,000 551,779,000  1,051,202,000 668,682,000 1,083,562,000 676,730,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and 
*Log scale converted to lumber scale. 


tUnits of 35,000 feet daily capacity. 


for 24 weeks. 





California Redwood 


San Francisco, Cauir., July 2.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended June 23: 





—_——— Red wood —_—_——_. White- 

No. of Percent of wood 

Mills Feet production Feet 
Production ... 16 7,944,000 100 1,759,000 
Shipments .... 16 7,217,000 91 1,562,000 

Orders— 
Received ... 16 8,548,000 ae 1, 625,000 
On hand .... 14 40,618,000 7,615,000 
Detailed Distribution of Redwood 

Shipments Orders 

Northern California* ..... 3,182,000 4,122,000 
Southern California* ..... 1,756,000 1,339,000 
I rad ad cera de a 63,000 52,000 
EPR eae 1,686,000 1,731,000 
PL : nase peddtenaedaed 530,000 1,304,000 
ES ee 7,217,000 8,548,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
SAll other States and Canada. 





Hemlock and Hardwood 


OsuxosH, Wis., July 2—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended June 23: 


Hardwoods Hemlock 

Units of 35,000 feet daily 
GEE ccbeecovecoses 79 107 
Productive capacity ..... 16,585,000 22,407,000 
Actual production........ 8,805,000 5,573,000 
Percentage of capacity 53 25 
PE, cand cenedeaee 10,501,000 5,832,000 
Percentage of actual cut. 110 101 
Orders received.......... 11,296,000 5,919,000 
Percentage actual cut. 115 102 
Orders on hand end week67,653,000 21,801,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 





‘North Carolina Pine 


_NoRFOLK, Va., July 2—The North Caro- 
lina Pine Association makes the following 
analysis of figures from fifty-seven mills for 
the week ended June 23: Per- 


Percent Percent cent 
Normal Actual Ship- 


a Feet output — ments 
Normal*® .....11,970,000 “ ae eee 
RADE sovvecs 10, 222'000 85 ; 

Shipments :10;282° 000 86 100 ami 

Orderst . 9,693,000 81 95 95 


Unfilled orders.. 57,796,000 von ‘ 

tAs compared with preceding week, there is 
an increase in orders of 9 percent, though that 
week only fifty-seven mills reported. 


*“Normal” is based on the amount of lum- 
ber the mills weuld produce in a normal work- 
ing day. 


West Coast Review 


SEATTLE, WAsH., July 2.—For the week 
ended June 23, 112 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production 119,750,160 
Shipments 135,231,013 





13% above production 





Orders .113,414,148 5% below production 
Shipments— 
Water delivery Feet Feet 
BPOUGEEED cc cccccvess 41,188,501 
DE sitesnenweuels 20,268,941 
Wetted Waker CABG). cccciececeve 61,457,442 
Ee cidvetivunncedeeewne ee 68,252,035 
TT 2. 8 errr ree 5,521,536 
TOSS SORES ccc cccccccccees 135,231,013 
New Business— 
Water delivery: 
ON Eee $1,815,577 
DG Kawedtacvever 11,522,334 
lL eer eee 43,337,911 
DE GEER) cies ctsevaeusone ceed ete 64,554,701 
ED GOURD éc'scartasnvascntodbese 5,521,536 
Total mew business............. 113,414,148 
Unfilled Orders— 
Water delivery: 
Domestic cargo ..... 183,057,652 
PES eWcdrasvicewes 128,549,368 
Wetted WRI so cscoccotvavicscucs 311,607,020 
Pe kcctedeacdenasavewee se umens es 170,996,158 
Total unfilled orders........... 482,603,178 





Southern Pine Barometer 
New Orveans, La., July 2.—For the week ended June 29, Friday, 155 mills of total capacity 
of 197% units (a unit representing monthly output of 1,500,000 to 2,000,000 feet between Nov. 1, 
1924, and Oct. 31, 1927), report as follows to the Southern Pine Association: 


Percent Percent 


3-Year Actual 

Production— Carst Feet Av. Prod. — 

Average 3 yrs. .... 83,020,958 wes 

CS Fores «eee 76,339,426 rata 
Shipments* .... 4,048 86,938,896 * 113.88 
Orders— 

Received* . 3,474 74,611,098 97.74 

On hand e 


nd 
weekg ..... 11,978 257,251,506 


*Orders were 85.82 percent of shipments. 

tOrders on hand showed a decrease of 4.57 
percent, or 12,327,798 feet during the week. 

+Basis of car loadings 
21,477 feet. 

One hundred and fifty-four mills reported 
net undertime of 151 hours, which is 1.63 
percent less than full 60-hour week basis. 


is May average, 


National Analysis 


Wasuincton, D. C., July 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the period 
ended June 23—orders and shipments being 
shown as percentages of production: 


One Week 25t Weeks 


No.of Ship- Or- Ship- Or- 

Association— mills ments ders ments ders 
Southern Pine....151 117 130 106 108 
West Coast ..... 112 113 95 104 109 
Western Pine..... 34 100 103 115 122 
California Pines*. 20 80 80 116 117 
California Redwd. 16 91 108 93 99 
N. Carolina Pine.. 57 96 83 103 98 
Northern Pine ... 8 85 81 106 108 
N. Hem. & Hdw.. 52 87 69 79 81 
All softwoods. .450 106 102 106 110 
N. Hem. & Hdw.. 737 97 106 70 72 
Hdw. Mfrs. Inst..349¢ 110 119 107 111 


All hardwoods. .422 107 117 100 103 
All woods ..... “ 106 104 105 109 


*Fifty-seven percent of cut in region. 


2—The Na- 





Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 

1928 1927* 


No. 1 25t No. 1 25 ¢ 
Mills Wk. Wks. Mills Wk. Wks. 
Sorrwoops— 

South. Pine...A 151 77 94 106 80 89 
West Coast...A 112 109 109 72 #119 109 
Western Pine.A 34 88 91 37 100 74 
Calif. Pines....A 20 93 105 ~~ i ae 
Calif. Redwd..A 16 77 95 15 81 83 
N. Car. Pine..C 57 84 76 35 638 72 
North. Pine...A 8 87 89 ie os ots 

N. Hem.&Hdw.A 52 ge 7 


All softwoods. 450 93 98 265§ 96 
Harpwoops— 

N. Hem.&Hdw..C 73¢ 66 

Hdw. Mfrs. 
i. Sew kae's C 349t 59 65 138¢t 68 72 


All hardwoods 422 61 68 
All woods. ° 85 92 


*Normal ietaen had been ouniiibine na 
only six associatious for 1927. §Five groups. 

A—Normal based on actual output for pe- 
ricds of two to five years. 

C—Normal] based on estimated mill capacity. 

+Units of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Assuciation percentages are for only 
24 weeks. 
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Western Pine Summary 


PoRTLAND, Ore., July 2—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 23, from 
34 member mills: Per- 


cent 
Percent Ship- 


Production— Carst Feet of cut ments 
WOCmGn” cece 33,850,000 
Actual ... 33,203,000 

Shipments (car). - 243 32,318,000 
Local deliveries 858,000 


Total shipments 33,176,000 99.92 


Orders— 
Cancelled . 15 390,000 
Booked (car).. “Yt 285 33,410,000 
SOU. «40xesen 858,000 





Total orders... 34,268,000 103.21 103.29 
On hand end 


week .......4,980 129,480,000 


Bookings for ‘the week by thirty- four identi- 
cal mills were 82.64 percent of those for the 
previous week, showing an increase of 7,020,- 
000 feet. 

tCars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 98~percent 
of normal; shipments, 98 percent of normal, 
and orders 101 percent of normal. Average 
was as follows: Production, 106 percent; ship- 
ments, 87 percent, and orders, 87 percent of 
normal. 


Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two 
peak summer months the productior increased 
to 114 percent of normal. 


Statistics on Canadian Lumber 


Toronto, Ont., July 2.—The forest products 
branch of the Dominion Bureau of Statistics is 
planning to undertake the collection of statisics 
relating to the distribution of Canadian lumber 
among the different Provinces of Canada and 
the different States of the United States. This 
work will be carried on in codperation with the 
Forest Service of the United States which has 
already made a start in this direction by col- 
lecting and publishing figures showing the dis- 
tribution of lumber among the forty-eight 
States and the district of Columbia. As the 
result of this plan it will be possible to show 
as an example the quantities of Ontario lumber 
shipped to each Province of Canada and to each 
of the States, and the quantity of lumber sawn 
in the different States which is shipped to each 
of the other States and to each of the nine 
Canadian Provinces. 

Tables giving this information will show the 
Canadian manufacturer of lumber, the States 
and Provinces in which there is a possibility of 
his extending his sales of lumber. The infor- 
mation can also be used for estimating the per 
capita consumption of lumber in different sec- 
tions of the two countries. 

This scheme will have the support of the 
Canadian Lumbermen’s Association and it is 
hoped of the other organizations connected with 
the manufacture and distribution of lumber. 

A small card questionnaire asking for the 
quantities of lumber shipped to each State and 
Province will be sent to about 500 of the more 
important sawmill operators in Canada about 





carloads for the week before. 


nomic Society’s wholesal 
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than that of a year ago. 
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time since 1915. 
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Business in Brief 


To say that the general situation exhibits steadiness and to say also that conditions in the 
various industries differ rather widely may appear to be contradictory. Nevertheless, uneven- 
ness has marked reports from the different industries for some weeks, and 

GENERAL during the same time there has been no marked trend or significant change 
in the general situation. Bank clearings for the latest week were below 

those of recent weeks, standing at $9,971,548,000. Commercial failures as reported by Dun’s for 
the same week numbered 423 as compared with 424 for the corresponding week of 1927. Revenue 
freight loadings for the week ended June 23 totaled 986,789, as compared with 1,003,292 


The balance that has for so long been maintained between production and consumption or 

distribution has been conducive to price maintenance, and while changes have occurred, they 

have been inconsequential as relating to the general situation. Harvard Eco- 

price index for the week ended June 27 stood at 

99, an increase from 97.9 for the week before, the latest week being one 

point above the index of Jan. 4. Dun’s Review reports 27 advances and 20 declines for the 
latest week, compared with 34 and 29 respectively for the corresponding week of 1927. 


From a rather general scarcity of moisture for the early weeks of the growing or planting 
season, there has been a change during the last month to a surplus. On the whole, however, 
crop conditions have improved. Prices on the Chicago market for products 

PROVISIONS . the farm have been pretty strongly held of late. 
trong at prices below the peak, but still at a level to reassure producers. 

Wheat at the sean week end was priced at $1.7944 a bushel; corn, at $1.2414; beef steers, fat, 
at $14.75, the highest price this year; hogs, also have made several good gains of late, reach- 
ing at the latest week end, $9.60 a hundred. Creamery butter was priced at 4442 cents a pound. 


Probably, the steel industry shows more signs of unevenness in both volume of output and 
price than any other major industry. Nevertheless, the story of the present time is better 
While prices for some time have been complained 
of, it has been only of late weeks that output has tended toward a lower 

vel. Structural activities are providing the major demand at present and 
there are indications of sustained requirements in that field through the summer. The price 
of finished steel is below last year’s corresponding period and pig iron is lower than at any 


According to estimates made by the bureau of mines the output of bituminous coal, includ- 
ing lignite and coal coked at the mines, totaled 8,390 000 net tons for the week ended June 23, 
compared with an output of 8,479,000 tons for the corresponding week of 
1927. The total production during 1928 to the week ended June 23, 148 work- 
ing days, has been 225,844,000 tons, compared with 268,429,000 tons during 
the corresponding period of 1927, and 256,057 000 tons during a similar period of 1926. Anthracite 
output for the week ended June 23 was 1,083,000 tons, and for the year, 35,978,000 tons. 


Wheat has been quite 








Feb. 1, 1929, at the same time that the regular 
forms are sent-out for the annual reports of 
sawmills to the census of industry. The replies 
received on these questionnaires will be used 
as a basis for estimating the quantities of lum- 
ber distributed to each State and Province. The 
individual returns will not be published but 
will be treated as strictly confidential. This 
special questionnaire will ask for quantities 
only of hardwood and softwood. No details 
will be required as to the various species 
shipped or the value of the lumber. This par- 
ticular investigation will be made only once 
every two years; and it is hoped that it will 
prove of practical value and assistance to the 
lumber industry as a whole. 


June Construction Breaks Record 


June construction contracts in the territory 
east of the Rocky Mountains broke all previous 
June records, according to F. W. Dodge Cor- 
poration. New building and engineering work 
contracted for last month in the thirty-seven 
eastern States (including about 91 percent of 
the total country) amounted to $650,466,200. 
This figure was the second highest monthly 
total on record. It was 3 percent ahead of the 
June 1927 record and was only about 2% per- 
cent under the total for the preceding month 
of this year. 

Last month’s contract total made another 
record. It brought the total amount of new 
construction work started in these States since 
the first of this year up to $3,444,867,500, which 
was the largest first six months’ total on record. 
The increase over the first half of last year 
was 8 percent. 

The June contract record included the follow- 
ing important classes of work: $258,083,700, or 
40 percent of all construction, for residential 
buildings ; $130,852,400, or 20 percent, for public 
works and utilities; $93,942,200, or 14 percent, 
for commercial buildings; and $63,536,700, or 
10 percent, for industrial projects. 

Contemplated new work reported in June 
amounted to $1,030,095,000, being 17 percent in 
excess of the May, 1927, total and 41 percent 
ahead of the June, 1927, record. 





To Reclaim Sunken Logs 


CuHarLEvorx, Micu., July 2—Plans have 
been perfected for reclaiming probably mil- 
lions of feet of lumber in logs that were sunk 
in the lakes and rivers of this section in 
earlier years when lumbering was in_ its 
prime in this territory. George T. Allen and 
Ralph Ranger, of Charlevoix, have leased. the 
right to use a log lifting device invented and 
patented by Roy Ranger, of this city, and as 
their equipment is almost ready for use they 
expect to start operations within a short time. 
During the old days when logs were brought 
to the mill at Charlevoix in rafts, many that 
were loosely fastened broke away and sunk, 
and many others were lost from the rafts 
during storms on the lake. It is estimated 
that there are 20,000 hardwood logs in Lake 
Charlevoix alone, in addition to many others 
in Round Lake, nearby points in Lake Mich- 
igan and rivers in this vicinity. Ranger’s lift- 
ing device is dragged behnd a motor propelled 
scow along the lake bottom. A grapple works 
like a cant hook and when it encounters a log, 
grasps it firmly and it may be used in any 
depth of water. This device was successfully 
used several years ago, but operations were 
halted on account of an infringement suit 
which, after costing the principals large sums 
of money, finally was settled in the Michigan 
supreme court. 


A LAW For the bonding of all construction 
jobs is being advocated in the East. In one 
case, on a recent job $1,500 in back taxes were 
found unpaid, which effectively knocked out 
the retail lumberman’s claim. A bond on this 
job, it is pointed out, would have prevented 
this loss. 
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Lumber News of the Pacitic Northwest 


Trade-Mark Machines to Be Licensed 


PorRTLAND, ORE., June 30.—Announcement is 
made from the Western Pine Manufacturers’ 
Association offices that Tanner lumber print- 
ing machines, the patent rights of which are 
held by the association, will be licensed to any 
lumber manufacturing organization desiring to 
trade-mark lumber. Heretofore the lumber 
printing machines were available only to mem- 
bers of the association. The large number of 
inquiries from firms throughout the country, 
about the availability of this machine, has 
caused the association’s board of directors to 
take the above action, according to the an- 
nouncement. 

The Tanner device operates automatically 
behind a surfacer or matcher in the planing 
mill, and imprints an inked mark 4%x1™% inches 
in size, on the end grain of each board that 
passes through the machine. Among the more 
important features incorporated in this printer 


Pine Co., Glenwood, Wash., Brooks-Scanlon 
Lumber Co., and Shevlin-Hixon Co., Bend, 
Ore. 


May Exhibit at Pacific Exposition 

San Francisco, CAuir., July 2.—California 
pine manufacturers have been requested to take 
part in the Pacific Southwest Exposition which 
is to be held at Long Beach July 27 to Sept. 4 
and an appeal for participation by members of 
the California White & Sugar Pine Manufac- 
turers’ Association has been sent out by its 
secretary-manager, C. Stowell Smith. 

This exposition, which is rapidly taking on 
an international aspect will be participated in 
by thirty-three foreign nations and eleven of 
the western States, according to Mr. Smith. 
The United States Government, through its 
different bureaus, will also take part in the 
affair. 

Under a recent ruling of the board of direc- 








eh 











Tanner lumber printing machine in action behind a planer at the McGoldrick Lumber Co.'s piant 
at Spokane, Wash, 


are the inking rolls and reservoir, situated be- 
low the oncoming board so that no ink can drop 
or splash or otherwise injure its surface. The 
reservoir is of ample capacity to obviate the 
necessity of frequent refilling, and by means of 
adjoining inking rolls the ink is taken up and 
distributed evenly over the die to insure a 
legible mark even under adverse weather con- 
ditions. Where species-marking is done dies 
can be changed in a few seconds’ time. An- 
other feature, the benefits of which are quickly 
apparent, is the guide bar attachment which 
extends a short distance beyond the bed of the 
planer. The object of this attachment is to 
keep the board lined up properly to receive the 
imprint, but in addition it serves to prevent 
sniped ends occasioned, at times, when the end 
of a board passes the side heads of a planer. 
The machine is of sturdy construction and will 
withstand the continuous use to which it is put. 
It can be quickly thrown out of use simply by 
depressing the die bar below the level of the 
planer fed, and locking it with a pin provided 
for the purpose. 

Recent installations of Tanner printing ma- 
chines have been made at the McGoldrick Lum- 
ber Co.’s plant at Spokane, Wash., and the 
Craig Mountain Lumber Co.’s mill at Win- 
chester, Idaho, and are under way at other 
association member plants, including Mt. Adams 


tors of the association no advertising can be 
undertaken and the appeal for individual mem- 
bers to acquire space at the exposition for ex- 
hibition of California pines, was sent out for 
this reason. 

Indications are that several of the Califor- 
nia pine manufacturers will have exhibits there, 
particularly the sugar pine manufacturers, who 
will stress the use of their wood for pattern 
making. Redwood manufacturers will also 
take part in the exhibits. 


A Record of Distant Shipment 

New WeEstMINsTER, B. C., June 30.—Early 
in July the British steamer Brockabeck will 
steam out of the Fraser River here enroute 
to Fort .Churchill, Canada. 

Lest this seem uninteresting and unimpor- 
tant to the reader, it should be stated that 
Fort Churchill is on the western shore of 
Hudson Bay, and to reach its destination the 
steamer will traverse the Pacific Ocean, pass 
through the Panama Canal, find its way 
through the West Indies, sail north in the 
Atlantic past New York, past Halifax, past 
Newfoundland, past the bleak coast of Lab- 
rador, enter Hudson Strait and finally reach 
Hudson Bay, at which time its log will show 
that it has traveled in excess of 10,000 miles. 


In its cargo it will have heavy construction 
fir timbers, cut in the mill of the Timberland 
Lumber Co. (Ltd.) here, which will go into 
harbor development work at Fort Churchill. 

“we have made some unusual shipments 
of structural grades of timbers in which we 
specialize, but for distance traversed and the 
fact that they are to ‘be used in the develop- 
ment of the nation in which they were grown 
make this the most unique order we have had,” 
said A. T. Robson, sales manager of the Tim- 
berland Lumber Co. (Ltd.) 

Mr. Robson also stated that northern AI- 
berta and northern Saskatchewan are develop- 
ing fast. Waterpower, mining, the construc- 
tion of warehouses, schools and other build- 
ings necessary to house a growing district, 
require a great deal of lumber. “Few people 
realize,” remarked Mr. Robson, “the tremen- 
dous possibilities existing in Canada, and many 
do not stop to think of the great area of this 
country. The Province of Alberta, alone, em- 
braces a strip of territory 385 miles wide by 
750 miles long.” In connection with this he 
called attention to the fact that the north and 
south boundary lines of Alberta were the 
longest straight north and south surveyed lines 
anywhere on the North American continent. 

So the structural timber shipped by the 
Timberland Lumber Co. on the steamer Brock- 
abeck will probably hold the record for some 
time for distance traversed by lumber which 
is to be used on the same continent and in the 
same nation in which it grew. 


To Visit Eastern Trade 


Hoguiam, Wasu., June 30.—George B. Pul- 
ver, of the Eureka Cedar Lumber & Shingle 
Co., this city, will leave July 5 for a business 
trip to Boston, New York, Philadelphia, Wash- 
ington, D. C., and other centers of the East. 
He expects to return about the middle of Au- 
gust. Mr. Pu'ver’s company is producing 13,- 
000,000 feet of hemlock lumber monthly, a 
large portion of which goes into the Atlantic 
coast markets, and his periodic visits are neces- 
sary to keep in close personal touch with con- 
ditions in that vast lumber consuming field. 


A New Synthetic Lumber 


PorTLAND, Ore., June 30.—Substitutes for 
lumber or wood may be making themselves 
felt, but now comes the substitute made of 
wood that gives promise of making things 
interesting for the lumber substitute. Down 
at St. Helens, Ore., where Charles R. Mc- 
Cormick and associates operate sawmills and 
ship millions of feet of lumber by water and 
rail each week, there is to be built a plant 
to manufacture a new material, Fir-Tex, for 
which undoubtedly there will be a big de- 
mand, 

Kir-Tex is synthetic lumber manufactured 
out of the waste from sawmills, such as slabs, 
pieces of siding or any other lumber and even 
bark. This waste is chipped into bits, then 
soaked, shredded and, as a pulp, rolled into 
boards that can be cut into any size desired. 
The intention is to manufacture two kinds of 
boards, one to be used as lumber and the other 
for insulation. Articles of incorporation have 
been filed by the Fir-Tex Insulation Board 
Co., of which H. F. McCormick is president, 
A. E.° Millington, vice president and general 
manager, C. A. Millington, superintendent, and 
Tom G. Taylor, secretary and treasurer. 

It is planned to begin the erection of the 
plant within six months, the first unit of which 
will involve an expenditure of about $2,500,- 
000. This unit will employ about 225 men 
and a have an annual payroll of $250,000. 
Fir-Tex material is the invention of A, E, 
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Millington and his son Carl, who for three 
years carried on research work at a cost of 
about $100,000 to themselves. Mr. Millington 
was for a number of years production engi- 
neer for a company in New Orleans that manu- 
factures a somewhat similar product from 
sugar cane refuse. 
(SAAB EEEBERAEAAES 

Box MANUFACTURERS who supply the cherry 
growers of the Door County peninsula in Wis- 
consin with boxes are anticipating a heavy 
volume of business this year, as the Door 
County cherry crop will run to 15,000,000 
pounds, according to an estimate by H. M. 
Ulsperger, manager of the Door County Fruit 
Growers’ Union. It will be the largest crop 
in four years but will not reach the peak of 
1924 when there were 18,000,000 pounds of 


Hoo-Hoo 


Fatt River Mitts, Cauir., June 30.—Paul 
Bunyan left Babe at home when he came to 
Fall River Mills last Saturday for the big 
annual frolic and Hoo-Hoo concantenation of 
the Westwood Hoo-Hoo Club No. 38. But the 
cats and the kittens were here with their ladies 
and the whole town was a committee of wel- 
come and entertainment. Elaborate preparations 
had been made at the 


An Important Paint Coalition 


Co_umBus, Oun10, July 2.—As the result of 
a recent sales connection that has been ar- 
ranged between the Murphy Varnish Co. 
and the Marietta Paint & Color Co., R. L. 
McPherson will become manager of the lat- 
ter company’s sales office in Columbus on 
July 15. The arrangement that has been 
made between the two companies will afford 
unlimited possibilities for expansion of their 
joint business throughout the world. The 
sales program of both companies calls for 
the immediate contacting of Murphy jobbers 
throughout the United States and Canada, 
and in order that this work may be expe- 
dited, Loring S. Jones, one of the executives 
in the Marietta organization at Marietta, 
Ohio, has been loaned temporarily to the 


Murphy company. Mr. Jones is the only ex- 
ecutive in the Marietta organization who is 
thoroughly familiar with both the Marietta 
and Murphy lines. 

Announcement has been made by G. A. 
La Vallee, director of sales of the Marietta 
Paint & Color Co., that effectve July 15, Mr. 
Jones will take up the important work of or- 
ganizing and co-ordinating the Marietta- 
Murphy sales drive throughout the United 
States. During his work in this enlarged 
field, Mr. Jones will act in the capacity of 
a Marietta-Murphy executive and cooperate 
with the sales representatives. 

Mr. McPherson, who becomes sales man- 
ager at Columbus on July 15, is well known 
and has a splendid record covering the time 
during which he has been connected with the 
Marietta organization. 


in Two-Day Gala Affair 


to stage the 1928 meeting. And there were 
prominent Hoo-Hoo visitors from other sections 
including the chaplain, Parson P. A. Simpkin, 
Dayton, Ore.; Past Snark C. D. LeMaster, 
Sacramento; State Counselor F. W. Roth, San 
Francisco; Vicegerent Herbert Savidge, Kla- 
math Falls, Ore., and David Davis, Portland, 
Ore. 


reassembled around the band stand in the cen- 
ter of the park. Here, after introductions of 
guests from the more distant parts, the parson 
delivered one of his customary vivid and inter- 
esting addresses on the work and accomplish- 
ments of the order. He was especially in- 
spired on this beautiful Sunday morning up 
here in the mountains and with his large con- 

gregation of admir- 





park near town where 
electric lights and dec- 
orations had been 
strung up through the 
trees. 

Fall River Mills has 
not seen such a crowd 
in many years. It was 
a two-day party and 
the program started 
Saturday evening with 
a supper in the park 
followed by a concert 
given by the Susan- 
ville band which had 
been brought across 
country eighty miles. 
\fter the concert many 
visited the theater 
which later was 
cleared of its seats for 
the dance. At 9 
o'clock Sunday morn- 
ing the concatenation 
commenced out among 
the hills surrounded 
by pine trees, with the 
blue sky overhead. It 
was estimated that 800 
persons took part in 
the festivities. And 
this does not include 
the Indians. One could 
not but think, as these 
aborigines stood or sat 
around in their stolid, 
patient manner and 
watched the antics of 
the whites, that they 
must be filled with the 
same kind of pitying 
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ing people. 

The _ concatenation 
was in charge of Jack 
Shere, Vicegerent for 
the Westwood district. 
The officiating team 
was composed of: 
Snark, F. W. Roth, 
San Francisco; Senior 
Hoo-Hoo, Jewel D. 
Lowe, Westwood; 
Junior Hoo-Hoo, H. 
A. Smith, Westwood; 
Bojum, C. D. LeMas- 
ter, Sacramento; 
Scrivenoter, H. Gar- 
field Oates, West- 
wood; Jabberwock, 
A. A. Lund, Susan- 
ville; Custocatian, W. 
C. Graf, Susanville; 
Arcanoper, David 
Davis, Portland; Gur- 
don, H. J. Savidge, 
Klamath Falls. The 
officers of the spon- 
soring Westwood club 
are: Jewel D. Lowe, 
president; I. P. Gard- 
ner, vice president; J. 
A. Shere, secretary, 
and Alf Anderson, 
treasurer. 

An unusual feature 
of the ceremonies was 
that during the fun 
session, moving pic- 
tures were made by 
Ted and _ Fletcher 
Walker, jr., sons of 
Fletcher Walker, the 








thoughts that flit 
through the minds of 
many of us as we have 
watched an Indian 
war dance. 

Perhaps, relatively 
speaking, not many 
members of Hoo-Hoo have taken part in an 
outdoor initiation, but what could be more fit- 
ting in this “Country of the Great Outdoors.” 
In a district that is primarily virgin forest and 
today is almost untouched—a territory that for 
generations to come will support ten times as 
many operations as it now does and where 
the people are essentially forest people—that 
is where the Hoo-Hoo of northern California 
under the auspices of the Westwood club chose 


r. Officers in charge of Hoo-Hoo concatenation, held June 23-24, at Fall River Mills, Calif. 
2. Jack Shere, Vicegerent of the Westwood district, who was in charge of the concatenation. 
3, Remarkable carving of Hoo-Hoo cat made by Burton W. Adams, sales manager, lumber divi- 
sion, Fruit Growers Supply Co., San Francisco, Calif. 4. Fletcher Walker, jr., (left) and Ted 


Walker making movies of the concatenation 


When the applications were all in the count 
showed the mystic number 69. No matter 
which way you turned it the count was always 
the same great Hoo-Hoo number 69. In fact, 
everything from the genial hospitality of these 
mountain neighbors down to the elaborate per- 
formance of the weather man seemed perfect 
and men, women and children enjoyed them- 
selves immensely. 


Following the initiation ceremonies the crowd 


head of the Red 
River Lumber Co.’s 
operations at West- 
wood. These two 
young men have made 
many moving pictures 
of timber operations 
among the Sierras and have photographed wild 
animal life in the jungles of South Africa. Ac- 
tive in the operations of the largest company 
operating in these mountains or in California 
and interested members of the order of Hoo- 
Hoo, they contributed this added part to the 
unique party and now some of the kittens will 
be able to see their own antics at the Westwood 
theater. Last but not least the Westwood ball 
team beat Martins Mill by a 4 to 3 score. 
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Optimistic Outlook on Hardwoods 


Prospects Increasingly Encouraging 


Cincinnati, Onto, July 2.—Although June 
was slack in the wholesale hardwood trade, the 
prospects for July and August are increasingly 
encouraging, according to dealers here. Mar- 
ket conditions are generally better although 
buying is still hand-to-mouth. Weather condi- 
tions are more favorable and there is a gen- 
eral improvement of inquiry. 

Up to this time, however, most orders are 
for mixed carlots or single carlots, with a very 
isolated two car lot order here and there. But 
the opinion prevails that as the building de- 
mand for southern pine develops, the demand 
for hardwoods will also increase. 

In the meantime the furniture trade is com- 
ing to life in a sort of half-hearted way, 
which, however, augurs for better things for 
late July and August. Already there are orders 
being placed for fair lots of sound wormy 
chestnut but for the furniture and allied trades 
including the radio cabinet factories. Ash is 
in good demand from the auto bus body build- 
ers and the automobile factories are taking 
small lots of hard and soft maple, oak, poplar, 
gum and elm. Oak flooring is in active de- 
mand but prices are not entirely satisfactory. 
Planing mill and flooring factories are becom- 
ing more liberal in their price ideas as the 
news has become spread around more generally 
that southern and Appalachian mills are adher- 
ing to their conservation program. Supplies of 
oak, poplar and other southern hardwoods are 
becoming less plentiful rapidly and the price 
situation is likely to be increasingly satisfac- 
tory throughout July as the effect of the cur- 
tailment in production becomes felt. 

It is expected that the final reports on con- 
servation made at the meeting July 21 of the 
Appalachian Hardwood Club in this city will 
show that practically all Appalachian mills 
have been shut down during July. Prices are 
expected to reflect firmness as a result, and 
wholesalers regard the situation with pro- 
nounced optimism. 

The mills meanwhile are adopting a more 
independent attitude and are not so eager to 
part with stocks except at quoted prices. The 
softness of plain red and white oak is fast dis- 
appearing and plain white oak is firm at the 
advance of $2 to $3 made on all grades which 
occurred two weeks ago. Plain red oak is also 
firming up although there have been no per- 
ceptible changes in values. Panel poplar is 
strong at quoted prices and FAS and No. 2 A 
and No. 2 B poplar are in excellent demand, 
with orders rather hard to fill. Black walnut 
is also in better demand from the furniture 
trade, with prices much more satisfactory. 

Export trade is still draggy, prices unsatis- 
factory, and the trade very competitive. United 
Kingdom conditions show some improvement, 
however. 

Southern pine continues active, with prices 
firm to strong. Retailers here are making in- 
quiries for flooring and dimension lumber from 
southern mills and they were eager for orders 
in volume to beat an increase in prices which 
is generally expected by the middle or last of 
July. Construction lumber is also in good de- 
mand and building operations are getting into 
full swing, now that the rains are over for a 
time and the weather man promises sunshine. 
Cypress also moves well, with building lumber 
in good demand at firm prices. 

On account of delays caused largely by bad 
weather, announcement was made today by the 
Cincinnati Union Terminal Co. that the specifi- 
cations for the lumber to be used in the form 
work and foundations for the $35,000,000 
passenger station would not be ready until 
about Aug. 1. The first announcement was 
that the specifications would be ready for July 


1. It is generally understood that about 450 
cars of this construction lumber will be re- 
quired for the work. 

Word was received here today that S. L. 
Richards, president of the Westwood Lumber 
& Manufacturing Co. of Weston, W. Va., is 
dangerously ill in his home at Weston. Mr. 
Richards is another one of the pioneers of the 
hardwood trade in West Virginia and has been 
engaged in logging and lumbering for the last 
twenty-five to thirty years. His illness started 
in the early winter with an attack of influenza 
and later developed into sinus trouble, 


General Stiffening in Prices 


Pine Biurr, Ark., July 2.—The result of 
curtailed production aided by continued rains 
and floods is beginning to be felt in this terri- 
tory. Inquiries are much stronger and some 





CHART FOR CUTTING REQUIREMENTS 
Proposed New Standard Grades 
Firsts: Minimum size cuttings, 4"x4’ and 3”x6’. 
% 


Surf. Meas. Clr. Face Cuttings 

4’ to 9 91% (11/12) 1 

10’ to 14’ ” as 2 

15’ to 19’ sa sa 3 

20’ to 24° # “ 4 

Seconds: Minimum size cuttings, 4”x4’ and 3”x5’. 
Surf. Meas. % Clr. Face Cuttings 
4° and 5 83% (10/12) 1 
eS * 7 " wad 1 or 91% (11/12) in 2 cuts 
8 to 11 ° m > * "7 "2 a 
iz 6 = (6? “ * So - es 2 
17” OO = - — = a eo ©* 
20 “ 33 ’ * 7: * ° =<. © 


Selects: Minimum size cuttings, 4"x4’ and 3”x65’. 
Graded from good face, reverse side required cuttings 
sound, or reverse side of the piece not below No. 1 
Common in pieces 4’ and over surface measure. 

. Surf. Meas. % Clr. Face Cuttings 

2’ and 3’ 91%. (11/12) 1 

4’ and over Same as Seconds 

No. 1 Common: Minimum cuttings, 3”x3’ and 
4"x2’. 


Surf. Meas, % Clr. Face Cuttings 
UY Clear 
2° 75 1 
3? and 4 66% 1 or 75 in 2 cuts 
to 7 2 
vy * - 3 
iv hl lly = 4 
1h lle? - 5 
ww * & a 6 
20° =“ «323° ” 7 
No. 2 Common: Minimum size cuttings, 3”’x2’. 
Surf. Meas. % Cir. Face Cuttings 
1 66% 1 
2? and 3 50 1 or 66% in 2 cuts 
= Y ” 2 
- * $i 3 
= = ” 4 
iv “ iv - 5 
= * = 6 
| 6+ a Pe 7 
w.°* ” 8 
wf wh -" 9 
3¢e * 31° - 10 


Chart showing new proposed hardwood grad- 
ing rules to be presented for ratification or 
revision at annual meeting in September of 
the National Hardwood Lumber Association 





items of gum seem to be scarce. FAS 4/4 
plain sap is being sold at $45 mill. It is under- 
stood that one of the large body plants has re- 
leased shipments on old orders for 6/4 common 
and better gum. One thing is very noticeable 
and that is the mills are turning down offers 
and orders at low prices and there is a gen- 
eral stiffening in prices for all items. Floor- 
ing oak has advanced about $2, and the floor- 
ing plants have been buying right along. Prices 
paid this week for Nos. 1, 2 and 3-A red oak 
were :. $12, $25 and $35, and for white $2 a 
thousand more for Nos. 1 and 2 common; same 
price for 3-A. 


Output Low; Sales Much Larger 


BROOKHAVEN, Miss., July 2.—Hardwood 
orders have showed a material pick-up, and 
were about 40 percent in excess of production 
last week. Sufficient orders are on the mill 
books to keep them busy loading for more than 
ten days if no new ones are received. The 
general tone of the market is much better. The 
mills are extremely firm on prices, which are 
too low to permit of any concessions to secure 
business. Shipments have been holding up quite 
well. Items used by the automobile manufac- 
turers, such as ash, beech, soft elm, soft maple 
and magnolia, are still in excellent demand and 
usually oversold right along. Poplar items, 
such as 4/, 5/ and 6/4 No. 1, 4/4 2-A and 
2-B, continue to sell in excellent volume and 
stocks are oversold. There has been consider- 
able inquiry for tupelo, with several sales, but 
stocks are so low it is hard to offer anything. 
Oak and gum items are moving in small quan- 
tities. Oak flooring stock is being inquired for 
more actively, but because of low priced offers, 
little business is being booked. Freight rates 
on steamer lines operating to the Pacific coast 
have been materially reduced, and business with 
that section has improved. 





Suspend Holiday Week Operations 


E.xins, W. Va., July 2.—With a view to 
meeting the existing situation in which over- 
production is playing a part in a slump in de- 
mand and in low prices, many mills in West 
Virginia are suspending operations in part at 
least during Fourth of July week in the hope 
that such policy will tend to equalize supply 
and demand to some extent. Inasmuch as the 
Fourth occurs in the middle of the week, many 
lumber companies are making no effort to oper- 
ate either before or after the holiday, and will 
utilize the suspension to go over mills and 
make the usual repairs. 

Demand for all grades and kinds of lumber 
within the last few weeks has been unusually 
low. Very few items on the hardwood list 
have shown any activity from a market stand- 
point. Sound wormy chestnut as an instance 
has proved to be very hard to move. Some 
companies report that they have not even had 
an inquiry for it for some time. 

Although there is every reason to believe that 
large stocks are not being carried in yards of 
dealers, yet transportation facilities are such 
that lumber can be moved with dispatch and 
hence buyers are not placing orders until the 
lumber is actually needed and then only in tim- 
ited quantities. Inasmuch as supplies are more 
than sufficient for current market requirements, 
prices on all grades of hardwoods are unusu- 
ally low. 

A modern plant and warehouse will be 
erected by the Ackerman Bros. Lumber Co. to 
replace its plant and yards at Washington Ave- 
nue and West 15th Street in this city which 
recently were completely destroyed by fire of 
undetermined origin. Walter T. Ackerman, ex- 
ecutive director of the firm, has also stated that 
construction of the new building would start as 
soon as all the wreckage could be cleared away. 
The total loss sustained by the company in the 
fire was approximately $50,000, of which $35,- 
000 was in lumber stock and the remainder in 
building and machinery. 

The Peytona Lumber Co.’s operations in the 
Rockhouse section of Mingo County are taking 
on concrete form. A crew of more than two 
hundred men is engaged in laying a standard 
gage railroad up Pine Creek from Omar to 
cross. the mountains to the head of Rockhouse 
fork of Pigeon to tap the heart of the large 
timber tract recently purchased by the com- 
pany. Present indications are the railroad will 


For Current Market Prices on Hardwoods See Pages 75, 76, and 77 
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be completed within three months and ready to 
start hauling the logs to the band mills at 
Omar. In crossing the mountains the switch- 
back system of- railroading is being employed. 
This method is a series of graceful curves 
forming a stairway of the mountainside which 
allows a minimum grade resistance to the loads. 
Advantage is being taken of the low gaps 
where possible but even so the tram road is 
costing approximately $8,000 a mile to build. 

The Peytona people failed in leasing all the 
timber land they desired in the séction but 
have enough under lease to make the venture 
profitable, and negotiations are pending for the 
leasing or purchasing in fee of large holdings 
of the United Thacker Coal Co., which covers 
a large area in the main Pigeon section and its 
tributaries. 

When the car in which they were riding 
skidded on the Weston-Glenville road last 
week, about 18 miles from Glenville and went 
over a small embankment, W. T. McWhorter, 
prominent lumber dealer of Buckhannon, and 
R. L. Reger, associated with him, received mi- 
nor injuries. 


Completes Hardwood Mill 


RicHLAND, Ga., July 2—The Dudley Lum- 
ber Co., of Atlanta, has now completed its hard- 
wood mills at this place and started the manu- 
facture of hardwood lumber. The mill is also 
to be equipped with planer and dry kilns, and 
when in full operation will employ about fifty 
men. Logs to supply the mill will be purchased 
from different points in north Florida, Georgia 
and eastern Alabama, and the plant will manu- 
facture stock especially for the furniture trade. 


Output Still Below Sales 


Macon, GA., July 2.—Manufacturers report 
that production is still below actual sales. 
While there has been some rain, logging crews 
have probably done more work during the last 
week than for some time. The export move- 
ment is in line with the good domestic trade. 


Hardwood Prices Appear Firmer 


Loursvitte, Ky., July 2.—It seems that hard- 
wood prices are more firmly held generally and 
that a better price level is in sight. Some con- 
cerns claim that they are getting their prices 
more often, and in many other cases buyers 
are coming back at them with an offer to split 
the difference, indicating that the market is not 
so flooded with cheap hardwoods as it was a 
while ago. 

There is a scattered demand for flooring oak, 
that is considered as better than it has been. In 
plain sap gum firsts and seconds have been in 
better demand, and there has been some better 
demand for thick sap gum of 6/4 and up. Soft 
maple as well as hard maple, some elm, bass- 
wood and magnolia has been reported. Poplar 
has been moving well in common, common A, 
and common B. Plain white oak in first and 
seconds has been in fair demand. Exporting 
houses report that there has been better in- 
quiry for quartered white oak for export, but 
domestic demand continues dull. Although 
some panel plants have been busier than for 
months, it has not created any very active de- 
mand for core stock so far, and as a whole 
core stock has not been especially good, and 
is needed to take out wormy chestnut, and low 
grade sap gum. Walnut continues good and 
promises well for fall. 


Prices remain about as they have been, wal- 
nut bringing $240 or better for FAS, inch 
stock; with selects $160; No. 1 common $90 and 
No. 2 $40 to $50. Chestnut is $80 and $50; 
ash $80 to $85 for FAS, and $50 to $55 for 
common; quartered red gum, FAS, $95 to $100, 
common, $52 to $55; plain red, FAS, $90 to 
$95, common $47 to $50; quartered sap $57 to 
$60 and common $43 to $45; plain sap $50 to 
$52 and common $36 to $38. Poplar is selling 
at $87 $70 and $49 for southern with Appa- 
lachian $100, $75 and $55 for FAS, saps and 
selects, and No. L common, respectively. 


Central Kentucky took an awful licking ftom 
the rain last week, when six inches of water 
fell in some parts within three hours, flooding 
many towns, where street water backed into 
stores a foot or more in depth, wrecking mer- 
chandise stocks, flooding low lands, cutting up 
hillside farms, damaging many buildings, wreck- 
ing bridges and pikes, and playing havoc gen- 
erally. Many fences were washed out, and 
there has been a more active demand for lum- 
ber in a small way than has been experienced 
for some time, as a lot of stuff was washed 
away. Streams have been out of their banks 
all over central and eastern Kentucky and parts 
of western Kentucky. Versailles, Hopkinsville, 
Paducah, Middlesboro, Winchester, Mt. Ster- 
ling, Louisville and other points suffered, and 
Lexington is reported to have stood a loss of 
$1,000,000 or more, as numerous merchandise 
stocks were badly damaged there. 


Prices on Better Basis 


Jackson, Muiss., July 2.—The hardwood 
manufacturers of this section report an even 
flow of orders during the week. These are 
slightly in excess of those for the previous 
week, and prices seem to be on a more profit- 
able basis. Some mills are still closed down, 
owing to the fact that woods are too soft for 
logging. The furniture and automobile plants 
are in the market, and the outlook for the hard- 
wood man looks more encouraging. 


Better Demand, Stronger Prices 


AtLanta, Ga., July 2—Though mills in 
this district have increased hardwood output 
to nearly 70 percent of normal, bookings have 
increased in greater ratio and are reported at 
least 20 percent larger than output, with No. 2 
common still the leading grade and steady im- 
provement noted in FAS, while No. 1 and 3 
grades are relatively quiet. This is best evi- 
denced by reports of large mills of stock on 
hand, which show that while they have plenty 
of No. 1 common plain sap and red gum 
and plain red and white oak and a fair supply 
of No. 3, FAS grade is less plentiful while 
No. 2 common is short.. This includes mainly 
dimensions of 4/ to 6/4, mills not active in 
production of 8/ to 12/4 dimensions except 
in the ash and maple list. Prices are stronger 
all through the hardwood list than they have 
been at any time this season, and several items, 
especially in the gum list, were marked up 
$2 to $3 last week. However, the market 
can hardly be termed stable as consumers are 
sending their inquiries to several different 
firms and generally placing their orders on a 
price basis, many of the small mills accepting 
these orders at less than the market if they 
have the stock. 


Furniture call from southeastern plants is 
better than it has been, running mainly to 
4/ and 5/4 No. 2 common plain red and sap 
gum, though the policy of buying for cur- 
rent or near future wants only continues 
very much in vogue. Inquiry is very good 
for expected wants of the factories after the 
summer furniture show which opens at High 
Point, N. C., this month, and most lumber- 
men believe sales to this industry will be much 
better the last half of the year than the first 
half. There is a fair inquiry from the East 
and middle West but relatively few orders. 
Southeastern box manufacturers are placing 
sizeable orders for tupelo, poplar and lower 
grades of gum, but are not buying very far 
ahead. 


Some of the larger automobile plants are 
ordering for deferred shipment during the 
third quarter, demand running largely to FAS 
and No. 1 common and select 12/ to 16/4 
white ash and maple, the price of which is 
much stronger than it has been. Orders are 
reported especially heavy from body manu- 
facturing plants in the Southeast, and fairly 
brisk from the middle West. Oak flooring is 
fair but orders are mostly less than carlots, 
with prices at about the same figures that 














Expect Prompt Action 
In Case Of Loss 


UBSCRIBERS at Lum- 

ber Underwriters, an in- 
ter-insurance exchange, have 
learned through years of 
uniform experience to ex- 
pect prompt settlement in 
case of losses. A few days 
make a difference after the 
fire. 


LUMBER 
UNDERWRITERS 


A. B. BANKS & CO., MGRS. 
LITTLE ROCK, ARKANSAS 


























Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 


Plant: 
Newberry, Mich, 





























Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago ~ Denver 
San Francisco 
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WE HAVE. IT 


Buyers Seeking 
Better Values 


will always send their orders to the 
manufacturer who specializes in the par- 
ticular wood they need. 


This explains why so many buyers for 
furniture and woodworking factories 
rely upon us to keep them supplied with 


Cherry Lumber 


We not only specialize in the manu- 
facture of this one wood, but we are also 
recognized as the oldest and largest 
manufacturer of Cherry lumber in 
America. 





Write us now about your needs and 
let us demonstrate our better values, 
superior quality and dependable service. 


WarrenRoss Lumber (Co. 


JAMESTOWN, 
NEW YORK 
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Reasonable Rates 
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Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























Portland, Ore. 


E believe 

that there is 
no other hotel! in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 
Owners and 


Operators 











have prevailed the last two or three months. 
Oak flooring output is upward but due to 
low prices and lack of advance buying pro- 
duction is being curtailed. Maple flooring 
is in heavy demand in the textile field, with 
prices firm following advances noted the latter 
part of June. Millwork demand continues ac- 
tive for shop items from plants in larger 
southeastern cities, while demand from plants 
in smaller cities has also been showing im- 
provement the last two weeks. 

The Chevrolet assembly plant and Fisher 
and Hercules body units recently completed 
here are now reported operating at almost 
capacity, with production in May given at 6,000 
cars, and June output close to 350 cars daily, 
which is the capacity of the plant. 

The Dudley Lumber Co., Atlanta, which 
recently opened its new hardwood mill at 
Richland, Ga., will add a planer and battery 
of dry kilns to the equipment this summer. 
The company is selling most of its product 
gate manufacturers at Grand Rapids, 
Mich. 


Stress Importance as Furniture Center 


Battimore, Mp., July 2.—It has been decided 
to follow up the interest stimulated by “Balti- 
more Products” week with a campaign directed 
to emphasizing the importance of the city as a 
furniture market and manufacturing center. At 
a meeting held June 27 it was brought out that 
furniture of an aggregate value of $20,000,000 
a year is made here. No fewer than fifty-two 
manufacturers will codperate with 205 local 
furniture dealers to present in an impressive 
manner the growth of furniture manufactur- 
ing activities at this point. The conference 
was attended by H. Findlay French, director 
of the industrial bureau of the Baltimore Asso- 
ciation of Commerce; George J. Clautice, ex- 
ecutive secretary; E. G. Ewald, field secretary, 
and a group of manufacturers and dealers. 

Wilbur F. Harrison, who is connected with 
Greenleaf Johnson & Son (Inc.), wholesale 
lumber dealers here, having held a_ position 
with that house for many years, will make an- 
other trip to Europe soon, this time in company 
with a son. 


Plenty of Business Is Offered 


MemPuHis, TENN., July 2.—Considerable 
change has been noted in the southern hard- 
wood market. There is plenty of business 
offered from practically all consuming groups, 
but only a portion of this business is being 
accepted on account of low prices. Some of 
the business is for future delivery, and while 
a few of the southern operators are accepting 
business for future delivery, the practice is 
not general. Prices are sure to advance soon. 
Some items are already higher and just as 
soon as a few operators stop taking future 
business, prices are sure to react upward. 

The automobile group is in the market con- 
stantly, willing to pay the prices asked. The 
building trade demand has not been as good 
as at the present time for many months, and 
predictions are that this business will continue 
throughout the summer months. Furniture 
buyers are placing orders for the first time 
in many months; however, they are looking 
for bargains, and find them in some instances. 
Flooring factories are buying oak and are 
paying higher prices weekly, as there is not a 
large supply of oak on hand. There is in 
fact a scarcity of this item, and there will 
soon be a scarcity of other items. The export 
market is holding up fairly well, as is demand 
from box and crate manufacturers. 

As a whole, demand is excellent, much better 
than it has been for many months. The last 
report of the Hardwood Manufacturers’ Insti- 
tute shows that orders totaled 71 percent of 
normal, while shipments were within 2 per- 
cent of this mark, and production is but 61 
percent of normal, with probabilities of still 
lower production figures. 

A review of the hardwood barometer issued 


for the week ending June 26 shows that sey- 
enty mills are down and that ninety mills are 
running 45 hours a week or less. This figure 
will be greater each week because of the heavy 
rains throughout the Southland which have 
overflowed many rivers and put the Mississippi 
River out of her banks. Logs are hard to 
find and many are being forced down and will 
be down for many weeks. Many mills are 
down because they realize that only a cur- 
tailed production will help the present condi- 
tion of the hardwood market. Log prices are 
higher because of the wet condition of the 
forests. 


CRRA AAS 


Participate in Pigeon Race 


Sr. Louis, Mo., July 2.—The St. Louis Con- 
course Association, composed of racing pigeon 
clubs at Mount Pleasant, Mound City and St. 
Louis, flew its regular 500-mile race from Ce- 
ment, Okla., to St. Louis, yesterday. <A spe- 
cial feature of the contest was the award to 





Paid $1,000 for Being 
“Too Busy to Read” 


The competition for the business 
man’s hearing time has become so 
acute that many men have let them- 
selves almost get out of the habit 
of reading. Even the journals of 
their industry or profession are wont 
to pile up on their desks because they 
are “too busy” to read them. 

The result is that today hundreds 
of executives are busily making mis- 
takes and overlooking opportunities 
because they are denying their minds 
and their business the benefit of the 
experience and stimulus of other 
men’s ideas and findings. 

This train of thought comes to us 
as the result of an experience of a 
New York executive last week. This 
man called in a well known business 
counsel to advise with him on a cer- 
tain problem in his business. The 
“expert” told him a story of another - 
business in a similar line which had 
worked out the particular problem 
that faced this business. That was 
all. 

The bill was $1,000, and it was paid 
cheerfully, for it unquestionably 
pointed out the right cause. 

That executive does not know 
that the story he paid $1,000 to hear 
was told in a business magazine that 
lay unopened on his desk even while 
he was talking with the “expert.” 
And he probably never will discover 
it, for he is “too busy to read.”— 


Editorial from Advertising and Selling. 














the winner of an oil painting by a noted ar- 
tist, presented through the courtesy of the 
Wiles Chipman Lumber Co. Because of un- 
favorable weather conditions, the race was 
flown under difficulties and the velocity in 
yards per minute was much less than these 
wonderful birds are capable of doing. The 
best record was made by the Paul Revere 
loft, which is owned and managed by Walter 
L. Jones, salesman for the Joseph Rathborne 
Lumber Co., of Ponchatoula, La., a large 
manufacturer of red eypress. One bird from 
this loft made the flight in 17 hours 30 min- 
utes and 31 seconds, an average of 844.75 
yards per minute. Birds from this loft also 
came in sixth and ninth out of the eleven 
lofts that reported. 
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What zhe Associations Are 
Planning and Doing 


July 12-16—Pennsylvania Lumbermen’s Associa- 
tion. Thirty-seventh annual summer trip to 
the Thousand Islands and White Mountains. 

July 18—Southwestern Hardwood Manufacturers’ 
Club and West Side Hardwood Club, Hotel Vir- 
ginia, Monroe, La. Joint meeting. 

July 18-20—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

July 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 

July 24—Appalachian Hardwood Club, Hotel Sinton. 
Cincinnati, Ohio, 

Aug. 8-9—National Lumber Manufacturers’ Asso- 
ciation, Tacoma, Wash. Mid-summer meeting 
of board of directors. = 

Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 

Aug. 10—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Ashland, Ky. Mid-summer outing 
meeting. 

Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville. N. C. Summer meeting. 
Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 

tel Statler, Boston, Mass. Annual. 

Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 

Seaeananeaaaaaane 


Western North Carolina Annual 


AsHEVILLE, N. C., July 2.—The Western 
North Carolina Lumber & Timber Association 
held its fifteenth annual meeting at Battery 
Park Hotel here the evening of June 30. Offi- 
cers were elected and plans discussed to stabil- 
ize the lumber industry in the western part of 
the State. 

The new officers who were installed by E. A. 
Gaskill, the retiring president, are: 

President — Joseph S. Silversteen, of the 
Glouster Lumber Co. of Rosman. * 





Vice president—I. H. Powell, secretary-treas- 
urer of C. W. Deming & Co., of Sylva. 

Treasurer—J. W. Rutherford, of Rutherford 
& Atkinson, Asheville 

Secretary—H. B. Kyles, Asheville. 

Board of directors—W. Allen Roddick, 
Azalea Woodworking Co., Azalea, N. C.; Ar- 
thur Brooks, Alarka Lumber Co., Alarka, 
N. C.; James E. Walker, Blackwood Lumber 
Co., East LaPorte, N. C.; W. W. Croushorn, 
Carr Lumber Co., Pisgah Forest; C. E. Smith, 
Champion Fiber Co., Canton, N. C.; I. H. 
Powell, of C. W. Deming & Co., Sylva, N. C.; 


Engineers Discuss 


PHILADELPHIA, Pa., July 2.—At the annual 
convention of the American Society for Test- 
ing Materials last week at Atlantic City one 
day was devoted to lumber and interesting re- 
ports were made by the committees on moisture 
determinations and on timber preservatives. 
Lumbermen were particularly interested in this 
session, which was held under the auspices of 
committee D7 on timber. The committee on 
specifications for timber reported that the 
standards adopted last year had been considered 
and no changes were deemed advisable at this 
time. 

Chairman S. R. Church on timber preserv- 
atives recommended the adoption as standard 
of the tentative method of test for distilla- 
tion of creosote oil as revised in 1927. 

Chairman M, E, Dunlap made a highly valu- 
able report on moisture content of lumber. He 
explained in detail the accurate laboratory 
methods now in vogue. He informed the con- 
vention that Ernest Bateman, of the Forest 
Products Laboratory, has worked toward the 
development of a distillation apparatus for use, 
particularly in the cases of woods containing 
volatile oils, creosote etc., which ordinarily 
cause an error when dried directly in an oven. 
He explained that it is similar in principle to 
the well-known xylol method but has the ad- 
vantage of omitting inflammable liquids. 


J. M. English, of English & Co., Asheville; 
S. Silversteen, Glouster Lumber Co., Rosman, 
N. C.; N. W. Gennett, *"Gennett Lumber Co., 
Asheville; Will H. Donnell, National Casket 
Co.; J. W. Rutherford, Asheville, and W. 
Granville Taylor, Asheville. 

One of the most interesting addresses was 
by O. C. Ferguson, secretary of the Appala- 
chian Hardwood Club, Cincinnati, and field rep- 
resentative of the Hardwood Manufacturers’ 
Institute of Memphis, Tenn., who spoke on the 
subject, “Production and Demand.” 

Stabilization of the lumber business was dis- 
cussed by Retiring President Gaskill and also 
by J. W. Rutherford and J. M. English. 


Cigar Box Makers in Annual 


BurraLo, N. Y., July 2.—The ninth annual 
convention of the National Cigar Box Manu- 
facturers’ Association was held at the Niagara 
Hotel, Niagara Falls, on June 27 and 28, with 
Harry W. Buckley, president of the associa- 
tion, presiding. He said that automatic ma- 
chinery was being installed extensively, thus 
doing the work formerly done by hand fin- 
ishers. He also said that consolidations were 
bringing about a more solidified industry. A 
chief topic of discussion was the great amount 
of competition from paper boxes, particularly 
those in which five-cigar lots are being packed. 

An inspection tour was made of scenic spots 
at the falls, including the cataract and whirl- 
pool. The annual banquet was held at the 
Clifton Hotel, on the Canadian side, where the 
illumination of the falls was viewed. A din- 
ner dance was held at the Niagara Hotel. 

It was voted to hold the 1929 convention in 
Atlantic City. The officers were reélected as 
follows: 

President—Harry W. Buckley, Lima, Ohio. 

First vice president—Henry Ritter, De- 
troit, Mich. . 

Second vice president—Edgar Flinchbaugh, 
Windsor, Pa. 

Directors—John H. Campbell, Detroit; Wil- 
liam Leschey, Hanover, Pa.; E. G. Merz, Chi- 
cago; Harry F. Ungar, New York city. 


Moisture Content 


Electric Current Unsatisfactory Indicator 

Reporting on the rapid methods of moisture 
determination for field use, the committee head 
said in part: 

Several attempts to utilize the flow of elec- 
tric current as an indicator of moisture con- 
tent have met with more or less success. 
Under certain conditions it was possible to ob- 
tain good results while in other cases it was 
a failure. Surface films of moisture were 
particularly bad and threw the readings off 
completely. Further: experiments by A. J. 
Stamm, of the Forest Products Laboratory, 
lead us to believe that the method has good 
possibilities if the measurements are made 
under the proper conditions. As a rule, read- 
ings taken through a board were not very 
satisfactory in the presence of appreciable 
moisture gradients. Tests have indicated that 
the average moisture content of a board which 
is dried below the fiber’ saturation point and 
in which there is a gradient, lies at a distance 
of one-sixth of the thickness of the board 
below the surface. If the moisture content 
is taken at this point, it fairly represents the 
average moisture content in the board. 

Advantage has been taken of this fact in 
more recent developments in the measure- 
ments of electrical conductivity of wood, and 
sharp steel points of the proper length are 
inserted from the same side of the buard in- 
stead of from opposite sides. 


An apparatus developed by T. E. Heppen- 











Here’s Lumber 
That Pleases 
Carpenters 


It works easy under 
the saw, plane or chisel 
and minimizes time 
Spent in_ sharpening 
tools. If you want to 
make your carpenter 
friends and _ builders 
happy sell them 


Goldsboro 
N. C. Pine 


This soft, light easy 
working lumber fits into 
practically all building 
jobs. It is economical for 
the builder and profitable 
for the dealer. 


Our excellent rail and 
water facilities enable us 
to give ‘‘ jiffy service’’ to 
buyers on the East Coast. 
Let us prove it on your 
next order for any items in 


North Carolina Pine. 


Johnson €&# 
Wimsatt 


WASHINGTON, D. C. 
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Tycos DIRECT-SET 
Recording Regulator 


Temperature and humidity affect your 
profits. Kilns cannot give good results 
unless these two factors in their opera- 
tion are properly controlled. 


The temperature, humidity and circu- 
lation of the air dries the wood. Whether 
your kilns are old or the most modern 
you cannot expect best results until 
suitable equipment is used to control 
these two important factors—humidity 
and temperature. 


Excessive Humidity — retards 
drying and decreases kiln 
output. 


Low Humidity—causes too fast 
drying and causes degrade. 


Temperature—also causes 
degrade. 


Too Low Temperature—again 
spells inefficiency by decreas- 
ing kiln output. 


No mechanical device has yet been devised to 
automatically dry lumber. It remains for the kiln 
operator to furnish the ‘“‘brains’’ to layout proper 
drying schedules. Regardless of his intentions, how- 
ever, he cannot accurately maintain ideal drying 
conditions by manually operating hand valves. 

Eliminate the costly practice of ‘fussing with hand 
valves."" Install TYCOS Direct Set Recording regu- 
lators and get the advantage of your operator’s hand 
on the steam valves every minute of the day and 
night This instrument can do it with more ac- 
curacy and dependability because it acts to compen- 
sate for changes in temperature and humidity even 
before the eye can detect them. 

Make your kilns a better investment. Other mills 
are receiving dividends from their TYCOS Direct-Set 
Recording regulators. Let us show you how we can 
help you. 


Taylor Instrument Companies 
ROCHESTER, N. Y., U. S. A. 
CANADIAN PLANT 


TYCOS BUILDING 
TORONTO 


MANUFACTURING DISTRIBUTORS 
IN GREAT GRITAIN 
SHORT & MASON, LTD., LONDON 




















A New Book by the 
“Lumberman Poet” 


The Heart 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 


You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 
self. 


$1.25 Postpaid 


Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 























stall, of the Long-Bell Lumber Co., was com- 
mended. This is so arranged, it was explained, 
that it marks wet boards just after they pass 
over the planer so that they can be returned 
to the kilns for redrying, thus insuring a more 
uniformly dried and more satisfactory product. 

The members of this committee present were: 
S. R. Church, E. B. Fulks, C. J. Hogue, J. E. 
Jones, A. T. Upson, C. C. Warne, C. S. Wil- 
son. 

Representatives of the producers on the tim- 
ber committee were: A T. Upson, of the Na- 
tional Lumber Manufacturers’ Association, C. 
S. Reeve, Barrett Co.; J. E. Jones, Southern 
Pine Association; C. J. Hogue, West Coast 
Lumbermen’s Association; O. T. Swan, North- 
ern Hemlock & Hardwood Manufacturers’ 
Association; E. B. Fulks, American Creosot- 
ing Co.; G. E. Strehen and W. H. Fulweiler. 

The chairmen of the various sub-committees 
were: C. E. Paul, specifications for timber; 
Cloyd M. Chapman, wooden paving blocks; 
A. F. Robinson, methods of preservative treat- 
ment of timber; S. R. Church, timber preserv- 
atives; A. F. Robinson, on interpretation of 
tests; Ernest Bateman, fireproofing of timber; 
M. E. Dunlap, moisture content of timber. 


LUMBER CLUBS 


Columbia County Club Elects 


PortaGE, W1s., July 2.—The Columbia Coun- 
ty Lumbermen’s Club held its annual meeting 
here on June 21 and Harry Snyder, of the 
Hensen-Snyder Lumber Co., Kilbourn, was 
elected president. George W. Andrews, Stew- 
art & Alexander Lumber Co., Baraboo, was 
elected vice president, and S. C. Nelson, of 
Bell & Nelson, Arlington, secretary-treasurer. 

Portage has been selected as the permanent 
meeting place of the club because of its cen- 
tral location in the county and easy accessibility 
for all its members. 

James T. Drought, general counsel for the 
Wisconsin Retail Lumbermen’s Association, 
was the principal speaker at the meeting and 
discussed the legal questions involved in credit 
and collection work, among other things. 

The club is planning a “Ladies’ Night” in 
the near future at which the wives of the 
members will be entertained. 














Joint Hardwood Club Meeting 


Pine Biurr, Ark., July 2.—Secretary O. S. 
Robinson, of the West Side Hardwood Club, 
announces that all arrangements have been 
completed for a joint meeting of that club 
with the Southwestern Hardwood Manufac- 
turer’s Club, of New Orleans, to be held at 
the Hotel Virginia, Monroe, La., Wednesday, 
July 18. 


Alabama-Mississippi Hardwood Club 


Mosire, Ata., July 2—Claude M. Sears, of 
the Sears Lumber Co., of Mobile, was re- 
élected president of the Alabama & Mississippi 
Hardwood Club at its first annual meeting re- 
cently held in Laurel, Miss. Mr. Sears was 
chosen president of the club when it was 
organized in August last year. Its member- 
ship is composed of hardwood lumber manu- 
facturers of south Alabama and south Mis- 
sissippi. 

J. J. Martin, district manager of the South- 
ern Hardwood Traffic Association at Mobile, 
was reélected secretary and treasurer and J. L. 
Williams, of the Pascagoula Hardwood Co., 
whose home is in Laurel, and W. M. Hal- 
lett, of the Hallett Manufacturing Co., of 
Mobile, were elected vice presidents. 

The organization voted to hold semi-monthly 
meetings in the future. Gulfport, Miss., was 
chosen for the next session, scheduled for 
July 10. 





A.ttHouGH the United States has only 6 
percent of the world’s population, it has 35 
percent of the railway mileage. 





OUTINGS 


Evansville Club in Outing 


EvANSvILLE, INp., July 2.—The annual outing 
of the Evansville Lumbermen’s Club for mem- 
bers and their guests was held June 26, at the 
Shrine Mosque, with about a hundred present. 
In the afternoon a card party was given for the 
ladies, and a golf tournament was arranged 
for the men. At the close of the 7 o'clock 
dinner, A. Dimmett, chairman of the entertain- 
ment committee, called upon Frank L. Donald, 
a former member of the club, for a short ad- 
dress. Frank C. Storton, vice president of the 
club, announced the prize winners for the golf 
tournament. Following the dinner dancing was 
enjoyed until a late hour. 


Will Play Golf at Westmoor 


MILWAUKEE, Wis., July 2—In order to se- 
cure the grounds of the Westmoor Country 
Club for that occasion, the golf tournament of 
the Milwaukee Hoo-Hoo Club Golf Associa- 
tion has been changed from the regular date of 
the second Tuesday to Wednesday, July 11. 
Hawley Wilbur, George Maxon and Herb 
Stuewe, all of whom are members of West- 
moor Country Club, will be the local commit- 
tee for the occasion. In addition to the regular 
prize list, the Wilbur Lumber Co. has offered a 
special prize for the low net score in the after- 
noon play. At the Burlington tournament, 
fourteen players registered under 100 and have 
one leg on the season’s prizes. 











Buffalo Exchange in Outing 


Burrato, N. Y., July 3—The annual sum- 
mer outing of the Buffalo Lumber Exchange 
was held under cloudless skies on June 28 at 
the Buffalo Automobile Club. The occasion 
was improved by the playing of an exciting 
baseball contest between nines captained by 
Fleming Sullivan and Harry Trotter. Seven 
innings were played, the Sullivan nine win- 
ning by a score of 12 to 9. Quoit pitching 
was engaged in by a number of teams, with 
the usual good prowess demonstrated. The 
ladies played a number of games of bridge, 
at which the prize winner was Mrs. W. A. 
Perrin. 

At 7 p. m. an excellent dinner was served 
at the clubhouse. Readings enjoyed were given 
by Miss Reichert and eccentric dancing was 
done by the White brothers. Following the 
dinner came dancing. 


Moisture Content Observations 


Mapison, Wis., July 2.—L. L. De Flon, R. C. 
Rietz, and O. W. Torgeson, members of the 
wood seasoning staff of the United States 
Forest Products Laboratory, left recently on 
two months’ detail to sawmills in various parts 
of the West. They will be engaged primarily 
in making observations on the moisture content 
of lumber shipped during the summer from 
representative western mills. These observa- 
tions constitute a part of a general survey of 
moisture content of lumber during manufac- 
ture and use. Complete information with re- 
spect to the moisture conditions of lumber will 
be useful to the lumber trade in working out 
satisfactory grades in connection with Amer- 
ican Lumber Standards, in determining mois- 
ture changes in transit, and in obtaining related 
information on shrinkage. 

Mr. De Flon will visit mills in the vicinity 
of Portland, Ore., and in Washington; Mr. 
Torgeson will divide his time among several 
mills in California; Mr. Rietz’ field. of opera- 
tions will be in the region known as the Inland 
Empire—parts of Idaho, Washington, Oregon, 
and Montana. E. C, Peck, in charge of the 
survey, will leave for California early in July 
to take over a part of the study in the Califor- 
nia pine and redwood region. 
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Named Lumber Division Chief 


The many friends of Jesse C. Nellis will be 
interested in the announcement that he has 
been appointed chief of the lumber division, De- 
partment of Commerce. Mr. Nellis has been 
serving as acting chief of the division in the 
absence of Axel H. Oxholm, director of the 
National Committee on Wood Utilization. 
When he accepted this position in 1922, Mr. 
Nellis was serving as assistant secretary of 
the National Association of Wooden Box 
Manufacturers and secretary of the North 


‘Carolina Pine Box & Shook Manufacturers’ 


Association. He graduated from the Univer- 
sity of Michigan in 1911 with a degree in 
forestry and shortly thereafter entered the 
Forest Service, resigning in 1918 to become 
secretary of the national emergency bureau of 
the wooden box industry organized in Wash- 
ington to cooperate with the War Industries 
Board during the World War. 

The lumber division was organized in the 
Department of Commerce in August, 1921, to 
give specialized attention to promoting foreign 
sales of American lumber and lumber products, 
which have been steadily increasing until they 
now have an annual value of approximately 
$150,000,000. 


Eradication of Spruce Budworm 


Airmen, scientific workers and representa- 
tives of commercial organizations in Canada 
have formed an alliance to combat the spruce 
budworm which, it is estimated locally, has de- 
stroyed in the last eighteen years millions of 
trees valued at approximately $2,000,000,000. 
This announcement of the Canadian Govern- 
ment was reported by Vice Consul LaVerne 
Baldwin, Ottawa, and made public by the De- 
partment of Commerce. The budworm is being 
attacked from the air, planes dusting over in- 
fested spruce areas varying strengths of cal- 
cium arsenate. 


Christmas Trees From Canada 


On and after July 1 Christmas trees and 
greens may be imported into the United States 
from the Province of Quebec, Canada, as the 
result of an order issued by the acting secre- 
tary of agriculture revoking the quarantine es- 
tablished to guard against the introduction of 
the gypsy moth in such shipments. Field sur- 
veys made by the Canadian Department of 
Agriculture confirm the eradication of the 
gypsy moth in Quebec, and the quarantine re- 
strictions were lifted on certification of this 
finding by the Canadian Government. 


Use of Radio in National Forests 


The Forest Service announces that the na- 
tional forests of the country are to be tested 
for the use of radio communication in fire 
protection work. The advice of well known 
radio experts and preliminary trials of appa- 
ratus disclose the fact that while radio com- 
munication under ordinary conditions is’ fairly 
reliable no one knows whether it can be made 
to work satisfactorily under national forest 
conditions, where low powered radio waves 
will be affected by absorption by trees and the 
deflecting influence of rough topography. 

So the Forest Service has decided that the 
only way to find out definitely is through pains- 
taking tests. Radio apparatus must be tested 
under all conditions of topography, nearness to 
trees and density of timber in order to deter- 
mine the conditions under which radio can be 
depended upon and the limitations to its use in 
mountainous and timbered country. 

It is pointed out by the Forest Service that 
everyone familiar with forest fire-control work 
will appreciate the desirability of a radio set 
light enough to be carried on a man’s back with 
his emergency rations, enabling a fireman when 


he reaches a fire to inform headquarters either 
that he does or does not require help. Whether 
this extreme requirement for lightness can be 
met remains uncertain, but it now appears rea- 
sonably sure that a low-power, code-transmit- 
ting and voice-receiving set can be developed 
that will be light enough to be packed on a 
horse and sturdy and simple enough to be used 
in the thousands of trail-construction camps 
maintained on the national forests during the 
fire season. It is of vital importance that these 
camps be kept in communication in order that 
the trail makers may be summoned to help in 
fighting fires. It is practically impossible to 
keep them all tied in with emergency lines to 
the existing system of telephone communica- 
tion. Trail camps move frequently and they 
are too numerous to permit of fully workable 
communication by ground wire. 


Forest Reserves Under Weeks’ Act 


In the division of the Department of Justice 
having charge of the investigation of titles of 
lands to be acquired by the United States ap- 
proval was given during the last week to titles 
to more than 16,000 acres in various tracts in 
Pennsylvania, Virginia and Michigan for addi- 
tions to the Federal forest reserves under the 
Weeks’ Forestry Act. Among these tracts of 
land proposed to be acquired are 14,685 acres 
in Elk County, Pennsylvania, the consideration 
of which is given as $179,892; 1,044 acres in 
Augusta County, Virginia, to cost $4,212, and 
1,320 acres in Oscoda County, Michigan, 
$3,399. 


Forest Books for School Use 


Two traveling libraries provided by the Mis- 
sissippi forest service are being routed to 
schools in the Pascagoula fire protection area. 
Another set of books on trees and forests has 
been prepared for the Coahoma County Library 
at Clarksdale, Miss., which distributes books 
all over the country by motor truck. A recent 
report from one set of these books shows 110 
readings in 21 days. If this beginning works 
out well, the State forest service intends to put 
other sets of books in circulation. It is offer- 
ing, in addition, a list of recommended forestry 
books to schools and libraries wishing to add 
such publications to their shelves. 


New Jersey’s Fire Losses 


Fire losses in New Jersey are only one-third 
of 1 percent of the value of property exposed 
to fire and represent a low loss ratio, according 
to engineers of the National Lumber Manu- 
facturers’ Association, who are engaged in 
making a survey of national, State and city fire 
losses. 

Insurance losses incurred in New Jersey in 
1926 were $16,300,560, as compared with $15,- 
455,709 in 1925. While this is an apparent 
increase in the volume of fire losses, the fig- 
ures must be viewed in the light of the fact that 
more than $500,000,000 worth of additional 
risks were written in 1926. When this large 
volume of new business is considered and the 
increased number of new fire hazards, the engi- 
neers declare that the fire loss rate actually 
shows a decrease. 

The nation has been constructing more than 
$7,000,000,000 worth of new building a year. 
Notwithstanding this additional volume of ex- 
posed property, the United States fire loss total 
in 1927 was $84, 000,000 less than in 1926, and 
the lowest total in several years. 

While the record of NeW Jersey is not so 
outstanding as that of some other States, its 
citizens can take pride in the fact that their 
State is gradually overcoming the fire waste, 
according to the engineers. 

Statistics as to the per capita loss for many 
of the cities in the State are available for 





Why Is Arizona White 
Pine Called the 
“Pick of Pondosas”? 


There are several very 
good reasons such as 
the very large size of 
the trees, the unusual- 
ly light weight and 
soft texture of the 
wood, the straight 
grain and large per- 
centage of good widths and lengths. 





Our Arizona White Pine timber grows at an 
altitude of 10,000 feet where there is an abun- 
dance of moisture and sunshine the year 
‘round. You know that high altitude timber 
always produces lumber that is easy to saw, 
plane, nail and paint. 


These superior qualities appeal to the retail 
lumber dealer seeking fine quality yard 
stock; also to operators of woodworking fac- 
tories because this lumber is a big cost 
reducer. 


We know that once you have a car of our 
lumber in stock, you'll agree with other lum- 
ber buyers that our Arizona White Pine is 
truly the “Pick of Pondosas.” 


**e* ee 


Here’s Some Good News from Illinois 


Chicago, Illinois. 

Please refer to our order 3980, your 166-F, 
which has just been placed with Cady. 

We have just unloaded B. & O. Car 291598 
and we are glad to report that this car is 
entirely satisfactory. 

If we can get this kind of lumber we will 
be glad to have Cady fill the balance of our 
order. 

Thank you. 

R. T. FELTUS LUMBER CO. 
R. T. Feltus, Pres. 


**x* ek * 


Users of box and crating lumber should in- 
vestigate our complete box factories with 
equipment to turn out anything they require. 
Send us a memo on your needs and let us 
guote you prices. 

eee ee 


Write for Latest Stock List 


Also tell us to put your name on our mail- 
ing list to receive future market data, prices, 
ete. This will do much toward simplifying 
your lumber buying. 


Southwest Lumber 
sales Corporation 


451 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 


Arthur AHood. Pres. J.ARobison, Sedy 
WG. Ramshaw, VP RF. -Lilley, Trees. 
Lenber Co 
otk Neosho 
sg a 
ofnnaal Capacity 300 Million feet 
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V. 


The Aristocrat of Structural Woods . 


Ill| FirstNational 
Bank Building 


UUOLUO LAY 





Good timber, 
expert milling, 
careful grading 
and prompt 
shipments. 


R.W. WIER 
Lumber Company 


HOUSTON, TEXAS 
Distributors:— WierLong Leaf LumberQ. 


Mills :~ Wiergate,Texas 


ACT ATTA 


ow Pine 























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















in BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


N. C. Pine and ot 
Seanint Yellow Pine *x4 s24 


Car and Cargo Shipments, 


Ellington & Guy, Inc. 


Fayetteville, 


North Carolina 











Mutual Lumber Co., Inc. 


JACKSON, MISS. 
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IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 


Yellow Pine 


| WM. SCHUETTE- CO. 


t Pittsburgh. Pa. New York, N. Y. 








the last year, and from these it seems likely 
that when the 1927 State totals are complete 
that an actual as well as a relative decrease 
will be shown for New Jersey. 


Donates Land for Nature Study 


The bureau of education, Department of the 
Interior, points out that 40-acre tracts of land 
near schools in threee communities in Forest 
County, Wisconsin, have been presented to the 
schools by local citizens and will serve as lab- 
oratories for nature study. Under the super- 
vision of extension foresters of the State Uni- 
versity trees will be planted by pupils of the 
schools at the rate of a few acres annually. In- 
struction will be given in thinning operations, 
the reduction of fire hazards and other prin- 
ciples of forest management, At the same time, 
steps will be taken for the propagation of game 
and bird life. Similar projects are planned for 
other Wisconsin counties. 


SRAEBBBRBRBBGaEaEaBaAat 


Larger Lumber Imports to Mexico 


Monterey, Mexico, June 30.—Lumber and 
other building materials from the United States 
entered Mexico in increasing quantities during 
May, according to custom officials. The import 
of tumber through the Laredo gateway for that 
month was 83 carloads. Large shipments of 
lumber also came by water to Tampico from 
Texas ports, and to the Pacific ports of Man- 
zanillo and Mazatlan from the Pacific North- 
west. Although there are a number of large 
brick-making plants in Mexico, including one 
at Monterey, twelve carloads of that building 
material were imported through Laredo dur- 
ing the month. 

Domestic lumber mills are more active at 
this time than for several years. It is stated 
that the mills in the forests of the Sierra Madre 
region of the State of Guerrero, reached by the 
Llano Grande branch of the National Railways 
of Mexico, are again in operation after a long 
shut-down. The mills in the State of Micho- 
acan also are turning out considerable quanti- 
ties of commercial lumber and mine props. 
Railroad ties are now being turned out in con- 
siderable quantities in Mexico’s forests, but 
railroads of this country continue to receive 
large shipments from the United States. Most 
of the lumber yards, especially those of the 
larger cities, are at this time well stocked. 


Wood Better Material for Signs 


INDIANAPOLIS, Inp., July 2.—The Independ- 
ence number of *The Burning Question,” the 
monthly publication of the Associated Lumber 
Mutuals, devotes a full page to a subject thar 
is of tremendous importance to lumbermen and 
entitles the article “Wood or Metal—Which ?” 
It quotes from a book “Street Name Signs,” 
by Adolph J. Post, senior assistant engineer, 
public works department, city of Boston, and 
George H. McCaffrey, acting director of re- 
search, Merchants’ Association of New York, 
who, in connection with the question as to 
which is the better of the two materials for 
making street name signs, said: 

In order*~ to permit using 4-inch let- 
ters and numbers, the sign should measure 
10 inches in width and be normally 40 inches 
long. With such dimensions, the weight of 
evidence seems to favor the use of wood over 
enameled metal as the best material. An un- 
supported enamel plate of this size would be 
in danger of cracking and would be subject 
to discoloration, rusty edges, chipping and 
crazing frequently found on enameled signs 
which have been exposed to the weather. The 
fact that the durability of a painted wooden 
sign is comparable to or superior to that of 
an enameled metal sign may be astonishing to 
some. Exact comparative data are lacking, it 
is true, but such observations as have been 
made indicate that wood has an indefinite life 
if the surface is protected, while enameled 
metal signs seem to deteriorate badly in from 
five to twenty years. Instances have been 
found where gold leaf letters were legible 
after forty years of use. The Save the Sur. 
face campaign has cited examples of wooden 








signs whose paint- -protected letters have been 
legible for nearly a century. 

The New York type of enameled metal sign 
has an attractive appearance and is unques- 
tionably’ one of the best types used in the 
United States, but the results of this study 
indicate that it is inferior to properly painted 
wood in durability, and also that the glare 
which is apparently inseparable from its sur- 
face greatly reduces legibility under compar- 
able conditions of light. 





Reincorporate Under New Name 


SoutH Benp., Inp., July 2.—Notice of pre- 
liminary dissolution has been filed with the 
secretary of state by the Monger Lumber & 
Coal Co., of Elkhart. R. W. Monger, pres- 
ident of the company, said that the dissolution 
is to be effected simply for the purpose of 
re-incorporating the company under a new 
name. For twenty-five years the Monger 
Lumber & Coal Co. was in operation on South 
Main Street, Elkhart, but for the last nine 
years it has been selling coal and_ builders’ 
supplies and has not been dealing in lumber. 
The company’s office is now located on Ster- 
ling Avenue and the concern is known as 
the Monger Coal Co. The word lumber will 
be dropped in the new incorporation. Other 
officers of the company are: Vice president, 
James D. Keeley, and secretary-treasurer, Fred 


Reed. ee 


New Way to Make Bevel Siding 


Bupe, Miss., July 2.—A departure from 
usual methods of manufacturing bevel siding 
is being practiced with 
excellent results by the 
Homochitto Lumber Co.'s 
plant here. Jim Lambert, 
\ the planing mill fore- 

man, has conceived the 
\ idea, when dressing his 
\ lumber four sides before 
putting it through the re- 
\ saw and sawing to bevel 
siding, to put a slight slot 
in one edge of the piece, 
\ as shown in accompany- 
ing drawing. The piece is 
\ put through the _ resaw 
standing on edge. The re- 
\ saw travels through the 
piece from the top to the 
\ bottom and pulls or drags 
across the bottom of the 
| piece, with the result that 
it tears and slivers it 
\ across the bottom edges, 
\ making a very poor look- 
ing product. On the other 
\ hand, with the little slot in 
the bottom edge of the 
piece, when the resaw 
\ passes through it a clean 
\ edge is left on the two 
pieces of bevel siding. 
\ Close examination of both 
types of work when pieces 
\ are placed side by side 
SLOT " for comparison reveals 
a decided improvement in 
quality of workmanship 
on those that have been 
How slot is cut slotted. 


Largest Shipment of Naval Stores 


SAVANNAH, Ga., July 2 —The steamer Wood- 
Feld <ailed last week with probably the largest 
cargo of naval stores that has ever left the 
United States, a total of 26,034 barrels, of 
which the Columbia Naval Stores Co. shipped 
over 14,000 barrels from Brunswick and Sa- 
vannah. The total value of the W ood field’s 





|RESAW 








cargo is placed at about $500,000. There may 
have been cargoes of greater value than this 
during the period of enormously high prices 
of naval stores, but no one recalls any cargo 
comprising a larger number of packages than 
this one. 
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The Old G. R. @ IL. 


It’s now the “Pennsylvania,” 
But that don’t mean a thing 

To us who headed south in fall 
And headed north in spring. 

The name I used to call it then 
I'll call it ¢ill I die, 

The name they named it long ago, 
The old G. R. & I. 


They give you service in them days 
They never give you now, 

And when you traveled on their train 
They didn’t ask you how. 

Yes, many a brakeman come along, 
Conductor passed me by, 

And never noticed me upon 


The old G, R, & I. 


Why, I remember goin’ south 
One winter with a cough, 

And no conductor punched my face 
Or brakeman pushed me off. 

They took me back to their caboose 
And got me warm and dry— 

Yes, that’s the kind of boys who ran 
The old G. R. & I. 


They gave you service in them days, 
But now them days is past, 

Like lots of other things in life 
That’s just too good to last. 

When someone says to put me off, 
To put me off they try, 

On all the roads, and even on 
The old G. R. & I. 


And what about the other guys 
Who used to flip a freight ? 

I haven’t met a single one, 
Or heard of one of late. 

Another generation’s here, 
And you may wonder why 

A fellah never meets ’em on 
The old GR. & L 


Well, I can tell you where they are, 
And tell you what they done: 
They’re askin’ farmers for a lift 
On U. S. 31. 
A lot of youngsters of today 
Ain’t never seen a tie, 
Ain’t like the men who patronized 
The old G. R. & I. 


A box-car once was good enough; 
Them days is dead and gone; 

The younger generation wants 
A cushion to set on. 

I tell you what, the young folks now 
Are livin’ purty high: 

They’ve got too nice to travel on 
The old G. R. & I. 


An honest man will steal a ride, 
A bum will stand and beg. 
Before you'd catch me doin’ that 
I'd walk to Winnipeg. 
This generation worries me, 
And there’s good reason why: 
They ain’t much like the men who rode 
The old G. R. & IL. 


They’re dead and gone, the good old gang 
A fellah used to know, 

Who rode the sidedoor Pullmans in 
The days of long ago. 

They really took an interest in 
The roads they traveled by, 

And bragged about the service on 


The old G. R. & I. 


I think I'll look that sister up, 
They say she married well; 

I’ll do the long-lost brother act, 
For times begin to tell, 

And I want somewhere I can set, 
Some place that’s high and dry, 

And think about the days upon 
The old G. R. & I. 





We See b’ the Papers 


It certainly looks like a wet year for the 
southern drys. 


Al seems to have thought the platform needed 
a little editing. 


Politics makes strange bedfellows, and some 
of them aren’t going to get much sleep. 


Now Texas knows what the New York dele- 
gation meant when it yelled “Hip, hip, hooray.” 

Whatever happens, just remember this: they 
don’t make ’em any finer than Joe Robinson. 

The president of General Motors is op- 
posed to prohibition. It has made him a lot of 
extra work. 

We see no reason why the sons of the rich 
should behave themselves. They never could 
be President, anyway. 


A candidate may be one of the common 
people, but what the public really wants is one 
who is common and better. 


_Texas feels a good deal like a man who in- 
vites a stranger to prayer meeting and then 
finds the bulge is not a bible. 


To quote that American classic “Beyond the 
Mississippi,” the Republican ticket appears to 
be part Injun and part Injuneer. 

There never was a national convention yet 
where the lumberman who furnished the boards 
for the stage didn’t do a better job than the 
committee that furnished the planks for the 
platform. 

The Presidents elected in 1840, 1860, 1880, 
1900, and 1920 all died in office, three of them 
by assassination, says Barron’s. We wish to 
announce that we do not choose in 1940. 


And we certainly owe a debt of gratitude to 
Keynoter Bowers for taking us back to the 
good old days when a lot of people believed 
that, while every Republican might not be a 
horse thief, every horse thief was a Republican. 


Between Trains 


Kokomo, Inp.—Tonight a hundred thousand 
Kiwanians in 1,700 communities observed the 
zero hour by all being in session at the same 
time, signalizing the opening of the Interna- 
tional convention at Seattle. We had been in- 
vited to join the Kokomo club on this unique 
and impressive occasion. 

When you see a man reading the American 
Mercury and similar rot, do not be discouraged 
about the well-known human race. Remember 
there are 100,000 men in Kiwanis alone, and 
hundreds of thousands of other men in the 
other service clubs whose spare time is spent 
serving good causes, not sneering at them. 
For every man of diseased mind and depraved 
taste in America there are a thousand who are 
trying to make this a happier world for their 
fellows. 

As far as we were concerned, a Kokomo 
barber afforded the only discordant note. We 
climbed into his chair and said we wanted a 
shave and haircut. “You know, trim it up,” we 
said. He ran the lawnmower over the back of 
our neck, gave the sides a couple of clips, and 
never touched the top at all. “Sixty-five 
cents,” he said, as we climbed down from the 
throne. You city hicks in New York and Chi- 
cago may be able to hold your own in your 
own town, but Lord help the city slicker when 
he falls into the hands of the native on his 
own heath. 








Order these 
Items ALL 
IN ONE CAR 


' 


MEADOW 
RIVER 


BRAND 
FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING— 


Poplar 














Here is a mixed car proposi- 
tion that is making money for 
other dealers. Hundreds of 
lumber dealers in all parts of 
the country are profitably sell- 
ing Meadow River Hardwood 
Flooring, Hardwood Trim, 
Mouldings, Stepping and Risers 
and Poplar Bevel Siding. 

sy ordering all of these 
items in one car, your stock 
investment is kept low; freight 
costs are kept at a minimum; 
you have unsurpassed quality 
and manufacture, for all 
Meadow River stock is pro- 
duced from famous West Vir- 
ginia timber in a thoroughly 
modern plant. 


Let us quote on a mixed car 
of Meadow River stock. 


THE MEADOW RIVER 
LUMBER CO. 


RAINELLE WEST VIRGINIA 
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The Spirit That 
Gets Things Done 


It's the spirit that made Lindbergh 
famous—and that has long made Sei- 
del at St. Louis known as the “House 
of Quick Service on Lumber.” 


Shipment same day order received 


—27 R.R’s to ship over. Any con- 
cern within 600 miles can have de- 
livery by local freight in 48 hours. 


If it’s used in building 
we have it. Call on us, 


(ZS 


Sex 


LUMBER CoO. 
St. Louis, Mo. 








‘I's the Douglas 
~~~ Fir Houn’ 


you have heard so much about. 
Lumberdealers and theirwives 
were “wild” about me at the 
different conventions. I'll at- 
tract as much attention in your 
city and stimulate business for 
you. 

inexpensive and can be used ina 







“I am ve 
hundred different ways to build sales and good- 
will for you.” 


Write today for our proposition and prices. 


TILLICUM TOYS, inc. 
Tacoma, Washington 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HARDWOODS 


PITTSBURGH, PA. 
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A. C. WHITE, president A. C. White Lumber 
Co., died June 29 at his home in Dover, 


Idaho. Mr. White had spent most of the day 
at the office. After retiring, he died after a 
sudden attack of heart trouble. He was 66 
years old. He was born at Grafton, Vt., and 
after a grade school education, went to busi- 
ness college. His first work was with a lum- 
ber company at Saginaw, Mich., at day wages. 
He became a grader and later a foreman in a 
manufacturing plant. 

Soon after this he began buying blocks 
of lumber throughout the State, and acquired 
a woodworking plant in Saginaw, which he 
converted into a box and frame factory. He 
sold this out in 1909 to come West to La- 
clede, Idaho, where he purchased a mill. His 
courage and ability were tried to the utmost 
in getting this on a profitable basis. Then 
in 1922, this was burned down and he was 
up against it to fill his contracts. Nothing 
daunted, he bought the plant of the Dover 
Lumber Co., ten miles up the Pende Oreille 
River from Laclede, put the town of Laclede 
on barges and literally moved it bodily to 
Dover, so his work men would have their 
homes, and there would not be the waste of a 
deserted village. He spent about $250,000 in 
improving the Dover mill and townsite. The 
White company has extensive timber holdings 
near Bonners Ferry, where it is operating 
three camps and a logging railway. Mr. White 
is credited with being the first man to manu- 
facture knocked down pine frames on a large 
scale in the northwest. He had a knack for 
organization, and a review of his life and his 
struggles in the financial world give respect 
alike for his rugged and undaunted courage 
and his unquestionable ability. He is survived 
by his widow and by three children from a 
former marriage, Mrs, Margaret Linn, Ta- 
coma; Mrs. Marion Gunby, Seattle and Albert 
S. White, at home, also by his brother, the 
Rev. A. F. White, pastor of the Libert Park 
Baptist Church, Spokane, and two sisters, 
Mrs. Walter Zuill, Svracuse, N. Y., and Mrs. 
S. D. Poole, Moline, Ill. 


ALBERT CONE, well known in the lumber 
trade as a journalist and research worker, 
died at his home in Chicago on June 30, at 
an age of 60. He was born in Wisconsin of 
pioneer parents who had come there from 
New York State. Mr. Cone grew up among 
the forests and early learned to love them. 
He there began a study of forestry that con- 
tinued throughout his life. In his early 
‘teens he came to Chicago to make his way,- 
and by hard work at night schools he attained 
a high scholastic record and became one of 
the best shorthand writers in Chicago. While 
at the Y. M. C. A. he met J. E. Defebaugh, 
and became Mr. Defebaugh’s secretary on the 
latter’s establishment of The Timberman, one 
of the predecessors of the American Lumber- 
man, a connection he continued for over a 
quarter century. He devoted most of his time 
to editorial work, but he enjoyed research 
work in wood and made it his hobby. He 
resigned his position about four years ago 
and associated himself with Bolling Arthur 
Johnson. Shortly after Mr. Johnson’s death, 
Mr. Cone was engaged by the National Com- 
mittee on Wood Utilization to do research 
work or lumber trade problems, which work 
was completed in May, 1928. Since then he 
has continued to do research work in the 
laboratories of his_ brother. He felt un- 
usually well on the day of his death, and 
after supper went into his varlor to read the 
newspaper, but when his wife went in a few 
moments later she found that he had passed 
away. 


FRANK H. LIBBEY, aged 68 died in Port- 
land, Ore., on June 21. He came of a pioneer 
family of Wisconsin lumbermen, his father 
being D. H. Libbey, of the Williamson-Libbey 
Lumber Co., Oshkosh, Wis. Frank H. Lib- 
bey was at one time president of this com- 
pany. While at Oshkosh, he was greatly in- 
terested in yachting, and had been commo- 
dore of the Oshkosh Yacht Club, and he also 
had a prominent place in the Order of Elks. 
In 1912, Mr. and Mrs. Libbey retired to an 
apple and walnut ranch at Sherry, Ore. His 
sister, Miss Carrie R. Libbey, died at Port- 
land while he was too sick to attend her. 
funeral. Surviving him are one sister, Mrs. 
Cc. K. Fenton, of Fountain Hill, Ark., and one 
brother, C. A. Libbey, of Oshkosh. who was 
absent on a tour of the Bast at the time of 
Frank H. WLibbevy’s death and could not be 
reached. Interment will be at Oshkosh, Wis. 


MRS. PAULINE GANAHL, 70 years, for- 
merly vresident of the Fred Heim Lumber 
Co., retailer, St. Louis, and vice president at 
the time of her death, dféd at her home in 
that city on July 2. after an illness of three 
weeks. Following the death of her husband, 
Joseph Ganahl, 25 years ago, Mrs. Ganahl 
was elected president of the Heim company 


in 1911 and continued in that capacity to 
1915, but that year retired until 1927, when 
she was elected vice president. She is sur- 
vived by five sons, Richard J., Alexander Jr., 
Adolph W. and Leo F., all of St. Louis, and 
Julius W. Ganahl, of Chicago. 


JAMES ALLEN THOMPSON, of Taylor, 
Tex., died at his home there June 15 at age 
of 73. He was born near Kilgore, Rusk 
County, in 1855, and entered the lumber busi- 
ness with his father, at Kilgore, when a 
young man. In 1876 he went to Taylor, Tex., 
to organize the Thompson-Tucker Lumber 
Co. The years 1879 to 1891 were spent at his 
father’s sawmills and lumber yards in east- 
ern and central Texas. Mr. Thompson re- 
turned to Taylor in 1891 to take charge of 
the J. A. Thompson & Sons Lumber Co. and 
maintained that connection until his death. 
He had been prominent in civic affairs, and 
had been a vice president of the Federal 
Farm Bank, of Houston, Tex. Surviving Mr. 
Thompson are his widow, two daughters, Mrs, 
Robt. Todd, of Kansas City, Mo., and Mrs. 
Frank Womock, of Taylor, and one son, John 
Allen Thompson, of Taylor. 


CHARLES E. NOWELS, of Longmont, Colo.., 
aged 60, died at Pueblo, Colo., on June 6. He 
was born in Rensselaer, Ind. Since 1906 he 
had been a resident of Longmont, Colo. For 
twenty years he was planing mill superin- 
tendent for the D. C. Donovan Lumber Co., 
but resigned to operate a mill of his. own, 
and had been forced to give up this activity 
because of failing health. He is survived by 
his mother, two brothers and six sisters, one 
son and one daughter. 





HARRY FOSTER died in California on 
June 10. He was formerly a resident of For- 
dyce, Ark., and the remains were brought to 
that place for interment. At Fordyce he had 
been sales manager of the Fordyce Lumber 
Co., later accepting a position with the 
Edgar Lumber Co., of Wesson, and then 
going to Colorado. He had recently been re- 
siding in California. 


FRANK H. LIBBEY, former resident of 
Oshkosh, Wis., and at one time president of 
the Williamson-Libbey Lumber Co., died at 
Portland, Ore., on June 21, and was buried 
at Oshkosh on June 28. Mr. Libbey was 
born in Oshkosh in 1860, and his father was 
a pioneer lumberman of Wisconsin. He was 
employed by his father’s firm and, when his 
father died, he became president. He left 
Oshkosh about twenty years ago. He had been 
in ill health for several months. 


J. D. FELL, president of the Home Lumber 
& Coal Co., Concordia, died June 23. This 
company overated yards also at Aurora and 
Norway. Funeral services were on June 26. 
under the auspices of the Commandery, of 
which at one time the deceased was grand 
commander. One of the active pallbearers 
was M. W. Hardman, president of the Hard- 
man Lumber Co., which has a line of country 
yards with headquarters at Downs. 


RAY WILSON, former president of the W. 
L. Wilson Lumber Co., of Fort Worth, Tex., 
died June 8 .in a hospital in that city. He 
was only 40 years old at the time of his 
death. He is survived by his widow and two 
sisters, Mrs. J. H. Alleman, Hollywood, II1., 
and Mrs. J. F. Cramer, Bennett, Colo. 


CLINTON DEWITT LEASE. a retired lum- 
berman, aged 76, of Tiffin, Ohio, died at his 
home there on June 17. The deceased was a 
native of Tiffin, and a member of the M2- 
sonic order there. He is survived by his 
widow and three sisters. 


WILLIAM CLELL HALL, aged 35. a well 
known young lumberman of the Beefhide 
Creek section, Letcher County, Kentucky, was 
fatally shot in an. accidental discharge of 
a gun while hunting. He was emploved by 
the VanSant Kitchen mills. His wife and 
several small children survive him. 


HUGO ZWICKER, 46, designer of wooden 
toys and treasurer of the Zwicker Novelty 
Co., Milwaukee, died at his home on June 24, 
after a three-weeks’ illness. Mr. Zwicker was 
born in Germany and came to Milwaukee nine- 
teen years ago. 


MRS. NOAH KEASEY, 81 years old, widow 
of a pioneer lumberman of Brazil, Ind., died 
recently. She was active in social work and 
a heavy contributor to charities. She is sur- 
vived by five children. 


EVANS A. JONBS, secretary-treasurer of 
the A. G. Sharp Lumber Co., Youngstown, 
Ohio, died of monoxide gas poisoning in his 
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garage, June 29, at an age of 44. 
been in ill health for some time. He was 
porn in Wales. Funeral was on July 2. Sur- 
viving him are his widow, a brother, John 
M. Jones, and two sisters, Mrs. Mary Duncan 
and Miss Gladys Jones. 


He had 


A. C. JOHNSON, president and treasurer of 
the A. C. Johnson Lumber Co., Bemidji, Minn., 
died in that city June 1. Interment was at 
Red Oak, Iowa. 


GEORGE RICHARDSON, aged 76, for many 
years manager of the Miner & Frees yard at 
Gilman City, Mo., died recently after an 
operation at Trenton, Mo. Mrs. Richardson 
died several years ago. He is survived by 
four children. 


Walnut Trees Remarkably United 


DENMARK, IowA, July 2.—A group of Amer- 
ican walnut trees of peculiar formation is 
to be seen near here, growing on the crest of 
a hill on the farm of Robert Flohrer. The 
larger tree is 30 inches and the smaller one 14 
inches in diameter at the base. The smaller 

















Two walnut trees, united by nature, growing 
on farm near Denmark, Iowa 


tree completely encircles the extended limb 
of the larger one, the limb being 6 inches in 
diameter at the intersection. 

Doubtless, when the time of harvest comes 
to these trees, it will be found that their 
union has created a notable work of art in 
the grain of their wood. 
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Lumbermen Visit Southwest 


ALBUQUERQUE, N. M., July 2.—Albuquerque 
and other lumber manufacturing points of 
Arizona and New Mexico are honored this 
week by a visit from a number of lumbermen 
gathered from States as distant as Oregon and 
Florida, and including men whose acquaintance 
and counsel are keenly appreciated by represen- 
tatives of the industry in the Southwest, and the 
purpose of their trip is to bring up-to-date 
first-hand information of conditions in this re- 
gion, and co-operate in betterments for all 
engaged in the manufacture and sale of lum- 
ber. Among those in the party are Dr. D. F. 
3rooks, whose home is in St. Paul and offices 
in Minneapolis, and M. J. Scanlon, of Minne- 
apolis, who are returning from a tour of in- 
spection that included stops at the paper mill 
of the Powell River Co. (Ltd.), one of their 
properties, located at Powell River, B. C.; 
the Brooks-Scanlon-O’Brien plant at Van- 
couver, B. C., where Louis. Weber, manager, 
joined them, and at the Bend (Ore.) plant of 


the Brooks-Scanlon Lumber Co., whence they 
drove via Klamath Falls to San Francisco. 
Joined at Bend by Harry Brooks, manager, and 
H. A. Miller, also with the company at Bend, 
and S. A. Blakley, logging superintendent, 
points of interest to lumbermen were visited in 
California, Flagstaff and McNary, Ariz., and 
Albuquerque and Bernalillo, N. M. 

Dr. Brooks and Mr. Weber returned from 
Albuquerque, journeying in company as far 
as Denver, but the rest of the party, including 
J. S. Foley, manager of the southerr interests 
and the longleaf pine mills at Norman’s Castle, 
Abaco Island, Bahamas, and Jacksonville, Fla. ; 
Walter Adams, sales manager of the Brooks- 
Scanlon company at New York City, and Ed- 
ward C. Cronwall, president of Cronwall & 
Co., and Frank Donnelly, of Chicago, left 
Tuesday morning for a tour of the timber 
lands of the White Pine Lumber Co. in the 
Jemez Mountains. In the party also were 
Frank H. Porter, manager of the White Pine 
Lumber Co., and A. J. McQuatters, L. E. Stod- 
dard, of New York City, and R. F. Lilly, of 
the Cady Lumber Corporation. Speaking of 
conditions in the Northwest, Mr. Blakley stated 
that favorable rains are giving relative freedom 
from fires, yet as a precautionary measure oil 
burning equipment is used, although their log- 
ging operations and those of the Shevlin-Hixon 
Co. at Bend, are 85 to 90 percent on private 
holdings. 


Quotations on Timber Issues 


Quotations on lumber company short terms are 
on a yield basis except for bonds selling at or 
above call price. 

—Due 1930— 


Short Term— Bid Asked 
Pet. Pet. 

Bear Creek Log Co. 1st 6s.......... 6.20 5.85 
Bladon Springs Lbr. Co, Ist 6s....... 6.20 5.85 
W. P. Brown & Sons L. Co. ist 5%s.. 5.87 5.75 
Conner Libr. & Ld. Co. ist 6s....... 6.20 5.85 
F. P. Cover & Sons Ist 6%s......... 6.20 5.85 


Dorchester Lumber Co. ist 6s....... 6 
Detroit Investment Co. Ist 6s........ 6. " 
Emporium Forestry Co. Ist 6s........ 6.20 
Flanner Company Ist 68........++... 6 
Glade Creek Lbr. Co. Ist 6%s........ 6 
Edward Hines Lbr. Co. ist 5s....... 


Hutchison-Moore Lbr. Co. Ist 6s..... 6.25 6 
We rs SE BOE Gin coc 2 ccvecccevces 6.20 5.85 
Keystone Wood C. & Lbr. Co. Ist 6s.. 6.75 6 
Lamar Lumber Co. Ist 6s............ 6.20 5.85 
W. D MacRae Lbr. Co. ist 6s........ 6.75 6 
Nehalem Tbr. & Log Co. Ist 6s...... oe - 
Oregon-Kalama Lbr. Co. Ist 6s....... 6.20 5.85 
Owen Oregon Lumber ist 5%s.....-.. 6.20 5.85 
D. V. Richardaon Ist 68..0.cccccecese 6.75 6 
Saginaw & Man, Lbr. Co. Ist 6s...... 6.20 5.85 
Spring Creek Lbr. Co. Ist 6s......... 6.20 5.85 
Stack Lbr Co. Ist 7s......cccccese - 6.20 5.85 
Temple (Knox) Lbr. Co, Ist 7s....... 101.93 102.80 
Tennessee Stave & Lbr. Co. Ist 7s....102 102.70 
Umpqua Mills & Tbr. Co. ist 6s...... 6.75 6 
Long Term— Bid Asked 
Algoma Lumber Co. Ist 68S..........-- 6.25 6.00 
Brown Co. GUS 2... -cccccccscccspecs 102 103 
Clayton and Anson Mark ist 6s...... 99.50 100 
Campbell River Tbr. Co. Ltd. Ist 6s.. 98.50 00 
Continental Tbr. Land Co. Ist 6%s...100 102.55 
Dierks Lumber & Coal Co. Ist 6s..... 100 101 
McGowin-Foshee Lumber Co. Ist 6s... 6.25 6.00 
Rogue River Lumber Co.........+++:+ 98.50 100 
Pacific Spruce Corporation ist 6%s... 97.50 100 
Trask Timber Co. Ist 68......++++56. 6.25 6 
Wheeler Timber Co. 1st 6S........++: 6.25 


6 
(Quoted by Baker, Fentress & Co., June 30, 1928) 


Displays That Create Desire 
(Concluded from page 44) 


the company, including the sales and_ office 
force, to act as personal guides for all visitors. 
Thus a good many prospects were developed 
during the week. 

Now that the formal opening and house 
warming are past the display rooms are open 
each day during office hours, and at night by 
special appointment. Many contractors are 
availing themselves of the use of the display 
at night, as it affords a better opportunity for 
their prospects to make their selections. 


(Se eee aeaaaeaeaaeean 


Tue Navat Stores Marketing Corporation, 
with an authorized capital of $500,000, has been 
organized with headquarters at Jacksonville, 
Fla. Its purpose is to enlarge the field of dis- 
tribution for naval stores, as there has been a 
feeling among producers that marketing outlets 
are not adequate to meet competition. 





Calcasieu Logs Are 
World Renowned 


for their dense, resinous fibre and unusual 


lengths. The natural superiority of Cal- 
casieu Long Leaf trees is well known to 
architects, builders and dealers in alf 
parts of the world. 


Our employes zealously guard these 
natural qualities in the manufacture of 
our 


FUTCHER 


TRADE MARKE D 


Calcasieu Long Leaf 
Yellow Fine 


Flooring Ceiling Siding 
Finish Shiplap Boards 
Dimension and Structural Timbers 
Railroad and Car Material 


The close grain, uniform quality and 
accurate milling of this stock will please 
you and your customers. For strength 
and durability, “LUTCHER” Calcasieu 
Pine meets all tests and specifications. 


Our service is just as reliable as our 
lumber. We have the rail and docking 
facilities to insure prompt shipments— 
domestic and export. 


Order “LUTCHE R” trade 
marked stock and get the best. 


JeLutcher &Moore 
Lumber Company 


ORANGF TEXAS 


At eae ae 









































Mills at Orange, Texas; Lunita, La. 
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GULF RED CYPRESS 
COMPANY 


Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 


capacity of our mills 


150,000,000 feet Cypress 
50,000,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 


Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 
Established 1847 


C. B. Richard & Co. ei 


29 Broadway, NEW YORK 9 CustomsBrokers. We 


handle ame oe 
Ocean Freight sf iiscount ‘dats. 
Brokers 


























for exports & imports 








iscount drafts. 
Special department handling export lumber shipments | 


Co LOUISIANA Coo 












oe MOND, La. 
Manufacturers of 

Virgin Long Leaf Yellow Pine 

Round Piling Any Lengths. 


1.C. R.R. 











WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 








Business Changes 


_ ALABAMA. Birmingham—Sigsby Manufactut- 
ing Co., furniture, has been acquired by 
Jackson, jr., and its name changed to Furniture 
Manufacturing Co. Mr. Jackson purposes to build 
a new factory. 

Birmingham—P. M. Sanders, of Aliceville, has 
leased the Gibbs Lumber & Coal Co. yard and 
will open it with a new stock, retail. 

Birmingham—W. D. Wood Lumber Co. has been 
succeeded by Wood Lumber Co. (Inc.) 


CALIFORNIA, San Francisco—J. A. Hart has 
succeeded to the sash, door, frame and molding 
manufacturing business of Hart & Burmeister, 
corner Jerold & Napoleon streets, and will con- 
tinue as J. A. Hart Mill & Lumber Co. 


COLORADO. Julesburg—Grossbans Lumber Co., 
operating three yards, at Aurora, Murphy and 
Kimball, has bought one at Julesburg. 

FLORIDA, Casa—The Case Lumber Co, is clos- 
ing out. 

Inverness—The Allen Lumber Co. has moved its 
headquarters from Crystal River to Inverness. 

Sanford—The Bond-Hill Lumber Co. has changed 
its name to the Hill Lumber Co. 


GEORGIA. Columbus—Juniper Casket Co. has 
been bought by Dr. Chas. P. Ward, Atlanta. 

Sparta—L. P. Berry has withdrawn from the 
Trio Lumber Co. 

ILLINOIS. Chicago—Ferry & Co. has been 
changed to S. F. Everitt Co. 

Chicago—Involuntary bankruptcy proceedings 
have’ been started against the South Side Material 
Co. 

IOWA, Arlington—The Arlington Lumber Co. 
has been sold to the Spahn & ‘Rose Co., a large 
line-yard concern. 

Washington—The site on which the White Lum- 
ber Co. was preparing to rebuild its yard, re- 
cently burned, has been purchased by the Wallace 
Lumber Co. and Pauls Lumber Co., and the White 
company is withdrawing from the trade. 


KANSAS. Howard—Clark Lumber Co. has been 
purchased by J. F. Hayes and associates, and the 
firm name will be changed to Howard Lumber & 
Supply Co. 

Plymouth G. Walker Lumber Co. has been 
sold to the Cottonwood Valley Lumber Co. 

Windom—aAugust Girard has been succeeded by 
Lindell Lumber Co, 

LOUISIANA. Monroe—Kellogg Lumber Co, has 
moved its headquarters from here to Memphis, 
Tenn. 


MASSACHUSETTS, Boston—W. R. Beale Lum- 
ber Co. is out of business. 

MICHIGAN. Detroit—V. W. Beattie is out of 
business. 


MINNESOTA. Klossner—H. W. Foss has been 
succeeded by the Lampert Bros. Lumber Co., head- 
quarters Minneapolis. 

MISSOURI. Huntsville—Carl Frederick, assistant 
manager Dascomb-Daniels Lumber Co., Moberly, 
and formerly with Robey-Robinson Lumber Co., 
Monroe City, has purchased the interest of Mrs. 
S. E. Phipps in the Edward Phipps Lumber Co. 

Kansas City—C. K, Gould and Harrison Cale 
have been succeeded by Gould & Cale. 

Poplar Bluff—Lee & Duckles have _ dissolved 
partnership. Lee & Smalley Lumber Co. has been 
organized to operate a retail yard. Perry M. 
Duckles & Son have started a planing milil. 


NEW YORK. Alexandria Bay—Garlock Bros. 
will be changed to Charles Garlock & Son. The 
partnership was dissolved in April. Jay Garlock 
has become identified with Alexander Bay Lum- 
ber Co., Inc. Charles Garlock bought his brother's 
interest in Garleck Bros., and will bring his own 
two sons, Sterling and Royal, into the business. 

Brooklyn—W. S. Webb & Son, Inc., are reported 
to have filed a petition in bankruptcy, with assets 
$15.000 and liabilities $35,000. 

New Rochelle—The Wykagyl! Supply Co. has sold 
its lumber department to J. A, Malstedt Lumber 
& Coal Co. 

New York City—Hansen & LaFountain have been 
succeeded by Herman Hansen. 

North Tonawanda—Brady Bros. have been suc- 
ceeded by Palburn. Inc., headquarters Buffalo. 

Sidney—E. A. Gibson has been succeeded by 
J. W. Vancott & Son. 


NORTH CAROLINA. Charlotte—The Cox Lum- 
ber Co. has been purchased by the Belmont Lum- 
ber Co., organized by W. Marshall Moore. jr., and 
associates. Belmont is a suburb of Charlotte. 


OHIO, Granville—R. B. White Lumber’‘Co., of 
Newark, Ohio, with branch here; has purchased 
the property and equipment of the Granville Lum- 
ber Co., and will move the stock and equipment 
to its Granville yard. 

OKLAHOMA. Seminole—Maxedon Lumber Co. 
is out of business. 


TENNESSEE. Shelbyville—L. L. Edwards, who 
recently opened a yard here, has sold out to 
Shapard & Wheatley and Gunter Lumber Co. 


TEXAS Atlanta—T. R. Richey Lumber Mills 
have been succeeded by the Atlanta Lumber Co. 

Harlingen—J. P. Peck & Son have purchased the 
lumber yard of N. 8S. Liddell Lumber Co., and 
plan improvements. 

WASHINGTON. Anacortes—E. B. Wanzer has 
sold his interest in the Burke Shingle Co. to P. W. 
Rickner., 

Okanogan—George Daly has purchased the log- 
ging equipment of Newton Simpson. 

Olympia—The Curtis Woodworks, Inc., wood 
working, has moved its plant from Port Angeles 
to this point. 

Olympia—The name of the Love Furniture Co., 








Inc.. has been changed to Love Furniture Manu- 
facturing Co. 

Fuyallup—Simpson Lumber Co. has assigned to 
Edward B. Lung, who is selling stock and fixtures, 

Stanwood—tThe shingle mill here of the W. L, 
Carpenter Lumber Co., Everett, is being taken 
over by the recently organized Sound Shingle Co.,, 
Sverett. 

WEST VIRGINIA. Huntington—J. L. Pulskamp, 
239 Fourth Ave., has acquired the plant of the 
Globe Furniture Co. 

WISCONSIN. Smith Wood Products Co, 
has changed its name to Weiss Wood Products Co, 

WYOMING. Hardin—W. B, Saunders, of Gil- 
lette, Wyo., and his sons Bob and Don have bought 
the Thompson Yards, Inc., plant at Hardin. 








BRITISH NORTH AMERICA 


ONTARIO. Hamilton—The head office of the 
Canadian Pulp Products Co. has been brought from 
Toronto to Hamilton. ’ 





Ltd., is closing up its 
business at this point. 

Toronto—American Pitch Pine Export Co. of New 
Orleans, La., is opening an office on the fourth 
floor of the Brock Building, with W. O. Wolensdorf 
in charge. 


Incorporations 


ALABAMA. Montgomery—Gulf Region Manu- 
facturing Co., $50,000 authorized and $12,500 paid 
in, to operate a sawmill, by J. A. House, Wm. 
Ambler, H. C, Robinson, F. J. Roehl and UH. 
Sothern. 

ARKANSAS. Benton—Parker Stave-Co., $200,- 
000; E. A. Parker, president; M. E. Sawyer, sec- 
retary-treasurer. 

CALIFORNIA. Berkeley—The 
Products Co., Inc., capital $200,000. 

Los Angeles—Globe Lumber Co., $75,000, by Gus 
Luellwitz et al. 


CONNECTICUT. Waterbury—Louis Scigliano 
Lumber Co. has been succeeded by Scigliano Lum- 
ber Co. (Ine.). 


DELAWARE. Wilmington — Preserved Woods, 
Inc., $300,000 in 1,000 shares of common. 


DISTRICT OF COLUMBIA. Chevy Chase branch 
of Washington-National Woodworking Corpora- 
tion, 113 Oxford Street. 

FLORIDA. Archer—Central Hardwood Co., 100 
shares with $100 par, by O. N, Harper, A. J. 
McLaughlin and T. C. McEachin. 

Jacksonville—Young Lumber Co., by C. B. Me- 
Nair. 

Miami—Lindsay Bros, Lumber Co., 
$100 par common, by G. 
Lindsay. 

Tampa—Hahn-Spink Lumber Co., Franklin Bank 
Bldg. 


seneral Fiber 


250 shares of 
a eo & e886 & BZ, 





GEORGIA. Atlanta—Builders Specialty Co., 435 
Spring St. 
INDIANA. Fort Wayne—Waynedale Supply Co., 


old, 500 shares of no par. 
ILLINOIS. Peoria—South Side Lumber Co, has 
been incorporated under same name. 
KENTUCKY. Lexington—G. F. Vansant Lum- 
ber Co. has been incorporated, capital $30,000, by 
Guv F. Vansant and H. M. Collins. of Frankfort, 
and J. W. Stewart, of Lexington. 
LOUISIANA, Alexandria—The 
Manufacturing Co., Inc., 
tal $109,000. 
Alexandria—Carroll Lumber Co. increased capi- 
tal from $25,000 to $100,000. 


Benoit-Spencer 
building equipment; capi- 


Blanks—A. N. Smith Lumber Co., Inc.: capital 
$50,000. 
New Orleans—Bendler-Weise Cabinet & Mill 


Works, Inc., chartered; capital $50,000. 


MARYLAND. Baltimore—Folding Furniture Co., 
100 North Eutaw St., by R. Gordon Brown. 


MASSACHUSETTS. Boston—John H. Proctor 
Lumber Co., retail, incorporated. 
MISSISSIPPI. Columbus — Columbus Export 


Stave & Lumber Co., incorporated; capital $60,000. 

Tupelo—Tupelo Casket Co.. wood products, in- 
corporated; capital $20,000. 

NEW YORK. Manhattan—Roddis Plywood Co., 
Inc., 250 no par shares, by Sam Levin, Albin A. 
Licht and Elsie Brock, all of 1 East 44th Street. 

New York City—J. E. O'Grady Lumber Co. has 
been incorporated, with 1,500 shares of no par. 

Whi South Bay Lumber Corporation, by 
Solomon and Leonard Kelley and Patrick J. Tier- 
ney, all of Plattsburgh, N. Y. 

=. Cincinnati—Hilltop Builders Supply Co.; 
$10,0 

Cimcinnat}—Wildberg Box Co. has been succeeded 
by United Milk Crate Corp., with capital of 93,000 
shares of no par. 

OREGON. Portland—P-K Tie & Timber Co.; 
$5,000. 

Portland—Patrician Corporation has been or- 
ganized, capital $11,000, to manufacture novelties. 

SOUTH CAROLINA. Columbia—South Carolina 
Timber Co., 500 no par shares, by Christie Bent, 
D. H. Hanly and W. M. Shand. 





TENNESSEE. Knoxville—D. M. Rose & Co., 215 
Island Home Ave., lumber, incorporated; capital 
$450,000. 


Nashville—H. L. Buchanan & Co. have been suc- 
ceeded by H. L. Buchanan Lumber Co. 

TEXAS. Beaumont—The Oldham Bros. Lumber 
Co., of Cheek, has chartered the Beaumont Retail 
Lumber Co., $10,000, to operate a retail yard on 
Bowie Street. : 

Houston—North Side Lumber Co., old, $50,000. 
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WASHINGTON. Seattle—The Merrill & Ring 
Canadian Properties, Inc., manufacturers of timber 
products and owners of timber, incorporated; capi- 
al $2,620,000. 

. Tacoma—Cherry Valley Logging Co. has reduced 
its capital from $2,902,200 to $50,000. 

Tacoma—Wood Products Co. dissolved. Plant 
and equipment were bought by American Wood 
Products & Cross Arm Co. recently incorporated 
py L. W. Field and J. G. Newbegin. 

“Vancouver — Vancouver Builders Supply Co., 
$10,000, by Chas, D. Fox et al. 

WEST VIRGINIA, Morgantown—Holt Lumber 
Co. has decreased its capital from $250,000 to 
$25,000. : : 

Wheeling—Keller Lumber Co., retail, capital 
$30,000. 

BRITISH NORTH AMERICA 


ONTARIO. Toronto—Ignace Lumber Co., Ltd., 


$40,000. 
New Ventures 


ALABAMA. Birmingham—Chas. W. Anderson, 
for ten years with the Standard Lumber Co., is 
starting up on his own account as mill represen- 
tative. 

CALIFORNIA. Alhambra—The Molding Supply 
Co. is erecting $2.500 steel shed at 1120 Meridian 
Ave. 

Los Angeles—Willis E. Anderson Floor Co. re- 
cently began at 7024 Melrose Ave. 

Los Angeles—E. Halm. manufacturer wood 
products, recently began at 610 Avalon Blvd. 

Los Angeles—The Goodman Building Supply Co. 
has engaged in business at 870 Madison Road; 
George Goodman. 

Vernon—The Cowan Showcase Co. is building a 
$1,000 factory. 


FLORIDA. Dunnellon—The Allen Lumber Co., 
headquarters Inverness, recently began a_ retail 
yard here, 

Melbourne—Guerin Lumber Co. will build shed 
with 140,000 foot capacity, on Florida East Coast 
right-of-way. 

Plant City—The Riter-Setzer Lumber Co. is 
building 2-story brick building; $20,000. 

KANSAS. Ottawa—The Star Grain & Lumber 
Co., headquartered at Kansas City, recently started 
a retail yard here. 

KENTUCKY, Carlisle—Carlisle Mill & Supply 
Co., retail, recently began. 

MASSACHUSETTS. Milton—Barney & Carey 
Lumber Co., retail, recently began. 


MICHIGAN. Jackson—Brewer Coal & Lumber 
Co., retail, recently began, 


MINNESOTA. Minneapolis—The Zimmer Whole- 
sale Furniture Manufacturing Co. is planning erec- 
tion of 2-story and basement 63x163 ft. factory 
addition. to cost about $25,000. 

MISSISSIPPT. Lucedale—C. J. Trowbridge, re- 
tail, recently began. 

NORTH CAROLINA, Charlotte—N. J. McGuinn 
has opened a retail yard on West Palmer Street, 
He was formerly a mill representative. 

Raleigh—Beaman Lumber & Supply Co., build- 
ing material and paint, starting. 

OKLAHOMA, Enid—The Thorne Planing Mill 
Co. is erecting a plant here. 

Hominy—The Fullerton-Stewart Lumber Co. has 
begun the construction of 1-story 30x110 ft. lum- 
ber shed at a cost of $40,000. 


OREGON. Portland—The Columbia Hardwood 
Floor Co. has been formed by ’. Hecklev, 
Louis Larson, W. Zawistowski, J. Zoller, L. R. 
Deaver and A. Hogland. 

Portland—George J. Wrisley and R. T. Harris, 
jir., have engaged in the building material business 
at 49th and Fremont streets, 

Roseburg—L, W. Metzger will build 64x96 plan- 
ing mill and carry full line of building supplies. 

Stanfield—The Yates lumber yard is reported to 
have been sold. 

Toledo—The Bitner Plug & Manufacturing Co., 
woodworking, has been opened; Frank Bitner. 

TEXAS. Hamlin—Rockwell Bros., who operate 
a chain of yards, will start one at Hamlin. 

Houston—The Gerner Lumber Co., of which Chas. 
J, Gerner, 2323 Nanee Street, is president. has 
acquired a site for a yard, 

Kerrville—W. W. Miller & Son, contractors, are 
starting a retail yard one block west of Medina 
Road on Water Street: convenient to the growing 
Legion section. They have built and fully stocked 
a double-deck shed. 

Wharton—Alamo Lumber Co. remodeling and 
adding hardware room, 

WASHINGTON. Olympia—Curtis Woodworks 
(Inc.), manufacturer of wood products, recently 
began. 





BRITISH NORTH AMERICA 


ONTARIO. Sault Ste. Marie—Hesson Lumber 
Co. is building large addition. 


New Mills and Equipment 


CALIFORNIA. Lomita—Southern Door & Mill- 
work Co., capitalized at $25,000 with $20,000 paid 
in, is constructing a plant here. Sam M. Law, of 
San Pedro, is principal stockholder, and John Mor- 
tenson and J. C. Osborne, of Long Beach, are also 
interested. 

Los Angeles—The Pacific Southwest Hardwood 
Co., which recently took over the F. P. Baugh 
Hardwood Co., is now adding a planing mill. 

COLORADO, Utah Junction—The National Lum- 
ber & Creosoting Co.. of Texarkana, Ark., expects 
to complete its $500,000 plant at Utah Junction by 
Sept. 1. -The plant will have an annual capacity 
for treating about 5,000,000 feet, principally ties. 

FLORIDA. Melbourne—Fosbee Lumber Co. is 
remodeling its Union cypress mill, also its 2,850- 
foot trestle. 

GEORGIA. Richland—The Dudley Lumber Co., 
headquarters Atlanta, recently began a mill here. 


LOUISIANA, Columbia—Powers & Critchet 





Lumber Co. sawmill is being remodeled, the cir- 
cular saw being replaced by a 6-foot band, and 
a new concrete planing mill being constructed. It 
has five years cutting; capacity, 30,000 to 40,000 
feet. 

MINNESOTA. Virginia—The W. T, Bailey Lum- 
ber Co., of which R. R. Bailey is president, will 
rebuild sawmill recently burned with loss of 
$65,000. 

MISSISSIPPI. Harriston—Hall-Shepard Lumber 
Co., formerly of Warren County, has bought several 
timber tracts near there and will cut principally 
hardwood. R. B. Hall, of Vicksburg. heads the 
concern. 

McComb—McComb Box Co. is completely over- 
hauling its veneer box plant, and installing much 
machinery, including modern boiling vats and cir- 
culating air kilns, which improvements will double 
capacity. 

NEW HAMPSHIRE. Lisbon — Lisbon Wood 
Products Co., manufacturer, recently began. 

OHIO, Ironton—The A. J. Lehmer Co., Inc., 
recently incorporated in New York to manufacture 
flooring, has established a branch factory here at 
the yard of the W. G. Ward Lumber Co., planing 
mill operator and wholesale hardwood dealer. 


OREGON. Langell Valley—The Illinois Lumber 
Co. has engaged in the lumber manufacturing 
business. 

Marshfield—The W. J. Sweet Timber Co., saw 
mill and logging, has added a donkey engine to its 
equipment. 

Marshfield—The Western Empire Lumber Co., 
saw mill, has added a large General Electric 
motor to its equipment, 

Maupin—J. C. McFarland & Son will establish 
a sawmill at this point. 

TEXAS. Bastrop—Edwards Saw Mill has been 
established here by R. L. and Cc. Edwards, of 
Arcadia, La. Mill will be seven miles east of 
Bastrop, where several thousand acres of timber 
have been bought. 


BRITISH NORTH AMERICA 


ONTARIO. Juelph—Sprucolite, Ltd., with head- 
quarters in London. England, and office at Bloom- 
field, N. J., has purchased the factory formerly 
operated here by the F. E, Partridge Rubber Co., 
and will soon start manufacturing various articles 
of compressed spruce, 


Casualties 


ARKANSAS. Silex—Ladd & Strong Lumber Co., 
of Clarksville, lost its sawmill and planing mill by 
fire, loss being about $15,000, with no insurance. 

CALIFORNIA. Los Angeles—The plant of the 
Diamond Hardwood Co. has been damaged by fire 
to extent of $150,000. 

Los Angeles—The frame lumber shed of A. 
Johnson, 6109 S, Western avenue, has been dam- 
aged by fire. 

Los Angeles—The factory of the Perfection 
Crate & Manufacturing Co., Inc., 2624 Geraldine 
street, has been damaged by fire. 

GEORGIA, Brooklet—W. R. Altman Lumber Co. 
lost its fuel and boiler rooms by fire. 

IDAHO. Moscow—The Felton Saw Mill has 
been damaged by fire to the extent of $3,000, with 
no insurance. 

KENTUCKY. Belle Point—The Belle Point Lum- 
ber Co., belonging to H,. M. Hensley and Harvey 
Hensley, had a fire loss of $50.000, the insurance 
amounting to $20,000. The yard lumber was saved, 
but the company’s recently enlarged mill was de- 
stroyed. 

OKLAHOMA. Hominy—Fullerton Stewart Lum- 
ber Co. lost practically the entire contents .of its 
yard, loss being $15,000 to $20,000. It will rebuild 
soon, 

OREGON. Willamina—The sawmill of D. C. 
Kirby has been destroyed by fire, with loss of 
$10,000 and no insurance. 

TEXAS. Amarillo—The warehouse of S. H. 
Wright Furniture & Manufacturing Co. was dam- 
aged $150,000 by fire. 

WASHINGTON. Centralia—Fred Nieman _ mill, 
on Chehalis River, was destroyed with loss of 
$4,000, and 100,000 shingles valued at $1,000, be- 
longing to operators, J. R. and Fred Pineo, were 
also destroyed. but 200,000 were saved, 














Timber Land Sales 


AUBURN, ALA., July 2.—The © Piedmont 
Lumber Co., Auburn, recently purchased a 
tract of 21,000 acres of pine timber in Clarke 
County, in southern Alabama, the deal involv- 
ing about $50,000. Practically all the timber 
is said to be virgin. It has been announced 
that sawmill equipment will be installed. 


VIENNA, GA., July 2.—John B. Barfield & 
Sons, lumber manufacturers here, announce 
that they have recently completed purchase of 
more than 20;000 acres of pine, much of which 
is virgin, in Polk County, Florida, near Au- 
burndale, Fla., and that the firm also expects 
to ‘acquire an adacent tract shortly of about 
the same size. The firm has already started 
installation of sawmill equipment. 





Tue WISCONSIN conservation commission 
has reported that there are 172,975 acres of 
land in northern Wisconsin which have been 
filed to come under the State forest crop law. 
There have been sixty-six corporations and 
individuals which have applied to the com- 
mission to have the lands registered. The 
applications cover areas of varied extent. 
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| Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 


’ 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


MICHIGAN HARDWOODS 


Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 
Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
| te gg ace Lumber, Siding, Ceiling, Flooring, 
Doors, Blinds, Window Frames, Mouldings 
a Box Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















17 17 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 








Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 
RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 











Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies may be obtained from R. E, 
Burnham, patent and trade-mark attorney, Con- 
tinental Trust Building, Washington, D. C., at 
20 cents each. State number of patent and name 
of inventor when ordering: 

1,674,682. Head for barrels. Nathan A. Brush, 


Joliet, LiL, assignor to Greif Bros. Cooperage Co., 
Cleveland, Ohio. 
1,674,708. Wood-turning machine. 
lenbach, Buttes, Switzerland. 
1,674,853 Saw-filing machine. 
Collier, Minneapolis, Minn., 
Tool Co., same place. 


Charles Tel- 


Freeman E. 
assignor to Foley Saw 


1,675,027. Yard system for wood-preservation 
plants. William H. Grady, Louisville, Ky., as- 
signor to American Creosoting Co., same place. 

1,675,223. Wood-shaping device. William T. 
McLaughlin, Indianapolis, Ind, 

1,675,284. Drier for sheet material. Arthur J. 


Vance, Painesville, Ohio, assignor to Coe Manufac- 
turing Co., same place, 

1,675,285 Drier for veneer and sheet material. 
Arthur J. Vance, Painesville, Ohio, assignor to 
Coe Manufacturing Co., same place, 
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News Notes from Ameri 


Seattle, Wash. 


June 30.—Practically all the mills and log- 
ging camps will suspend operations tonight. 
The mills will be down for periods of from a 
few days to several weeks. The logging 
camps will suspend operations for sixty days. 
With the single exception of cedar logs, which 
are very scarce, the log supply is normal. 

The fir lumber market shows a slight in- 
crease in price and demand. Trade east of 
Chicago is lighter but there is good demand 
for mixed cars for the country yards in the 
territory west of the Mississippi. In the 
shingle market there is a small increase in 
price of clears, and the market is strong. 

Building permits in the city of Seattle show 
a marked increase during the last thirty days. 

Active work is being prosecuted by Arthur 
Bevan in the drive to stimulate the local con- 
sumption of shingles. This trade extension 
work under the direction of the Red Cedar 
Shingle Bureau is bearing fruit. It is planned 
to offset the inroads that other roofings have 
been making in the heart of the red cedar 
shingle territory. Great encouragement has 
been given to the practice of laying new 
shingles over old. The saving of labor, and 
the added insulation have been factors in the 
success of this movement. 

The many friends of W. G. Weigle, super- 
visor of the Snoqualmie national forest, gave 
him a dinner on June 22, celebrating the 
twenty-fifth anniversary of his connection 
with the Forest Service. His long period of 
service in this department extends from the 
Washington (D. C.) office in 1903 to 1908; in 
Coeur d’Alene national forest in 1909 to 1911; 
in the Alaska national forest from 1911 to 
1919, and the Snoqualmie national forest for 
the last nine years. 

Harry I. Worth and wife left last night for 
a trip to southeastern Alaska. They will be 
gone three weeks. 

Robert U. Bronson and Chet Vincent have 
formed the Trio Lumber Co. at Eugene, Ore. 
They will do a buying business in that sec- 
tion. Mr. Bronson is secretary of the Buyers’ 
Club and has been in business with his father, 
Cc. C. Bronson at Seattle, for the last seven 


Spokane, Wash. 


June 30.—With the half year just ending 
Spokane is well ahead of its building record 
for the last eighteen years, both for the six 
months period and for June. While con- 
struction for business purposes has been 
the outstanding feature and has contributed 
most to the swelling of the records, yet home 
building has not lagged behind and is keep- 
ing pace with June of this year, exceeding 
in number and value the residences, permits 
for which were secured last June. 

“The lumber retailer must be educated in 
the proper use and value of wood before the 
lumber industry can compete with merited 
success against substitute materials,” said 
Don Critchfield, of Lincoln, Neb., manager of 
the retail bureau of the West Coast Lumber 
Bureau, in speaking before the Spokane Hoo- 
Hoo Club yesterday noon. Mr. Critchfield 
with his associates, O. R. Hartwig, paint 
specialist, of Portland, Ore., and O. P. War- 
ner, construction specialist, of Seattle, are 
just completing a three months’ lecture and 
inspection trip in the interests of the West 
Coast Lumber Bureau largely through the 
middle West. 

Richard Gehrke president, and V. C. Aspen- 
strom, secretary of the employees’ wood pro- 
motion committee of the woodworking plants, 
reported progress in the work during the 
last month. 

President C. A. Bartleson appointed Ed. 
Rowles, L. G. Carr and J, M. (Jim) Brown 
as a nominating committee to report at the 
meeting three weeks hence. Roy Myers, 
chairman of the annual picnic committee, an- 
nounced that this year’s picnic will be held 
July 18, at Liberty Lake. 

The Hedlund Lumber & Manufacturing Co. 
will double the size of its plant in Spokane 
during the coming year, according to an- 
nouncement this week by E. H. Stanton, as 


stockholder of the company and vice-presi- 
dent of the Washington Trust Co. The plant 
at present saws about 100,000 feet daily and 
cuts about 75,000 daily in its remanufactur- 
ing department. 


Kalispell, Mont. 


June 30.—M. J. Scanlon, vice president of 
the Brooks-Scanlon Lumber Co., whose home 
is in Minneapolis, spent a few days visiting 
with his sister in Martinsdale, Mont. Mr. 
Scanlon was on his way to British Columbia 
to inspect the company’s paper mills. The 
Brooks-Scanlon Lumber Co, formerly operated 
the sawmill at Eureka, Mont., and Mr. Scan- 
lon is going to Arizona from British Columbia 
to take over three lumber mills recently pur- 
chased by his company. 

A new pile bridge over the Milk River ten 
miles from Saco, Mont., has been completed 
recently. This is the heaviest piece of work 
on the Saco-Turner Great Northern Railway 
branch. 

Building permits amounting to about $22,- 
880 were issued in Great Falls one day the last 
week by the office of the city building iInspec- 
tor, and this brought the month’s total of 
permits for building to about $145,000. These 
latter permits- include four dwelling houses 
which will be built, one a 6-room house, and 
the other three each 5-room houses; and the 
Tribune Properties was issued a permit pro- 
viding for expenditure of $2,880 in moving a 


house, 
Kansas City, Mo. 


July 3.—The lumber market is taking on a 
more encouraging aspect than for some time, 
and some sales managers are predicting that 
volume of business this fall will be much bet- 
ter than it was last year. The country yards 
are counted on to produce most of the busi- 
ness, this being based on the excellent agri- 
cultural — outlook. Some mills report that 
June orders exceeded May in volume, in spite 
of the fact that June usually is looked upon 
as a dull month. 

Several changes were made last week in the 
sales organization of the Exchange Sawmills 
Sales Co. J. H. Martin, one of the oldest 
salesmen in the organization, with head- 
quarters at Terre Haute, Ind., has retired be- 
cause of ill-health. G. A. Sheppard has been 
transferred from Houston, Tex., to the New 
Orleans territory, succeeding the late G. H. 
Mallam, sr. E. R. Couzens, in charge of the 
Beaumont territory, will also cover’ the 
Houston territory. 


Albuquerque, N. M. 


June 30.—J. F. Cummings, a specialist in 
chemistry, sent to America by the Australian 
Government, visited the Breece mill, Santa Fe 
tie plant, and Dr. W. H. Long’s forest patho- 
logical laboratory Monday, leaving the next 
day for the Cady mill at McNary, Ariz., the 
Arizona Lumber & Timber Co.’s mill at Flag- 
staff, and the Saginaw & Manistee mill at 
Williams. He has been working for the ex- 
perience in the different departments at .the 
Forest Products Laboratory at Madison, Wis., 
and after visiting representative Coast and 
Inland Empire mills will return to Madison 
in early fall for a second year. Mr. Cummings 
says that the Australian States now have 
forest schools, and that a Federal forest .school 
is in prospect. 

The Diener Lumber Co., Carl D’Aix, man- 
ager, is planing a consignment of lumber for 
the Chicago market. Hitherto its sales have 
been more generally to local buyers at Grants 
and Bluewater, which have building activity 
stimulated in the case of Grants by the cen- 
tralization of the Breece logging operations 
there, and at Bluewater by the building of the 
new dam and the extension of irrigated farm- 
ing. This is the former George & Nash mill, 
with added equipment, at Diener, N. M. 

J. H. Tausch, who has been running the 
Pugh Lumber Co.’s mill at Winona, Ariz., (16 
miles east of Flagstaff) since the death of 
Mr. Paul, has bought another mill which he 
will install a few miles east of his present 
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mill, 25 miles southeast of Gallup, N. M. 
Thereupon he will resume charge of his mill, 
at present managed by his son, Albert, who 
will operate the new plant. The new mill, 
like the other, will saw timber from the hold- 
ings of the A. B. McGaffey Co., on the south 
slope of the Zuni Mountains, known as the 
McFarland lands. Big wheels have been used 
in logging, and it is understood that ‘Cater- 
pillar” tractors are to be added to this equip- 
ment. 


Minneapolis, Minn. 


July 2.—Due to rains throughout the North- 
west during the last two weeks, crop condi- 
tions have improved perceptibly. For the 
first half of the year the volume of business 
in this section has held up well. In soft- 
woods, the price trend has been decidedly 
upward. Hardwood lumber has lagged be- 
hind, but it is felt that the general improve- 
ment will eventually extend to that branch 
of the industry. Factories using hardwood 
are becoming more interested in the market, 
and building in both city and country is in- 
creasing as the season advances. No big or- 
ders are being placed, but at least the hard- 
wood business is holding its own. 

The second meeting of the Minneapolis 
group sponsoring the home modernizing cam- 
paign to be undertaken here, including lead- 
ers in twenty branches of the building indus- 
tries, was held June 25 at the Y. M. C. A. 
Two-thirds of the local budget of $3,300 was 
pledged at the meeting. Among the speakers 
present were Oscar Lampland, of St. Paul, 
and A. M. Melone and T. P. Bonner. Clar- 
ence A. Gunn, secretary of the Minneapolis 
Builders’ Exchange, who was elected president 
of the Minneapolis group, called attention to 
the fact that from 50 to 60 percent of Minne- 
apolis’ 75,000 homes require modernizing in 
some degree. The local campaign will in- 
volve all types of buildings, including homes. 
A group similar to that organized in Minne- 
apolis is being formed in St. Paul. 


Duluth, Minn. : 


July 2.—Improved shipments of mixed cars 
of northern pine lumber to retail yards in the 
agricultural districts featured the last ten 
days. The movement of box lumber to fac- 
tories was also good. Operators of portable 
sawmills have been cutting box lumber on 
a good scale during the last month as a 
result of demand from Chicago and other 
middle West districts. No logging camps are 
being operated by any of the northern Minne- 


sota sawmill companies at present. The 
Johnson-Wentworth mill at Cloquet has re- 
sumed operations for the _ season. The 


Northern Lumber Co. is also operating its 
Sawmill on full time there. Quotations in 
all items of northern pine lumber are fully 
maintained and as a result of the operators’ 
decision to hold their output down as closely 
as possible to a demagd basis, prices are 
expected to hold steady through the season. 

The Virginia & Rainy Lake Lumber Co. has 
started hoisting operations at Brennan’s 
Beach, near International Falls, Minn. The 
first raft of the season, containing 3,000,000 
feet of logs, has arrived there after a trip 
of seventeen days down the lake. Logging 
trains and apparatus have been set apart for 
the service. It is expected that 23,000,000 
feet of logs will be hauled to the company’s 
mills at Virginia this season. Thomas S&S. 
Whitten, general manager of the Virginia 
& Rainy Lake Lumber Co. is away in the 
West, having joined Edward Hines and party 
upon an inspection trip over large timber 
tracts recently purchased by the Edward 
Hines interests in the vicinity of Burns, 
Ore., where the erection of a mill is being 
planned. Mr. Whitten plans to visit various 
lumber mills on the west Coast before his 
return to Virginia. 

The Duluth Hoo-Hoo club has discontinued 
its fortnightly luncheons for the summer. 

The Consolidated Lumber & Supply Co., 
operating a retail yard in Duluth, has dis- 


posed of its stock to other retail yards in 
the city and has retired from business. 


Laurel, Miss. 


July 2.—Southern pine production con- 
tinues low, stocks are still decreasing, ship- 
ments are normal and prices firm to advancing. 
This section experienced less rain last week 
than for the last four or five weeks. This has 
assisted in logging, manufacturing and ship- 
ping. The export market continues about as 
it has been for the past two or three weeks. 
Prices are steady. There is no surplus of 
export stocks. 

There is considerable inquiry for hardwoods, 
but the volume of business placed is still 
small. Production in this section is under 
normal. 

Victor C. Langley, logging superintendent 
for the Marathon and Wausau Southern lum- 
ber ccmpanies, with Mrs. Langley and their 
young son, Victor, jr., left on Thursday 
last for a very extensive motor trip to the 
Pacific coast. 

Charles Green, president of Eastman, Gardi- 
ner & Co., John Bailey, of Eastman-Gardiner 
Hardwood Co., and Otto Hervig, of the 
Wausau Southern Lumber Co., have been at- 
tending the State Golf Tournament at Gulf 
Hills this week. Mr. Green made a splendid 
showing at the tournament. 


Jackson, Miss. 


July 2.—Wholesalers report that southern 
pine stocks are harder to buy for immediate 
shipment, and that transit cars are moving 
nicely. Producers have enjoyed very good 
weather, and shipments have been somewhat 
heavy, but mills are thirty days behind with 
their orders. Some of the smaller yards are 
growing quite impatient for shipment. Stocks 
of shed items are somewhat more complete 
than those of dimension, but a variety of shed 
items is hard to find at any one mill. Floor- 
ing has moved nicely. Both 8 and 4-inch 
B&better have been in demand. No. 1 floor- 
ing has not moved as freely as the B. No. 2 
flooring has been in good demand. Ceiling 
in % x 4-inch has also been in demand in 
B&better and Nos. 1 and 2; and the mills 
report no surplus. Some mills report a nice 
volume of orders for lath. Current sales are 
taking the lath from the kilns as manufac- 
tured. Dimension has been very active, and 
the mills have sold up on 16-, 20-, 22-, and 24- 
foot. There has been quite a good movement 
of 2x8’s in 24-foot. Two-by-eights in 12- 
foot are also in strong demand, and are 
bringing a premium for quick or transit ship- 
ment. Two-by-eights in other lengths have 
moved steadily and at good prices. Two-by- 
six in 18-foot have also been in demand. Two- 
by-fours are probably the strongest item in 
dimension. The interior timber market has 
been rather good, and a number of specials 
have been in evidence. The mills are booked 
up pretty well on large sizes in square edge 
and sound and heart cutting. The smaller 
sizes of &8x8-inch and under have also moved 
readily. There has been an increased demand 
for dense stock, also open grain shortleaf 
with prices firmer and the mills taking busi- 
ness for thirty days shipment. ' 


Macon, Ga. 


July 2.—Roofer manufacturers report that 
inquiries are plentiful, while sales have been 
of even larger volume than during the pre- 
ceding week. Rainy weather slowed up pro- 
duction, and had a tendency to steady the 
market. Leon Clancy, secretary Roofer Manu- 
facturers’ Club, reported that average prices 
realized on air dried, based on the Georgia 
main line rate of freight, f.o.b. mills, were: 
1x4-inch, $18.60; 1x6-inch, $19.87; 1x8-inch, 
$20.86; 1x10-inch, $20.91; 1x12-inch, $20.88. 

Weather conditions have. improved in the 
longleaf pine camps of southwest Georgia 
and southeastern Alabama. The movement 
has been steady. Wholesalers say that there 
is a fair demand, with no change in prices. 


CI PACIFIC COAST Co 











TRY OUR 
No. 2 Common $4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


"wasn. Lumber Co. 


WASH. 
REPRESENTATIVES : 
S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg. , Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, "Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. , Bon, 171, Denver, Colorado 
H.E. Wade, - - - ‘Lincoln, Nebraska 

















The Polleys 
Lumber Co. 


Manufacturers of 


5’ Pondosa 


Pine 
Dry Selects 


General Offices and Mills: 


Shipments via N. P. . 
and Milwaukee Rys. Missoula, Mont. 





SITKA SPRUCE 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop » 


(Strong to Edge Grain) 


Also Spruce Finish S4S 3 : 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 


WINCHESTER BAY LUMBER co. 


REEDSPORT, OREGON 














Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Hemlock Lumber and Red Cedar Shingles 


SERVICE IS OUR SPECIALTY 
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Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 
Lumber Co. 


TACOMA, WASHINGTON 














We Can Quickly 
Fill Your Orders 


for all standard 
items in lumber, Sp “Sp 
“tee 


= oe shingles 

right from our 

large stocks on Se oO 
hand. Our daily ot6 8 
capacity of 225. en 
000’ lumber; 150,- % C 
000 lath and 50,000 .) 


shingles keeps well Ms 
balanced stocks. 


White River Lumber Co. 


ENUMCLAW, WASH. 

















WINDOW ee ore 
a Soe 
DOOR FRAMES fat 





O. G. Gutter, 
K.D. Mouidinnent 
other items of 
Fir Lumber. 
John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. ° 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn S., CHICAGO 


Bogalusa, La. 


July 2.—After a continuous’ service of 
eighteen years with the Great Southern Lum- 
ber Co., the last fourteen of which were in 
the capacity of sales manager and director 
of sales, George A. Townsend tendered his 
resignation, and severed his connection with 
the company on July 1. Mr. Townsend will 
be succeeded as director of sales by A. C. 
Long, jr., who five years ago was made as- 
sistant sales manager and who more recently 
has had entire charge of the sales depart- 
ment. O. H. Campbell, who has been in 
charge of the purchasing department of the 
company, has been named assistant to Mr. 
Long. The many friends of Mr. Townsend 
in Bogalusa and throughout his wide acquaint- 
anceship in the lumber trade, have learned 
of his resignation with keen regret, especially 
as it has come as the result of a long and 
serious illness. Mr. Townsend underwent two 
major operations last winter and has recuper- 
ated slowly. He plans to leave Bogalusa 
early in July for New York State, where he 
will spend the summer in the Adirondack 
Mountains, and later he will spend several 
months in Europe. Commenting on his res- 
ignation, Mr. Townsend said: “There is 
nothing too nice that I can say about the of- 
ficers and employees of the Great Southern 
Lumber Co. The eighteen years in which I 
have been associated with them will be re- 
membered as the happiest years in my life. 
From Col. Sullivan down to the laborers in 
the plant, I was given hearty codéperation, 
and it is with keen regret that I have found 
it necessary to tender my resignation.” 

Through the recent 


of shiplap were slow. In No. 1 and C, both 
1x10- and 12-inch were in good demand. Rough 
finish, 6-inch and wider, was slow and was 
offered at $39. All partition items sold at 
list. No. 2 random dimension sold for about: 
2x6-inch, $20.50; 2x8-inch, $21.50 to $22; 2x10- 
inch, $23.50; 2x12-inch, $25. The 2x14-inch 
was not much in demand, but stiff in price, 
As stocks of 4-inch crating are limited, they 
stiffened in price. Most items of No. 1 com- 
mon declined, the best sellers being the No. 3. 
End matched stock advanced $1. Some mills 
are issuing new stocks sheets incorporating 
advances to be effective July 1. 


Brookhaven, Miss. 


June 30.—Taken as a whole, business in 
southern pine last week has been most satis- 
factory. Orders entered fitted mill stocks re- 
markably well. Sufficient timber business was 
booked to care for the mills for about ten 
days to two weeks. This timber business all 
came from the interior, and very largely from 
the railroads and industrials, and at prices 
much better than could be secured from the 
export market. The mills in this section have 
cut only small amounts of export sawn tim- 
bers during the last forty-five days, and have 
had no difficulty in keeping sold ahead on in- 
terior cutting alone. Practically all mills in 
the South are reducing their production of 
sawn timber on account of the break in prices. 
It will take a few weeks for the market to 
recover this - loss. Shed stock orders have 
been numerous. It looked as if everybody 
wanted flooring, ceiling and siding. Sales were 





establishment of an 





airplane line between 
New Orleans and Bo- 
galusa, this city now 
is only 45 minutes 
from Canal Street. In 
a letter to Mayor W. 
H. Sullivan, the man- 
ager of the Menefee 
Airways (Inc.) advises 
that a favorable report 
has been made by his 
investigators and that 
regular service will be 
installed as soon as ar- 
rangements for a per- 
manent landing field in 
Bogalusa are com- 
pleted. 

E. V. Nash, of Sul- 
ligent, Ala., has been 
appointed superinten- 
dent of the Lamar 
Lumber Co. at this 
place and has arrived 
in Bogalusa to assume 
his duties. Because of 


cedar shingles, including the dome. 
made liberal use of lumber in building clear across his spacious lawn 
latticed display joining the garage at the left 





A Des Plaines (Ill.) home owner further beautified the rear part of 
his grounds by building a miniature light-house close beside a rustic 
fountain provided with a foot bridge built of rough wood. The inter- 
esting feature of the octagonal structure is that it is covered with 


Note that this builder had already 





extremely high water, 
this plant has been closed down for some 
time, but Mr. Nash is hopeful that he may 
be able to put it in operation again imme- 
diately after the Fourth of July. Mr. Nash 
comes to Bogalusa highly recommended as an 
efficient superintendent and a splendid citizen. 


Col. W. H. Sullivan, vice president and gen- 
eral manager of the Great Southern Lumber 
Co., plans to leave the latter part of this 
week with his family for Thunder Bay, Ont., 
where he has leased for them a beautiful 
home for the summer. Col. Sullivan, who is 
perpetual mayor of Bogalusa, deferred their 
departure until after the Fourth of July, in 
order that he might take part in the annual 
celebration, which is one of the big events in 
Bogalusa. 


Birmingham, Ala. 


July 2.—Rain held up building last week 
and delayed deliveries from retail yards. The 
yards have rather large stocks, rather poorly 
assorted, and buy only for filling in. Archi- 
tects are busy on plans, however, and con- 
tractors are doing a lot of figuring, mostly on 
residences. There is an increasing interest 
in end-matched stock. For sheathing, No. 2 
is now preferred to No. 3; and No. 2 flooring 
is preferred to either ‘No. 3 or No. 1 and C. 
Prices on a good many items are softer. Floor- 
ing, 1x4-inch, was: No. 3, $22; No. 1, $31.50. 
S2S&CM, 1x6-inch, No. 3 was $17.50; No. 2, 
$22.50. The 3-inch flooring was: No. 3, $12; 
No. 2, $19; No. 1, $32. No. 3 S4S was: 1x6- 
inch, $19; 1x8-inch, $19.50; 1x12-inch, $19. 
Price of 6-inch siding held well. All items 


extremely heavy. Orders for June were 
slightly below May, but in excess of produc- 
tion. Rains interferred badly with June ship- 
ments. 

There has been a very noticeable increase in 
sales of 3-inch flooring items, most sales being 
of B&better Nos. 1 and 2, as rift is still very 
badly oversold. The 4-inch sold more heavily 
than at any time this year. On account of 
the heavy recent increase of stocks of this 
kind, steps were being taken to reduce produc- 
tion of flooring, ceiling and siding items. Drop 
siding sales were .extremely heavy, being 
largely of No. 2 which has been showing the 
heaviest surplus, but there were nice orders 
for No. 1 and B&better. Stocks were reduced 
heavily. Ceiling has not sold as well as 
flooring and drop siding. Sales were of 
B&better and No. 1. Sales of partition, bevel 
and square edge siding were light. The in- 
quiry for molding in straight carloads is ex- 
tremely heavy. Considerable mixed car busi- 
ness is on hand at the mills. Pine finish items 
that can be diverted to special export business 
and to industrial trade came in for a big week. 
The largest movement of rough finish in a 
long time is under way. Pine car siding in 
both 4- and 6-inch widths has been selling in 
extra heavy volume. 

No. 2 fencing strips, 4-inch, are still being 
held too high in this section to encourage buy- 
ing. No. 2 fencing and flooring, 6-inch, has 
been moving in excellent volume. No. 2 short- 
leaf 8-inch boards are in fairly heavy supply, 
while the 10-inch are badly oversold. Sales 
recently of 12-inch No. 2 shortleaf have just 
about cleaned out all the surplus. Sales of 8-, 
10- and 12-inch No. 2 longleaf have been rather 
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Douglas Pacific 
or ~ 





Douglas Fir 
Exploitation 
& Export Co. 





EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















41125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF. 
PORTLAND, ORE. 


CABLE ADDRESS, all offices, FIREXCO 


Cc. I. F. OFFERS 








4 on Request | 7 
CJ PORTLAND, ORE. CI 








CAR CARGO 





Willapa Lumber Co. 


Fir 
Old S 


pruce 
Growth | Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried —Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 











SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 
— ON— 


Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


TheGriswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 




















light. In No. 2,:5/ and 6/4 continue to move 
in nice volume. No. 3 fencing strips, 4-inch, 
remain oversold for about thirty days and 
6-inch No. 3 strips and flooring are both 
oversold. The 8-inch No. 3 are practically sold 
right up to the green, while there is a fair 
stock of 10- and 12-inch, this being true of 
both shortleaf arid longleaf. 

Dimension continues to sell in nice volume, 
and stocks of both longleaf and shortleaf are 
badly broken, with a number of items over- 
sold. There is not much stock coming dry. 
Inquiries for dimension are very heavy. Sales 
of No. 2 longleaf dimension were rather 
heavy. Most items of No. 3 are badly over- 
sold. Box shook business is fair. 

Lath buyers are frantically wiring for ship- 
ments, and the mills are oversold for six 
weeks, on both Nos. 1 and 2. Buyers are even 
offering to take 32-inch, but mills have dis- 
continued the manufacture of these. Shingles 
have been moving in fair quantities. 


Shreveport, La. 


July 2.—There is a good demand for south- 
ern pine dimension, No. 2, 2x4-inch, 16-foot 
from Detroit, and likewise a good demand for 
shiplap and center matched from Chicago, St. 
Louis and other cities. Demand from Mis- 
souri, Kansas, Oklahoma and Texas, is uni- 
formly slow. Prices are firm. There is not 
such a large demand but what comes along 
is of the urgent, rush nature. Mills are being 
crowded for shipment day by day, and because 
of continuous rains a good many special 
orders are being delayed. The mills are exert- 
ing themselves to the utmost. Bad weather 
last month has probably curtailed output 25 
percent. A good stretch of weather, however, 
will see heavy shipments, as order files are 
practically all in good shape. 


Tacoma, Wash. 


June 30.—Plans for the annual golf tourna- 
ment sponsored by the Tacoma Lumbermen’s 
Club were discussed at the regular meeting 
of the club yesterday. J. A. Gabel, chairman 
of the tournament committee, announced the 
date as Aug. 3 at the Tacoma Country & Golf 
Club. The events will be much the same as 
at last year’s contest. Besides the club cup 
and the Griggs cup, two of the permanent 
trophies contended for, there will be a series 
of minor events, the cups for which will be 
donated by the past presidents of the clubs. 
Handicaps will be adjusted on the player’s 
rating at his own club and to prevent any 
unfairness it has been decided that any player 
whose net score, less his handicap, is below 
par will be fined $1 for each stroke below 
the regulation figures. This is expected to 
prevent the too liberal handicap allowances. 
The meeting adjourned early and was fol- 
lowed by the usual meeting of manufac- 
turers. 

Col. W. B. Greeley, secretary-manager of 
the West Coast Lumbermen’s Association, 
was the principal speaker today at the regu- 
lar meeting of the Young Men’s Business 
Club of Tacoma. Col. Greeley told the club 
of the association's plans for developing lum- 
ber markets and obtaining better codperation 
among the lumbermen. Ernest Dolge, of 
Tacoma, also spoke. The meeting was ar- 
rauged by a_= special committee of the 
Tacoma Lumbermen’s Club. 

The annual picnic of the Loyal Legion of 
Loggers & Lumbermen will be held at Steila- 
coom Lake July 4. The program includes 
talks by Gov. Roland H. Hartley, Mayor M. G. 
Tennent and H. E. Veness, field organizer for 
the legion. An elaborate program of sports 
has been arranged and a record attendance 
is expected. 

Cargo shipments of lumber over the 
Tacoma docks last week: From the Shaffer, 
Baker and McCormick docks and Portacoma 
piers 3,510,000 feet; Dickman Lumber Co., 
1,200,000 feet; Puget Sound Lumber Co., 1,- 
300,000 feet; Defiance Lumber Co., 1,200,000 
feet; St. Paul & Tacoma Lumber Co., 1,800,000 
feet; Tacoma Harbor Lumber Co., 500,000 
feet, and Tidewater Mill Co., 600,000 feet—a 
total of 10,100,000 feet. Destinations: Atlan- 
tic coast, 5,640,000 feet; California, 1,000,000 
feet; Japan and China, 2,400,000 feet; Aus- 
tralia, 200,000 feet; Europe, 820,000 feet, and 
the Hawaiian Islands, 50,000 feet. Other than 
lumber: The Atlantic coast took 2,100,000 
shingles and 2,039 doors; Australia took 300 
tons box shook and 75 tons panels; Europe 


took 23,250 doors, six carloads plywood and 
500 bundles broom handles; the Hawaiian 
Islands took 500 doors and 200 tons box 
shook. 


A fire, believed to be of incendiary origin, 
threatened the entire manufacturing district 
along the Wapato waterway last Sunday. 
The blaze broke out in the municipal car 
barns and spread to a woodyard adjoining 
the plant of the Shaffer Box Co. This plant 
and the Ernest Dolge (Inc.) mill were di- 
rectly in the line of the fire which was 
finally controlled after a long fight. The 
damage is estimated at $90,000, the bulk of 
the loss falling on the city. 


A verdict of $500 against the Defiance 
Lumber Co. was brought in by the jury which 
tried the suit brought by Dr. W. W. Mattson 
who claimed $10,000 damages to his prop- 
erty and $2,500 for discomfort caused by the 
soot and cinders alleged to come from the 
mill’s burner. The jury held that the prop- 
erty suffered no depreciation and the $500 
was allowed on the discomfort claim. The 
suit has attracted wide attention, as it is 
the first of the “cinder nuisance” cases to 
actually come up for trial. 


Cargo shipments of lumber from Tacoma 
during May showed a gain of 4,000,000 feet 
over the April figures, according to a re- 
port by the city harbormaster. The May 
shipments totaled 65,405,000 feet, of which 
39,590,000 feet went to domestic ports and 
25,714,000 feet to foreign buyers. The lum- 
ber shipped is valued at $1,127,400. Wood 
products not measurable in board feet shipped 
during the month totaled 5,376 tons, valued 
at $528,000. 


Another big chemical plant which will 
manufacture chemicals for the rapidly grow- 
ing pulp industry of the Pacific Northwest 
will locate its western headquarters. in 
Tacoma, it was announced here today. The 
plant will be constructed by the Hooker 
Electro-Chemical Co., of Niagara Falls, N. Y. 
The plant will cost $1,000,000 and employ 150 
men, and construction work will be started 
before the end of the summer. 


The “millwarming” luncheon scheduled for 
last Wednesday at the new hemlock mill of 
the St. Paul & Tacoma Lumber Co. was post- 
poned for two weeks in order that some 
changes at the plant might be completed. 
The change was announced by Earl Rogers, 
vice president of the company, who had in- 
vited the members of the Tacoma Lumber- 
men’s Club to attend the affair. The exact 
date for the luncheon has not been set and 
will be determined at the regular meeting of 
the club next Friday. 


Norfolk, Va. 


July 2.—While North Carolina pine mills 
had a good volume of business during June, 
yet there is some grumbling because flooring 
and better grades of rough lumber have not 
been very active. Rainy weather has kept the 
small millmen from cashing in to any extent 
on the advances that have been made in 
prices. Shipments have been help up to a 
great extent. 

There has been a little better demand for 
4/4 edge No. 2: and better, band and circular 
sawn. No. 2 and better 4/4 stock widths, 
band sawn, have not been so active, but there 
has been a little better demand for mixed 
ears of circular sawn stock widths, also 1x4- 
and 6-inch in solid cars, rough and dressed. 
Edge 4/4 No. 3 continues very quiet, but 
there is a better demand for No. 3. stock 
widths. No. 2 and better 5/4x10- and 12-inch 
are active and rather scarce, and there is a 
good demand for 6/4 stock widths, especially 
5- and 6-inch No. 2 and better 1x4-inch bark 
strips, rough, are active but scarce. No. 2 
and better miscuts have been rather quiet. 

Sales of 4/4 edge No. 1 box, kiln dried 
rough, have been very light. There has been 
a tendency to buy more good air dried edge 
box. Edge 4/4 No. 2 box, dressed, is in fair 
demand, and the same is true of red heart, but 
rough stock is hard to sell. No. 1 stock box, 
4/4 kiln or air dried, continues very active and 
searce. The small air drying mills are ad- 
vancing prices, and kiln drying mills are also 
marking up quotations. No. 2 4/4 stock box 
is also very active, and mills have little to 
offer. Prices are stronger. No. 1 are in brisk 
demand and strong. Stock box, 5/4 dressed, is 
in brisk demand, and the mills do not have 
much. Box bark strips, 4/4 rough, are not 
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moving so rapidly, while dressed strips are in 
fair demand only. 

There has been a little better demand for 
solid cars of No. 2 and better flooring, and 
also for mixed cars of flooring, ceiling etc. 
There is not much demand for 7-inch ceiling. 
The planing millmen have sufficient dressed 
box orders to keep them fairly busy. Kiln dried 
roofers are very active and prices are tending 
upward. Air dried roofers are also active, but 
not quite as active as they have been, and 
more stock is being offered. Some roofer mills 
are quoting 50 cents higher. It looks as if air 
dried roofers are going to be easier to buy at 
$19.50 for 6-inch f.o.b. cars Georgia main line 
rate. Dressed framing is active and a num- 
ber of items are very scarce. 


San Francisco, Calif. 


June 30.—California is looking up. Re- 
tailers in San Francisco, Oakland and the 
peninsula cities report slight increases in 
business with prospect of further increase 
during the summer months. Charters for 
overseas business indicate an increase in 
foreign demand, especially to the Antipodes. 
Redwood and pine both have come in for 
their share of the boost in demand. The 
Douglas fir men of San Francisco are also 
optimistic over the outlook, citing the fact 
that fir is now commanding the best prices in 
years, 

Cc. Stowell Smith, secretary-manager of the 
California White & Sugar Pine Manufactur- 
ers’ Association, is on a tour of the pine 
member-mills in the northern districts of 
California. He will return during the com- 
ing week. 

Prof. J. M. Miller, entomologist of Stanford 
University, is sending members of the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association a copy of a recent bulletin en- 
titled “Damage to Seasoned Yellow Pine 
Lumber by Bark Loosener.” The bulletin 
covers damage to lumber on which the bark 
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is allowed to remain during certain portions 
of the year. 

Increased production throughout the pine 
districts is shown in the report of the pine 
association, which indicates that production 
during the year has increased 21.6 percent 
over the same period of 1927. Shipments 
this year have decreased 2.9 percent but or- 
ders have increased 2 percent. 


Portland, Ore. 


June 30.—Employees of the lumber mills in 
and about Portland are organizing to boost 
the product of their labor in competition 
with lumber substitutes. The first meeting 
was held here Monday night at the Mult- 
nomah Hotel, with the employees of the East- 
ern & Western Lumber Co. as host. A com- 
mittee was appointed to get things into action, 
Paul E. Ballou, with the Eastern & Western 
Lumber Co., being chairman, and Earl Smith, 
with the West Oregon Lumber Co., secretary. 
W. C. Ruegnitz, president of the Loyal Legion 
of Loggers & Lumbermen, presided at the 
dinner, and Col. W. B. Greeley, secretary- 
manager of the West Coast Lumbermen’s 
Association, and Ernest P. Marsh, of the di- 
vision of conciliation of the department of 
labor, were the speakers. 

Simon Benson, former Columbia River log- 
ger, who now makes his home in Beverly 
Hills, Calif., is a Portland visitor for a few 
weeks. He arrived here a couple of days 
ago, by motor. Mr. Benson says California 
is having enormous crops this year and 
should prove a good market for Oregon lum- 
ber this fall. “The crops are too big, if any- 
thing,” said Mr. Benson, “for the growers are 
not getting the prices that they should.” 

The logging camps in western Oregon are 
now down for the Fourth of July holidays. 
Some will remain idle for a week or two; 
others will resume operations whenever con- 
ditions justify. The log situation, however, is 
in good condition, with prices firm. Prac- 
tically all of the camps dispose of their out- 
put so promptly that there is no accumula- 
tion. 

The Columbia Harbor Lumber Co. has 
moved from the fourth to the third floor of 
the American Bank Building, occupying offices 
314-316. Harry Edward is president of the 
company. 

Cc. W. Buckner has resigned from the Mor- 
rill & Sturgeon Lumber Co, here, and has gone 
to Hoquiam, Wash., to become sales manager 
for the Harbor Plywood Co. 

The Edward Hines Lumber Co. has closed 
its Portland buying office, which for several 
years was in the Yeon building. 

W. H. Prentiss, commission lumber sales- 
man of Toledo, Ohio, was a Portland visitor 
a few days ago. 


Atlanta, Ga. 


July 2.—Southern pine mills in Georgia 
have just rounded out a month of excep- 
tional activity, with most of the large mills 
having good order files and business as a 
whole much better than usual at this period. 
Manufacturers and wholesalers are certain 
that the market will continue firm for sev- 
eral weeks, basing this opinion on the present 
volume of inquiries, which is unusually heavy, 
and the large amount of new building being 
done in the southeast, where most of the big- 
ger cities established the best construction 
records in years the first half of 1928. Mills 
enter the second half of the year with out- 
put on about the same average basis as dur- 
ing June in this district, though elsewhere in 
the Southeast rains and floods have slowed 
up operations. 

Most of the new business being booked is 
domestic, export trade reported’ inactive. 
Demand runs largely to items in the building 
list, industrial call reported only fair. Prices 
hold stable. 

Items in the longleaf pine list are reported 
especially good, and it is also stated that 
demand continues heavy for Georgia air dried 
roofers but that mills are curtailing output 
rather than accumulate stock. Prices are firm, 
several mills getting $19.50 to $20.50 for No. 
2 and better, though most sales are at $19 
to $20. Flooring is good, particularly 3- and 
4-inch No. 2 common, with B&better showing 
improvement but No. 1 and 3 common rela- 
tively quiet. The same is true of ceiling 
with demand mainly for %x4-inch and %x4- 
inch, except that No. 3 grade of the former 


is active. B&better siding is reported to 
have increased heavily in demand recently 
with most mills oversold and prices stronger, 
The lath market is unusually good, demand 
reported the heaviest in months at a price 
average of $3.50. for No. 1 kiln-dried lath, and 
about $2.50 for No. 2. Demand continues 
heavy for fencing from rural trade, 4- and 
6-inch preferred sizes and No. 3 common the 
best grade, though No. 2 common 6-inch is 
also brisk. Call for both shortleaf and long- 
leaf dimension is heavy, mainly for No. 3 
common with No. 2 but fair. Other leading 
items include No. 2 common grades of ship- 
lap and boards, No. 1 longleaf and shortleaf 
timbers, and B&better and No. 1 common 
grades of car material. 

The bankrupt stock of the Malsby Co., At- 
lanta, distributers of sawmill equipment and 
supplies for several years in the southeast- 
ern district, was sold at auction by the re- 
ceivers last week. 


Vancouver, B. C. 


June 30.—The fir log situation shows little 
change. Consumption is not quite on a par 
with production and a surplus is accumulat- 
ing. From reports received, it would appear 
that curtailment of production during July 
will be fairly extensive. A large number of 
operators who usually close down for a single 
day July 1 have announced their intention of 
closing down for periods varying from two to 
three weeks. Announcement of an increase in 
log prices. may be looked for shortly after 
July 1. The new cedar list price—$8.50, $17, and 
$23 on shingle booms, and $18 and $24 on 
lumber cedar—becomes effective July 1, al- 
though the cedar log situation is so acute 
that a number of the mills have already paid 
these prices. The hemlock market continues 
firm at $11, with no surplus of logs. 

The eastern Canada market remains steady. 
Atlantic Coast demand is still fairly active 
and the mills are getting $24 base for fir and 
$23 for hemlock. St. Lawrence water ship- 
ments for the month of June totalled 8,000,- 
000 feet, and this market remains firm. 

An additional advance of 25 cents was an- 
nounced on Royals by the Consolidated Shin- 
gle Mills this week. This makes this grade 
of shingle now $10 per 1,000. Orders are 
still high and mills continue oversold. 


New York, N. Y. 


July 2.—Many of the local lumbermen, re- 
tailers and wholesalers, were absent from 
their desks this morning, having taken ad- 
vantage of July 4 to extend the usual week- 
end through Wednesday. All the retail yards 
and the wholesalers’ offices were open, never- 
theless, and generally business was quiet. 

Passing the half-year period, the lumber- 
men were taking note of what had been ac- 
complished during the first six months of 
1928 and with most of them the books prob- 
ably will show a slightly better return than 
the corresponding period of last year. 

Prices have been more stable and slightly 
higher than in 1927 and it is* said the advan- 
tage of this situation has been with the re- 
tailer rather than the wholesaler. The yards 
are adhering closely to a policy of buying 
sparingly and few of them are carrying any 
more lumber than they actually need for the 
conduct of their business. 

There is no indication that conditions will 
change materially during the rest of the 
summer. The outlook now is for a normal 
line of business, with prices remaining prac- 
tically where they are at present. 

A number of Long Island and Westchester 
lumbermen -are remaining over the Fourth 
at Richfield Springs, N. Y., where the summer 
meeting of the Northeastern Retail Lumber- 
men’s Association was held last Friday and 
Saturday. 

The July tournament of the Knot Golfers, 
originally set for the Yountakah Country 
Club, Nutley, N. J., has been transferred to 
the Leewood Country Club, Tuckahoe, N. Y. 

Charles E. Loizeaux, vice president J. D. 
Loizeaux Lumber Co., Plainfield, N. J., has 
been spending a vacation in Europe. 

H. P. Wyckoff, vice president and general 
manager A. C. Dutton Lumber Corporation, 
is on a business and pleasure trip to the 
West Coast. He is accompanied by his fam- 
ily. A. C. Dutton, head of, the corporation, 
is touring in Europe. 

Cc. C. Sheppard, general manager Exchang® 
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Sawmills Sales Co., of Kansas City, Mo., 
maintaining his headquarters at the mills in 
Louisiana, was a New York visitor recently, 
He came north with Mrs. Sheppard to attend 
the graduation of his daughter in Pough- 
keepsie. 

James L. Kemper, New York representative 
of the Hammond Lumber Co., of San Fran- 
cisco, left recently for a brief trip to Porto 


 “‘Philiadsishie, Pa. 


July 3.—Although business has been below 
normal for several months, many lumber 
dealers in the Philadelphia territory report 
unexpected increases in demand for building 
timber, millwork and supplies. While no 
boom is reported, demand for homes quick- 
ened perceptibly during June, due in part 
to the late spring and to the fact that the 
saturation point is being reached in many 
suburban communities where building ceased 
three years with the collapse of the Atlantic 
Coast real estate bubble. 

A significant fact encouraging to the lum- 
ber industry is that Philadelphia saw more 
2-story dwellings erected during June than 
in any corresponding month in the history 
of construction in Philadelphia. It is this 
class of dwellings which uses proportion- 
ately more lumber and millwork than the 
larger operations. The official report of the 
bureau of building inspection for June fur- 
ther shows that more construction was 
started in the first six months of this year 
than in the corresponding period of 1927. 


Pittsburgh, Pa. 


July 3.—Wholesalers report that business 
continues practically unchanged. Some of 
the industrial concerns are enjoying season- 
able business, while others are slack, which, 
however, makes business average about the 
same as for the last few weeks. Manufac- 
turers and wholesalers expect no let-down in 
July. In fact, there is a feeling that if 
climatic conditions are favorable, the volume 
of business for July should be as large as 
that for June, for last month did not show 
as great a volume of business, relatively 
speaking, as that month has in years past. 
The Pittsburgh district has not experienced 
before in the memory of old citizens as much 
rain in June as prevailed in that month this 
year, which has had a tendency to hold back 
building operations. 


The smaller southern pine mills, which 
depend on shipping air-dried stock, are still 
reporting that they are unable to ship or- 
ders on account of continued rains in the 
South. As a result of this, many orders for 
which customers are clamoring remain un- 
shipped. The curtailment plan of West Coast 
fir and hemlock manufacturers has made it- 
self keenly felt. Recent advances by the 
Idaho white pine mills are in most cases 
gracefully accepted by dealers. Pondosa pine 
remains practically unchanged, as well as 
California white and sugar pines. 


Hardwoods remain unchanged in price, and 
while some items which have been dragging 
are in better demand, giving the manufactur- 
ers ground for hope that conditions have 
changed for the better, business with the 
furniture industry has fallen off recently, 
making demand slow. This has operated as 
a check on the movement of sound wormy 
chestnut, which had been active for a while, 
and the small amount moving is causing 
large stocks to accumulate at the mills. 


Dealers expect business with the coal in- 
dustry to improve, as the largest producer, 
the H. C. Frick Coke Co., has made a re- 
duction of 11 percent in wages, effective July 
11, and has called upon all its lumber mill 
connections for immediate shipments. It 
the coal industry improves, it will be to the 
advantage of the hardwood producer. In- 
dustrial demand generally continues very 
slow, with only small orders being placed. 
Demand for yellow poplar, hard maple and 
certain grades of basswood is stronger than 
for other West Virginia hardwoods. The 
furniture trade recently turned to the use 
of maple in place of some of the other va- 
rieties of hardwood. 


E. V. Babcock, of the Babcock Lumber Co., 
accompanied by his secretary, Ben Anderson, 
is absent on a trip to the Pacific Coast. They 
will visit the company’s office at Everett, 
Wash. 


Milwaukee, Wis. 


July 2.—Prices on West Coast lumber con- 
tinued to firm up in this market last week 
and it was noticed throughout the wholesale 
and retail channels. Retail competition is 
not as keen, and hence the retail market is 
holding up strong also. Wholesalers do not 
look for a downward movement in the near 
future, because of the curtailed production 
program on the Coast which was aided fur- 
ther this week by the closing down of the 
mills for the holiday period. There are short- 
ages on some sizes, grades, and thicknesses 
of West Coast lumber and these are quoted 
at a good price. 

Local retailers were not as active in the 
wholesale market during the last several 
days. This was due to continual rain through- 
out the State. Retailers were not able to 
move much lumber and they stopped placing 
orders. 

Northern operators report that the automo- 
bile body interests are in the market with 
better orders now but the rest of the trade is 
quiet. Box manufacturers are taking the 
lower grades of hardwoods. Hemlock is 
moving in good lots and prices are stiff, due 
to increased demand and shortage of dry 
stocks. 


Boston, Mass. 


July 3.—Rainy weather during the last 
month has handicapped retail lumber trade, 
due to the slowing up of building operations. 
The’result has been a corresponding slowing 
down of wholesale business. Considerable 
building is in abeyance and with the pros- 
pect of more favorable weather in July local 
dealers are looking for decidedly improved 
business. 


Eastern spruce frames are now generally 
quoted $42 base. For random lengths of 
spruce the market is steady. All northern 
and eastern boards are very firm. For 1%- 
inch spruce lath $7.50 is the general price 
this week. White cedar shingles are steady 
and red cedars are very firm at recent ad- 
vances. The oak flooring market is still sub- 
ject to price vagaries. Higher prices are 
being asked for maple flooring. Yellow pine 
flooring is quiet at easy prices. There is no 
change in quotations on Idaho white and 
Pondosa pine. 


One manufacturer of maple flooring has 
marked up his first grade to $85 and others 
are now asking $83.50. 


Philip Horne, of Swain & Boggs Co., has 
been looking over the situation in Maine. 

N. H. Morgan, eastern sales representative 
of the McLeod River Co., is visiting Boston 
connections. 


Donald Fraser of Fraser Companies (Ltd.) 
was calling on the Boston trade last week. 
He made the trip from Plaster Rock by auto- 
mobile .and reported roads from the eastern 
Maritime Provinces in fair shape. 


Toronto, Ont. 


June 30.—The cumulative total of Canadian 
building permits for the first five months, 
$196,331,000, is 41 percent greater than for the 
same period of 1927. 

The Ontario lumber market continues active, 
and all the yards are doing a fair business. 
In some centers, trade is ahead of last year, 
while in others there has been a slight falling 
off. Many sawmills were late getting started 
this year, owing to the water being so high 
that it was impossible to float logs to mills, 
while some plants were inundated. On the 
whole, production is from three to four weeks 
behind that of 1927, and this means that dry 
stocks of white pine, hemlock and spruce will 
be much later in getting on the market. Business 
in the hardwood market is spotty. Many items 
of dry stock are pretty well sold out, and some 
partly seasoned stock has been shipped. Most 
of the new cut has not begun to move and 
there is some tendency toward a higher. level 
of prices. 

E. A. Dunlop, president Pembroke Lumber 
Co., Pembroke, Ont., carried the banner of the 
Conservative party to a successful issue in 
the by-election in North Renfrew, for the 
Provincial legislature. Mr. Dunlop’s success 
brings back into Ontario public life one of the 
most successful lumber manufacturers in 
eastern Canada. 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - -— - 





Minn. 














Edgwood 
British Columbia 
Red Cedar Shingles 
Right Over 
The Old Roof 


There are seven re-roofing jobs for 
each new home constructed. EDG- 
WOOD British Columbia Red Ce- 
dar Shingles can be laid right over 
the old shingles. Sawn edge-grain, 
they positively cannot warp, cup or 
curl; consequently, they force the 
old shingles tight to the sheathing 
and hold that position permanently, 
We are featuring this fact in our 
national advertising. We also sup- 
ply EDGWOOD Dealers with re- 
roofing literature which enables 
them to secure a fair share of the 
re-roofing business in their respec- 
tive communities. 








NOTE:—DEALERS write for par- 
ticulars of the attractive EDG- 
WOOD Direct-Mail Campaign. 


The CONSOLIDATED SHINGLE MILLS 
OF BRITISH COLUMBIA, Limited 
907 Metropolitan Building, 
VANCOUVER, B.C. 
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CRONWALL & COMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 




















Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 








Send for tab 
of specimens, 
detach them 
one by one 
and observe 
their sharp eunswme 
edges and gen- : emcace 


rOTEEL COMPANY 


. 
errTesueen. on 
° 





eral excel- 
lence. 


The John B. Wiggins 


Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue CHICAGO 











GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











WARREN AXE & TOOL CO. 


WARREN, PA. 


ma- acitic itll ems 4 


xe 


ALSO ALASFA-YURKON PACIF EXPOSITION 


RRRSABRETOOLS cory canectonteak sneer. 


ry apac y 32 +e 








DID YOU EVER WORK IN A LUMBER CAMP? 


Then you will like the rollicking rimes about the 
lumberjack and the stirring verses about the woods 
and the waters in the books of Douglas Malloch, 
“the lumberman poet.” Surely. if you are a lum- 
berman, you ought not to be without these books: 
“Tote-road and Trail’ ($1.50), and “In Forest 
Land” ($1.26). Let us send you either or both. 
epestonn Lumberman, 431 8. Dearborn 8t., Chi- 
cago, Ill. 





Floyd C. Poore, of the Tri-State Lumber 
& Shingle Co., spent most of the week visiting 
relatives in Kansas City, Mo. 


C. W. Molin, lath specialist, is spending 
this week visiting his mother at Manistee, 
Mich. He was accompanied by his son. 


R. S. Davis, traffic manager for the Long- 
Bell Lumber Co., Kansas City, Mo., spent a 
day in Chicago this week on company busi- 
ness. 


R. T. Feltus, head of the R. T. Feltus Lum- 
ber Co., Cicero, Ill., returned this week with 
his family from a vacation spent in southern 
California. 


Dudley Fitts, of the J. F. Higman Lumber 
Co., St. Joseph, Mich., was in Chicago this 
week calling on some of the local distributers 
of hardwoods. 


C. B. Cunningham, in charge of the hard- 
wood department of the Vanlandingham Lum- 
ber Co., enjoyed an outing at Round Lake, 
Ill., over the Fourth. 


W. J. Whyte, secretary-treasurer of the 
Gregertsen Bros. Co., left July 2 by automo- 
bile with his family for Los Angeles, Calif., 
where they will spend three or four weeks. 


F. W. Long, Chicago sales representative for 
the Wisconsin-Michigan, Kinzel and Stange 
Lumber companies, left early this week on an 
inspection trip to the mills at Eagle River, Wis. 


W. W. Brown, sales manager of the North- 
ern Hardwoods Sales Co., left June 30 to 
spend several days at the northern hardwood 
mill operations in northern Wisconsin and 
Michigan. 


Charles L. Schwartz, of the C. L. Schwartz 
Lumber Co., Naperville, Ill., returned last Sat- 
urday from Houston, Tex., where he was one 
of the Illinois delegates to the Democratic Na- 
tional Convention. 


Eugene Ford, general manager of the Trinity 
County Lumber Co., Groveton, Tex., accompa- 
nied by his wife and young son, passed 
through Chicago last week en route to Deer 
River, Minn., to spend a vacation. 


R. M. Carrier, president of the Carrier Lum- 
ber & Manufacturing Co., Sardis, Miss., sailed 
on last Saturday for Europe to spend the 
summer. He will spend the majority of the 
summer in England. He was accompanied by 
his wife. 


C. A. Goodman, vice president and treasurer 
of the Sawyer Goodman Co., Marinette, Wis., 
stopped over in Chicago last Friday on his re- 
turn from an eastern business trip. He stated 
that the outlook for northern hardwoods was 
encouraging. 


Kurt Stoehr, sales manager of the Oconto 
Co., left last Saturday noon by automobile 
with his family to visit the northern hardwood 
operations of the company at Oconto, Wis., and 
Nahma, Mich. Mr. Stoehr will be absent from 
Chicago about a week. 


T. E. Griffin, president and treasurer of the 
Colonial Lumber Co., Columbus, Ga., when in 
Chicago on Monday reported that there had 
been an over-abundance of rain in the South- 
east which has interfered with prompt ship- 
ment of southern pine. 


C. W. Kempter, manager of lumber sales 
of the Clover Valley Lumber Co., Loyalton, 
Calif., has been visiting in and around Chi- 
cago for the last ten days, and before return- 
ing to headquarters planned to make a trip 
through the eastern consuming centers. Mr. 
Kempter reported a good demand for California 
white and sugar pine. 


G. E. Anderson, vice president of the An- 
derson & Middleton Lumber Co., Aberdeen, 
Wash., spent several days in Chicago this week 
on his return to the Pacific coast following a 
visit to Wilmington, Del., where the company 
has a large distributing yard. Mr. Anderson 
stated that business was improving in the 
East, and conditions on the West Coast point 
to higher prices. 


R. C. Winton, of Minneapolis, Minn., spruce 
sales manager for The Pas Lumber Co. (Ltd.) 
and Eagle Lake Spruce Mills, when in Chicago 
last Saturday reported a very satisfactory vol- 
ume of business in spruce. While here he con- 
ferred with A. K. Southworth, Chicago repre- 
sentative. Mr. Winton was returning to head- 
quarters after visiting some of the important 
eastern consuming centers. 


R. L. Jurden, chairman of the board of the 
new Penrod, Jurden & Clark Co., Kansas 
City, Mo., and president of Penrod, Jurden 
Co. of Memphis, will sail for Europe on July 
16, on the S. S. Berengaria for a few months’ 
motor trip in England. Mrs. Jurden will ac- 
company her husband and they will take along 
their automobile for touring. They expect to 
return early in September. 


Tom McKinstry, of the Jefferson Lumber 
Co., Birmingham, Ala., was a Chicago visitor 
last Friday and stated that it had rained in 
that section twenty-one out of thirty-one days. 
He recently moved his office from Mobile to 
Birmingham, and in driving through by auto- 
mobile the trip which ordinarily takes about 
ten hours occupied two days and a night on 
account of detours, washouts etc. 


Robert S. Haff, manager of the West Frank- 
fort Lumber Co., West Frankfort, IIl., on July 
1 assumed office as president of the West 
Frankfort Rotary Club, to which position he 
was elected recently. Mr. Haff is known as a 
conservative business man of good judgment 
who enjoys a wide acquaintance and commands 
the respect of the community in witich the 
West Frankfort Lumber Co. conducts opera- 
tions. 


L. R. Putman, merchandising counsellor of 
the Southern Pine Association, with his fam- 
ily, left last week for their old home in Fay- 
etteville, Ark., to take part in the celebration 
of home coming week. An elaborate celebra- 
tion is being held, to which all of the former 
citizens of Fayetteville were invited, and ar- 
rangements. were perfected to make this one 
of the most notable events of the kind ever 
held. Mr. Putman was for many years en- 
gaged in the retail lumber business at Fay- 
etteville. 


C. E. Klumb, general sales manager of the 
Finkbine Lumber Co., Jackson, Miss., passed 
through Chicago on July 3 on his return 
South after a business trip to the company’s 
home office at Des Moines, Iowa. He reported 
a good demand for the company’s products. 
Shipments from the D’lo and Wiggins ( Miss.) 
operations in June totaled 6,000,000 feet, in- 
cluding redwood, yellow pine and fir. Mr. 
Klumb also stated that the Finkbine company 
has a stock of 18,000,000 feet of redwood on 
hand at D’lo, which puts it in position to ship 
mixed car orders promptly. : 


The many friends of A. Trieschmann, of 
Crossett Watzek Gates, will be glad to learn 
that he slowly is recuperating from a serious 
illness from which he has been suffering for 
several weeks. While Mr. Trieschmann is 
still in the Evanston Hospital, his condition 
is reported to be much better and he is on 
the road to recovery. As vice chairman of 
the trade extension committee of the Na- 
tional Lumber Manufacturers’ Association, 
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Mr. Trieschmann was active in the organiza- 
tion of the: trade extension campaign which 
is proceeding with splendid results. 


Opens Branch Yard in South Chicago 


The Gillman Lumber & Cabinet Co., of 
2929 North Western Avenue, Chicago, has re- 
cently opened a branch retail yard at 8533-43 
Baltimore Avenue, South Chicago, to be oper- 
ated under the name of the Baltimore Lumber 
Co. and under the management of Abe Fax. 
The new yard will carry a general line of 
building lumber. Improvements are being 
made at the main yard at 2929 North Western 
Avenue, new offices having been constructed 
and new storage shed added. A general re- 
arrangement of the yard has also been made. 


Refrigerators for Commissaries 


The current issue of the McCray News, pub 
lished monthly for and in behalf of the Mc- 
Cray Refrigerator Sales Corporation, of Ken. 
dallville, Ind., distributer of the well known line 
of McCray refrigerators used in commissary 
stores and other establishments where such 
equipment is required, contains eight pages of 
material which will prove of interest to re- 
frigerator buyers. Among the features of the 








The youngsters shown in the picture asked 
their mother for a job. She says she put them 
to work building a playhouse for themselves. 
The picture shows the result so far. The little 
people are children of Mr. and Mrs. L. B. 
Klein, 1467, Irving Park Boulevard, Chicago, 
who, working together, have developed and 
printed many of the photographs that have 
found their way into the AMERICAN LUMBER- 
MAN. 





June number will be found illustrated stories 
of three recent installations of McCray equip- 
ment, these being the new model 104 placed in 
the Wide Awake Grocery Co.’s meat depart- 
ment at Danville, Ill., two of the new model 
124 type in A. G. Henning’s store at Emporia, 
Kan., and a No, 123, one No. 83 top case and 
a cooler model 181, 10x8x10, installed in the 
Hunter Meat Market, Cleveland, Ohio. 
Another new model, known as No. 564 cooler, 
has just been brought out by the McCray fac- 
tory to fill the demand in grocery stores carry- 
ing stocks of fresh meat. This model, which 
is equally desirable for restaurants, hotel 
kitchens and clubs, has large storage space for 
meat, the solid partition separating the meat 
compartment from the space provided for other 
foods. This insures the foods kept in one com- 
partment from being contaminated by those 


placed in the other compartment. Display fea- 
tures are provided by the doors being equipped 
with three thicknesses of DSA glass with air 
space between. The specifications of this new 
model cooler are: Size, 5 feet wide, 3 feet % 
inch deep and 8 feet high, body measurement. 
The wall construction is the standard McCray 
wall including 2 inches of pure corkboard 
sealed with hydrolene cement, making the wall 
4 inches thick. The interior lining is of odor- 
less wood shellacked. The exterior, front and 
both ends are of oak antique finish, the hard- 
ware is of the McCray latest design, the fas- 
teners being of the new self-closing type. 
There is a white porcelain panel in front of 
the ice chamber, and an ice door in each end, 
so that this cooler can be placed in either end 
of the room. This model is built for ice or 
mechanical refrigeration. 


Glass Grinding Tool Circulars 


The Henry G. Lafge Machine Works, 166 
North May Street, Chicago, has issued two new 
circulars covering some of the products manu- 
factured by this concern, The first illustrates 
and describes the new Lange “Economy” 
roughing mill with cast iron plate for use with 
abrasive grains for rough grinding bevels, 
straightening and grinding chipped edges of 
glass and for fast grinding of edges for re- 
placing auto glass. The second piece of litera- 
ture contains information on Lange tools and 
supplies needed to start a shop for auto glass 
edging to replace windshield and sedan body 
glass. Copies of these circulars will be mailed 
to interested parties by the Henry G. Lange 
Machine Works. 


Donates Genealogical Library 


Kansas City, Mo., July 3—The genealog- 
ical library of the late Capt. John B. White, 
valued at about $40,000, and probably the larg- 
est of its kind in the middle West outside of 
that at the Newberry Library in Chicago, has 
been given to the Missouri Valley Historical 
Society by Mrs. Emma S. White. Capt. White, 
who died in 1923, collected the library as a 
hobby. When he transferred the headquarters 
of his lumber interests from southeast Mis- 


. souri to Kansas City years ago, he became in- 


terested in the historical society. 

It was the wish of Captain and Mrs. White 
that the society have a building of its own. 
Mrs, White for several years intended to with- 
hold the library until such a building was con- 
structed. But other financial projects for civic 
improvement have prevented members of the 
society from conducting a campaign for the 
new building. 


Captain and Mrs. White devoted many years 


to the building up of the Missouri Valley His- 
torical Society, Capt. White was its president 
nine years; Mrs. White was president four 
years. She now is honorary president. Both 
gave money and time to the organization. 

The library, in the late years of Capt. White’s 
life, was opened to the use of those seeking to 
trace their ancestry. Persons came from afar 
to Capt. White seeking to trace their lineage. 
He never refused to assist them. 





THE OPERATING season of 1927 was a success- 
ful, eventful period for the Ontario provincial 
air service, according to an annual report which 
has just been submitted by Capt. W. R. Max- 
well, director of the service. Capt. Maxwell 
makes a strong recommendation in favor of 
establishing a reserve of aircraft engineers for 
the service, to meet the increasing demands of 
the future. During 1927, the service flew 
4,861 hours, as compared with 3,539 in 1926. 
Out of this total, 2,170 hours were devoted to 
fire detection, 948 hours to suppression, 523 
hours to sketching and 426 hours in operation, 
administration and inspection. During the year 
there were 1,251 operations attempted, and all 
but 60 were completed the same day. The total 
number of miles flown was 287,305. 








30,089,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT. All the 
merchantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area 
embracing about 5,200 acres in Town- 
ship 9 north, Ranges 25 and 26 East, 
G. & S. R. B. & M., North End Re- 
served Area, Apache National Forest, 
Arizona, estimated to be 30,089,000 
feet B. M., more or less, of western 
yellow pine, Douglas fir, white fir, 
Engelmann and blue spruce and Mexi- 
can white and limber pine, approxi- 
mately 94% western yellow pine, ex- 
clusive of 6,800 M ft. more or less on 
an area to be cut over at the option 
of the purchaser. 


STUMPAGE PRICES. Lowest rates con- 
sidered $2.00 per M for all species. 


DEPOSIT. $5,000.00 must be deposited 
with each bid to be applied on the 
purchase price, refunded, or retained 
in part as liquidated damages, accord- 
ing to conditions of sale. 


FINAL DATE FOR BIDS. Sealed bids 
will be received by the District For- 
ester, Albuquerque, New Mexico, up 
to and including August 6, 1928. 


The right to reject any and all bids 
is reserved. 


Before bids are submitted full infor- 
mation concerning the character of 
the timber, conditions of sale, deposits 
and the submission of bids should be 
obtained from the District Forester, 
Albuquerque, New Mexico, or the For- 
est Supervisor, Springerville, Arizona, 




















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. 220 So.State St. 537 Mer. Exch. Bidg, 
. Louis, Mo. Chicago, Ill. San Francisco, Cal. 2. 

















Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $ to send Pamphlet No. 49-C 
giving rates. 

Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
e08 So. Dearborn &t., CHICA 9 
Eastern Headquarters: 35 S. Wiliam St., NEW YORK CN. 
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This Week’s 


Lumber Prices 








Following are f. o. 


b. mill sales prices as 





reported from Kansas City, Mo., for 





SOUTHERN PINE 











the week ended June 29: 
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1x4” F.G.— DE smeieae oan 45.38 Te sxcens oe BS 18&20’. 28.42 32.13 16 alle 23.51 No. 1, %", 4’ 2.75 
B&Btr, 10-20’... 38.32 1x6” so ore ahe'e 44.62 Bae ssaGaeced 15.33 2x 6”, 10’ 23.22 25.20 _ 18&20 oe 24.91 No. 2, ‘ o » «= 2.00 
No. 1, 10-20’.... 33.56 Ts 44.79 1 or s2s 9° 22.74 25.63 2x10 ’ 10° eoeocce 22.79 8 and | er 14.00 
: . yt: 6 . Boards, S15 o - wee , . 12 23°79 
No. 2, 10-20’... 23.52 1x5 and 10”.. 51.84 No. 1 (all 10-20’): * ee 24.84 26.96 Santee 25 29 Byrkit Lath 
, Selling 1x12” ........ 2.21 i -< causioe 34.46 18&20’. 26.55 27.88 18830" 26°64 | 8 and 10° 14.00 
5a x4 ’ 10x20’— 5/4x4, 6&8”.. 60.46 yl 38.19 2x 8”, 10’ 23.50 eee 2x12” 9" 1.0 an th yt . 
B&Btr ......... 32.08 5/4x5, 10&12”. 73.69 I se 47.22 12’... 24.78 27.15 Xic', ie teenies sive Car Material 
NO. Lense ee seen 30.29 6/4 & 8/4x4, No. 2 (all 10 to 20’): a 25.14 28.12 N ates ye er . (All 1x4 & 6”): 
No, 2......+..5: 19.25 OO orcas 4.82 Oy” pple 22.91 18&20°. 26.42 30.75 | N39 3.- sa.88 BeBtr., 1s a We 00.48 
Partition ‘4 & _— 5,  éaaktewen 22.80 2x10”, 10’ 26.86 30.26 ox6” ein sl be ci 12°86 4 30.00 
1x4”— 10@12” ..... 73.10 oo gepigetatai tes. 26.28 12’'.... 28.60 33.46 > 4 eae ee ee “. os S-sseuers 39°95 
ED tic ninns 1.04 1¢C Surfaced: No. 3-(all 6-20’): 16’ .... 29.57 33.72 Longleaf Timbers . 
p Siding ra nats oth 39.00 eee 7.50 18&20’. 29.47 34.02 | No. 1 Sq. E&S, S48, Car Sills 
1x6”,. 10 1x6” ah enawns 39.50 BT. ginxcectew ns 17.91 2x12”, 10’ 31.00 anit 20’ and under: S48 sq. E&S— 
Se 37.86 a 38.68 ME xeaaenee 18.69 12° .... 831.75 36.1% - teatavres 26.20 Up to 9”, 34-36’ 40.50 
eae 34.30 1x5 and 10” 47.50 | No. 4, all widths 16’ .... 32.84 44.96 ES Genie dike ca in 32.34 | Up to 10”, 34-36’ 49.00 
IUOs Brceweccedes 24.75 ESE écvesese GUO and lengths... 8.00 18&20’. 32.38 42.22 Be tckowcoene 40.40 37-38" .. . 46.00 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on kiln dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16- foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 10” 12” 
Dé&btr. . $47.00 - $52.00 $52.00 $72.00 $87.00 
No. 1 & 

Dtr.©. 46.00 ... 50.00 50.00 67.00 82.00 
No. 1 44.00 ... 47.00 48.00 59.00 67.60 
No. 2 39.75 $39.25 37.75 38.75 38.75 47.00 
No. 3 33.25 33.75 33.75 34.75 34.75 36.50 
No. 4 SEP ses 33.00 33.50 33.50 33.50 
5/&6/4— 4”"&wdr.4,6&8” 10” 13° 
PL? vcesese atau $67.00 $69.00 $72.00 $82.00 
hs aa ae: pee warns 62.00 64.00 67.00 77.00 
rare - 00 57.00 60.00 70.00 


For 5/&6/4 in No. 4-, 
$6; 6-inch, $9; 
No. 4, $4. 
*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, ae not over 20 percent shorter than 


10-foot : 
Dé&bdtr., i- inch. $28.00 5, Mme oehedea $13.00 
No. 1, $7.75; No. 2, $6.45. 


6-inch 31.00 
Lath, 4-foot: 

WEST COAST SPRUCE 
[Special telegram to Amertcan LumBerman] 


Portland, Ore., July 2.—The following are 
prices for mixed carlots prevailing here today: 


8- or 12-inch, add 
in ioe g ° ‘all widths, add $6; 





Finish— Fac “raid stock— _— 
ale TORY $65.00 4/4 cc eeeeeee at. 
1x4—10” 54.00 5/4 oewensen oy 

Bevel siding—  ipeaaree 
. =r 25.00 Ee ee 3.75 
aS 28.00 Green box Imbr. 16.00 





WEST COAST LOGS 


[Special telegram to Amertcan LumBERMAN] 





Portland, Ore., 
tions: 

', yellow: No. 1, $22.50; No. 2, $17; No. 
» $13. 

Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $10.50 and $11. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., June 30. as quotations: 
Fir: No. 1 $24: No. 2, $18; , $12. 
Cedar: Rafts of shingle ky onty, $18; lum- 


ber logs, $32 
Hemlock: No. 2, $13@14; No. 3, $11@12. 
Spruce: No. 1, $24; No. 2, $18; No. 3, $12. 
Vancouver, B. C., June 30.—Latest log mar- 
ket quotations are as follows: 
Fir: No. 1, $20; No. 2, pet N $10 
Cedar: No. 1, $23; No. 2, $17; $8. 50. 


o. 3, 
No. 3, 
Hemlock: $11 





WISCONSIN HEMLOCK 


__The following are f. o. b. mill prices: 
No. 1 Hemlock spunen, a 


14’ 16’ 
DL eee $28.00 $29.00 $29.00 $30.00 
BE. OS ccunkens 30.50 31.50 31.50 33.00 
(2 Tree 32.50 33.50 33.50 35.00 
Ss! See 34.00 35.00 35.00 36.50 
BRIS” wccccese 35.00 36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 


For shiplap.or flooring, add 50 cents to 
prices on No. 1 boards. 


Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


No, 1 Hemlock, S1S1E— 


s 10’ 14’ 16’ 
eS” ices be $32.00 $32.00 $31.00 $32.00 
a. craneeen 29.00 30.00 30.00 32.00 
ee Sans wee 31.00 32.00 31.00 32.00 
ee” ceveeeee 31.00 33.00 33.00 34.00 
EE” > x’e sw me 31.00 34.00 34.00 35.00 

For No. 2 dimension, deduct $4 from price 
of No. 





NORTHERN PINE 


Duluth, Minn, July 2.— Following are 
prices on northern white pine f. o. b. Duluth: 


CoMMON RovuGH BOARDS AND FENCING— 


10&12ft. 14 ft. 16 ft. 

We. 2, 38 OP ccvceses $42.00 $42.00 $48.00 
AX 6? ncccccce 45.00 45.00 47.00 

BED cocceses 49.00 48.00 47.00 

UZ10" ...cccee 57.00 54.00 52.00 

ERIE? occccece 74.00 72.00 70.00 

No. 3, Im & wccccce - 34.00 34.00 40.00 
BE OF ccccoces 36.00 36.00 39.00 

1S 8” wwccccee 40.00 39.00 38.00 

BRIO? wcccccce 42.00 40.00 38.00 

BEES” cccccece 48.00 46.00 45.00 

We. 3 38 O .ccvvcces 27.50 27.50 28.50 
Im OF nccccece 30.50 30.50 31.50 

BS BY oscccces 32.00 32.00 32.00 

TZ1O” .nccccee 33.00 32.00 32.00 

UBTR” .cccccce 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
for 81S or 82S add $1. For resawing. = $1. 
S48, D&M, drop siding etc., add $1. 


No. 4, 4-inch and wider, 6- to A spore) $26; 
No. 6, $19. 


No. 1 Piece Sturr, 8$1S1E— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” $33.50 63. 50 $30.50 $31.50 $33.50 
2x 6” 31.50 1.50 30.50 30.60 32.50 
2x 8” . 33.50 33. 50 31.50 31.60 33.50 
2x10” . 35.50 36.50 36.50 35.50 35.50 
2x12” ... 36.50 37.50 37.560 36.50 37.50 

No. 2 piece stuff, $3 less than No. e For 
rough, deduct $1. ‘For D&M, add $1.5 
SripInG 4- AND 6-INCH, 4- To 20-FooT— 
Never 
 cecves 41. 50° $36 50 s27 00 $17. Po rit? rf 
6” co AL 00 4641.00 31.00 20.00 34.0 


b 
—+ 











RED CEDAR SHINGLES 


Seattle, Wash., June 30.—Eastern prices 


per thousand, four or five bunches, f. o. b. mill, 
are: 


Pirst Grades, Standard Stock 


rr, Cee. GI: 4c ckianeada yee ee $2.35 @ $2.40 
Extra clears, straight cars......-. 2.75 2.80 
Extra clears, mixed cars.......... 2.85 2.90 
EE xuvel Sh @k-ie ora oid ie alow Bed. 3.50 3.60 
XXXXX, mixed with lumber or 

SN buatnweacwa eee re ea keke 3.60 3.65 
RE I EN ee Sa a 3.40 ies 
NON i dcnene Saas ds che waa 4.50 
Perfections, mixed with lumber or 

De Sccabrcnveaavatonsek take 4.55 — 
EE 2 load ac ccnc cen hea aioe 10.75 


Pirst Grades, Rite-Grade Inspected. Btock 


Be E,W on cb emevavseccsene 2.35 2.40 
I arn la mcical' 5 de Gay he ven acm 3.00 = 05 
DE. Sctthoknine cu taten ewaiekies 3.60 P 

EE oc ne oa wke ows ane ae ee 3.70 ah 6 
PRE. ci vccuenasinewe wiaseue 4.55 4.60 


Second Grades, Standard Stock 


eer 1.05 1.10 
ee, rr 1.25 1.30 
Ge ED eS cn cond scores ost 1.90 2.00 





PE eer ee rr ree yee 3.60 
EL Bike ori G0 0:8 0-6 era W968. dd a oan oo 3.75 
EE Wars nek Ga eat diel da had wha ae Weel S 4.40 
EPS ere eer pane 4.60 
i Ee ee es a eee 10.75 
Royals (10% No. 2s @ $4.00 less)....... 10.45 
™ 
RED CEDAR SIDING 


Seattle, Wash., June 30.—Prices for red cedar 
siding * mixed cars, new bundling, 8- to 18- 
foot, f. o. b. mill: 


Bevel Siding, 14-inch 


Clear ee —_ 

ES re $25.00 $22.00 $18.00 

- aaa ee 28.00 24.00 21.00 

Be. Go tee tuneoan 32.00 27.00 22.00 
Clear Bungalow Siding 

%-inch %-inch 

NN ee ee $45.00 $38.00 

DE cess ecbeaaenendume awe 54.00 42.00 

yr ee eee 65.00 sees 
Clear Pinish, 8- to 16’ 

$2 or 4S ough 

EE is vadendaeeeceawene $ 75.00 $ 71.00 

gl ESET SO eS Re a 80.00 76.00 

eT SS aT eee 90.00 86.00 

ee Oe BE es ccncescsccien 105.00 101.00 


Clear Ceiling or Flooring, One Side V or B 


Sud ae GT, BO te WE os oo das caccesens $45.00 
Discount on Moldings 

Made from 1x4” and under.........e6.- . 55% 

Made from other siZesS.........-seeeeeees 45% 

Lots of 50,000 feet or more, additional.. 


Clear Lattice, 848, 4- to 16’ 
100 iin. ft. 


36 
19%” wwe eeeee ccercecces ecvcvcvoscces °° 
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mill 
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DOUGLAS FIR 


[Special telegram to American LuMBERMAN] 
Portland, Ore., June 3.—F. o. b. mill prices 
on actual sales of fir, June 29, 30 and July 1, 
direct and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were as 
follows: 





Vertical om, a ae 


Cc D 
RE 5 cn in cig idteaie Be $35. 4 $85, 50 ome. = se 
| RE ee 6.25 
Qe eel rt 00 
Flat Game Plooring 
a . » s.snedanee o* 24.75 20.00 
rE acnhal 31.25 28.00 
Mixed Grain Flooring 
fer Sere ae $15.75 
Ceiling 
OO —E— ee er eke 26-00 20.00 
FET 4.75 21.00 
Drop ‘iding, xe” 

Pere re ee 0.50 25.75 sacete 

eee a $0.80 26.25 Raa 

( Ss Saas 17.25 
Pinish. Kiln ‘Driea and Surfacea 

1x6” 1x8” 1x12” 

Peer ee $38.25 $40.75 $52.25 
Common Boards, and Shiplap 

1x6” 1x8” 1x10” 1x12” 

BRA ree $17.75 $16.75 $17.50 $20.75 

OO F*ER eee 11.25 12.25 13.25 14.50 
ke (Reewa enn 10.50 8.00 8.00 

Dimension 


No. 1, thick— 


1 ae ae ae nal 26&32’ 

4”.$16-75 = 75 $18.50 $19.25 $19.0 
6”. 15.75 16.00 17.25 17.50 17. 50 $21, 25 $22. 75 
8”. 16.25 16.50 17.50 18.00 17.75 20.75 22.25 
10”, 17.25 17.25 18.00 18.25 18.50 20.75 23.50 
", 17.75 17.75 18.50 18.75 18.75 21.00 23.75 


2x4”, 8’, $16.75; 10’, $16.75; 2x6”, 10’, $15.25 
me 2x4” 2x6” 2x8” 2x10” 2x12” 


No. 2 - $10.50 “ee arene — ane 
No. 3 ... 6.75 


No, 1 nen Timbers 


8x3 to 4x12” to 20’, surfaced.......... $19.25 
5x5 to 12x12” to 40’, Pa hs'es eared «+ 17.25 
5x5 to 12x12” to 40’, surfaced.......... 19.00 
Fir Lath 

ee ae Ae SE Se eee $2.75 
* B&better. Flat Grain Car Siding, 9 or 18’ 

ME ska 3224004 54a Cadena st Lae peor ewouk $33.50 
ME said activin ud See eae ee cease te ae 33.50 





INLAND EMPIRE PINES 


Portland, Ore., June 30.—The Western Pine 
Manufacturers’ "Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, June 27. 
Reports of prices shown as S28 include sales 
of stock worked other than S2S on which the 
prices have been reduced to an 82S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 

follow: 
Pondosa Pine 

Feet Average 

Sold Price 

3,000 1x8” No. 1 common 82S AL. Ose. 50 

494,500 1x8” No. 2 common 82S AL 23.02 

378,500 1x8” No. 3 common $2S AL. 19.31 


224,500 4/4 No. 4 common 82S RW RL 14.97 
74,000 1x6 D select S2S RL.......... 41.13 
13,500 5&6/4x4”&wdr D 33 S$2S AL.. 63.27 
86,000 1x6” C select S2S R 5 

44,500 5&6/4x4”"&wdr C eek S2S RL. 62.88 


41,000 @ © DOWGE GBI. on vcccavcere 31.05 
693, ,000 ere No. s&btre shop S2S— 
ME sw gp de iiah aie holed, alee bial 36.00 
No. 3 Eh PEE Sr PERE Se ee 24.43 
BE Wk ak ah oc ae aia ier Maa 18.43 


Idaho White Pine 


8,500 1x8” No. 1 common 82S RL... 41.00 
130,500 1x8” No. 2 common S2S RL... 28.97 
152,000 1x8” No. 3 common S2S AL... 22.93 
42,000 4/4 No. 4 common S2S RW RL 18.26 

34,000 1x6 D select S2S RL.......... 46.54 

2,500 5&6/4x4”"&wdr D sel S2S RL.. 65.20 

8,000 1x6 C select S2S RL........... 64.75 

6,500 5&6/4x4”"&wdr C sel S2S RL.. 79.00 

21,000 6” C bevel siding............. 40.33 

Larch and Fir 

15,500 2x4” 16’ No. 1 dimension...... 18.37 

2,000 2x10” 16’ No. 1 dimension..... 20.00 

10,000 1x8” No. 3 common S2S RL... 17.50 

10,000 4” C&btr vert gr fig RL....... 37.59 





CALIFORNIA PINES 


San Francisco, Calif., July 2.—The follow- 
ing average prices f. o. b. mills, those on 
commons covering 11-inch stock only, were 
reported by the California White & Sugar 
Pine Manufacturers’ Association for the pe- 
riod ended June 30: 

California White Pine 


All widths— 

No. 1&2 clr. C sel. D. sel. No. 3 clr. 
ee as aes $67.90 $63.45 $51.35 $45.10 
a. ee 69.50 63.45 56.10 53.65 
| ae 69.00 57.50 44.45 59.50 
2) er 78.45 69.95 58.00 66.75 

Cc Pine 
en eae ia $94.90 $90.75 $64.50 $53.45 
tee sok 90.90 75.65 59.50 61.25 
7 er 92.05 71.95 53.75 61.55 
| Qa Sees 98.15 83.00 67.55 85.00 
‘ waite Pine wre 60 Mixed Pines 
DON Sa ceupaae'e 
No. 1, 5/4xa.w.. 39.75 Common $42.10 
No. 2 6/4xa.w.. 26.75 No. eee 32.50 
Panel, %"xa.w. 86.45 No. 3 ....... 19.20 
r Pine Shop Seah einge: 21.45 
Inch eeeoccccece $42.20 Timbers ...... 30.20 
No. 1, 5/4xa.w.. 42.35 Siding. B&btr 
No. 2, 6/4xa.w.. 32.40 x4" ; 15 
White Pir | 24” «---es ‘ 
No. 3&btr, com.$23.00 Lath— 
No. 4 com...... 16.25 No. 1 ....... 4.30 
No. 1 dimen, 14% No, exe ee ees 3.90 
oS sage 9.35 ‘ ee 1,10 
Australian No. 1 dim, 1% 
4/4x@.W. ....... $51.50 KAW. we eeeee 18.45 
eee 51.50 Douglas Fir 
i,k Pere 48.25 C&better ...... 48.60 
J See 58.35 Common ...... 26.25 
10/4&thicker Ties and timbers 60 
eer err 63.60 Dimension 18.60 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 23: 


Plooring 1x3” 1x4” 
Edge grain—Bé&better ....... $61.25 $58.50 
Flat a pannel etal on 41.75 39.50 
Pr re om 33.00 
No aa pclae, wi ain 24.00 
Partition and Siding 
Boston partition, B&better, 1x4”........ $39.75 
Drop siding, B&better ote AS A ee te 39.25 
Finish and Moldings 
Finish, 1x5&10” Bavetter..., ci ana ae $61.50 
5/4x5&10” Bé&better............ 71.25 
Came an@ BaR0 1sGEe oc ccccccsvcenses » 65.75 
Discount on moldings, 1%. and under.. 44% 
1%” and over... 32% 
7-M_ series...... 10% 


Boards and —. 





Board and shiplap, 1x 8”, No. 1........ $33.50 
BE a We Bac adie 25.00 

Sininw., 100°, GO: Bice ckcecissccsovesens 22.75 
WOOPGE, TEE" TO Bien cscsw oss swvevus 17.75 

Dimension 

ee ae SS er eee $24.25 
Sa, Bee ON Oe | oko cwie viv wc even 26.00 
De Se ee. aos aie ss 5 04 86 me 32.00 

ae eS eA el C—=E eer 22.00 
3213”, 13 to oan (A SS Fe 23.75 

a 

eS a Se eT ee re eee errr $3.20 
We: 1, GH” =. & Gir GRIGG, «oc cis ccdincsas 3.50 


Norfolk, Va., July 2.—Following are typi- 
cal average f. o. b. Norfolk prices, made dur- 
ing the week ended June 25, as reported by 
the North Carolina Pine Association. 


Rough: 

Edge, 4/4— 

EE nico ile note bbe Fess de eee meee $44.18 

See Ue ea a> ae Hees wae eee 23.69 

. Se 5 Sa ee ee re 19.94 

Bé&better No. 1 ind No. aha 
1x 4” eae 

1x 5” . 46. = aie 

1x 6” . 44.54 $26.42 $24.17 

oy ad 49.3 ie a aes a irat 

OD ee $33.04 26.68 23.60 

=e cere 36.53 sigan 23.41 

is33* 28.86 23.62 

ye B&better us. 47 RON” 2540255 pt 

i. 2) ee” en 4, ee 9.5 

B&better bark Ba ss cs vaeeeee de and cm ee Ste $2.52 

oS . eer cre 17.33 

sae EaRoRae tor econ eaeenn teginns semeg 03 eS 
ressea: 

Flooring— Width Wider 
PE nivcn tien + aeuupee ews $41.22 $39,05 
MO, 2 GOMMOR. . 2.0 ccececvoee 36.25 33.73 
B&better, 8x25” .......cccccccceces $43.88 

Bark strip partition, B&better........- $36.58 

Box bark strips, dressed or resawn..... 17.44 

Sa 
fers: dress rie 
er ae ee ee ee $28.55 $20.84 

oes «inka pik bak wee ae 28.26 21.78 

SE ec uliap marae enc nea a aa we 28.41 21.95 

DE vse nt madness Cases 29.50 21.90 


*F, o. b. Macon, Ga. 





HARDWOODS AT CHICAGO 


Following are sales prices f. o. b. Chicago 
basis, as made by southern hardwood mills 
during the week ended June 26: 


4/4 5/4 6/4 8/4 
FIGURED GuM— 
Otd, FAS..... 123.50 125.00 
Pin. FAS. .... 117.75 coum 
RED GuM— 
Gta. FAS... 99.00 101.50 97.75 102.00 
No. 1 & sel. 53.25 57.00 59.00 60.75 
Pin, PAB .4 +s 91.50 103.00 105.75 os ae 
INo. 1 & sel. 55.25 55.50 64.00 68.25 
) Se 32.75 33.00 feet ie <r 
Sap GumM— 
Qtd. FAS..... 61.25 62.25 65.50 66.50 


No. 1 & sel. 45.50 48.75 49.00 650.75 


BEE osces 65.00 Sh a er eves 

2) PP ae 56.25 62.00 61.25 67.756 

No. 1 & sel. 39.75 43.25 44.00 48.25 

ck eee 26.00 eer 27.25 se 
TUPELO— : 

ty ee, See 52.25 55.00 48.50 
No. 1 & sel. 38.50 Anite 38.50 

WHITE OAak— 

Otte. PAB... + 124.00 133.50 133.25 oa 
No. 1 & sel. 76.75 76.50 77.00 <n 

Pin, Pe, iss 85.75 98.50 110.75 123.25 
No. 1 & sel. 56.50 55.25 71.50 eaters 
SL tee soe 43.25 nee Seite fe 

Me. S Ties cs 29.75 

Rep OaK— 

Qtd. No.1 & 

RE sis ana 66.00 ee pears er 

Pin, VAS... 70.50 87.25 99.25 112.50 
No. 1 & sel. 52.00 54.50 62.00 Be 
Se ee 42.00 chee 45.75 

MIxED OAK— 
Sound wormy. 36.25 44,25 
PoPLAR— 

Pm. TAS. .:.:: 83.00 117.75 93.25 95.75 
Saps & sel. 63.75 baat 72.00 73.25 
Se ea 50.50 ees na ae err 
No. 2-A ... 37.25 34.00 aekne 40.50 
No. 2-B ... 28.50 30.75 6c pce ap 

ASH— 

MD ee rsesen ke $76.25 $88.00 $92.50 $95.25 

No. 1 & sel... 50.50 56.00 65.00 68.50 

cS Seer 32.75 43.50 eas vnen 

HARD MAPLE— 
Pe sivctewe ee rr sat gence 85.00 
Se ef oo ae bets Eee 65.00 
BEECH— nue 
Sea ‘ he Ses ee 
No. 1 & sel.... 44.75 Siavdia apes 55.50 
Hickory— 
FAS a Rr vies some Laka 71.75 
a oe ge ee ae Berney: pone 48.50 
§ ELM— 
Seas adhe lle wi or ania seed rye 
No. 1 & sel Ey Ne ee! 52.25 
No oF eer 25.00 27.50 31.25 
CoTTON WooD— 


Bx bds, 13-17” 71.50 


Bx bds, 9-12” 62.50 
PT -cieseencee + 4 ere 
No. 1 & sel ; a aa ka Sr 
ree 34.75 rey ae 37.00 
SyYcAMORE— 
Pin. PAR... 3s. 55.00 
No. 1 & sel.. 45.00 
WILLOW— 


FAS ...-cceeee 71.00 75.00 75.00 77.00 
No. 1 & sel.... 48.00 52.00 52.00 54.00 


OoLIA— 
MAS err Terre 87.00 joa 70.00 76.75 
No. 1 & sel.... 48.00 54.75 54.75 55.00 


NO. 2 .ccceeses 27.75 cece 31.00 33.50 





WEST VIRGINIA WOODS 


Philadelphia, Pa., July 2.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, ge By 5/ and 6/4, $115@ 





120; 8/4, $125; 10/ and 12 /4, 72S 0 128, Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85 
Chestnut: FAS, 4/4, $88@90; 5/ onl 6/4, 


$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 
lar: FAS, 4/4, $115@120; 5/ and 6/4, 

ot Tetis@iob, at, gd up: */4, 3 mannan, 
poh 9 6/4 n, 
4/4, pe 2@65; 5/ and 6/4, $70@75; 4, S18 
No. 2—A —— 4/4, $45; 5/ ‘and 6/4, 
8/4, $51@54 common, 4/4, 330; 
5/ and 6/4, $3233; 74. $34@36. 

Reé Oak: rae sist Comes 5/ qne Si 
115@120; 8/4, $1 ommon and s 
474, $6002 5 gt 5/ and rhs ayy, Mad 50; 8/4, $70 
@75 common, £(4, $4 5 @47.50; 6/ and 
6/4, “$4750: 8/4, $50@55 


White Oak: FAS, 4/4, 31150120; 5/ and 6/4, 
$125@130; 8/4, $130@140 Common and se seat 
s/t, $7078; 6/ and AP $75 @80; “/ $80 

oomasnon, {+ $50@53; / and 6/4, $ CO 
bee 3/8 $60@63. 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
f. o. b. Wausau, Wis.: 


AsH— 

FAS Sel. No.1 No. 2 No. 3 
4/4 Oren” Geee ” Gnas” chan” Stee 
5/4 ... 965.00 80.00 00 40.0 21.00 
6/4 110.00 95.00 65 5.00 40. 00 21.00 
8/4 115.00 100.00 75.00 45.00 22.00 
Basswoop— 
4/4 ... 76.00 65.00 48.00 32.00 23.00 
5/4 ... 77.00 67.00 50.00 34.00 24.00 
6/4 ... 80.00 70.00 53.00 35.00 24.00 


8/4 ... 82.00 72.00 68.00 35.00 24.0u 
10/4 ... 90:00 80.00 65.00 45.00 eoee 
12/4 ... 100.00 90.00 75.00 65.00 cece 


Key stock, “6, Aisi 6/4, $80 or on grade; 
FAS, $90; No. 1, 


1x4-inch No, 1 a elr. & btr., $65; 1x5- 
inch, $75. 


BracH— 
4/4 86.00 66.00 44.00 28.00 20.00 
6/4 - 91.00 71.00 62.00 34.00 20.00 
6/4 9 76.00 68.00 36.00 20.00 
8/4 - 101.00 81.00 70.00 44.00 21.00 
10/4 - 110.00 100.00 90.00 60.00 eee 
12/4 - 115.00 105.00 95.00 60.00 ° 
2/4 80.90 65.090 40.00 25.00 


5/8 ... 75.00 60.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wdr., 
ea $15; for 65-inch & wdr., 8-foot & lgr., add 


Price of : don 6-foot lengths, $28. 
red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x6-inch, two face 
ctor eds. $90; one and two face clear, $70; run of 
pile 


For sel. 


Sort Etm— 

4/4 ... 65.00 55.00 45.00 26.00 22.00 
5/4 ... 70.00 60.00 48.00 28.00 23.00 
6/4 ... 80.00 70.00 58.00 28.00 23.00 
8/4 ... 85.00 75.00 63.00 35.00 wn 00 


10/4... 965.00 85.00 70.00 40.00 
12/4 ... 100.00 90.00 75.00 45.00 


Rock EtmM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 60.00 28.0 0 
8/4 80.00 60.00 35.00 %25.00 


10/4 1:: 95.00 .:.. 75.00 60.00 .... 
12/4... 105.00 :... 85.00 65.00 30.00 
*Bridge plank. 


Sorr MaprpLe— 


4/4 ... 62.00 52.00 . F 
5/4 ... 70.00 60.00 50.00 33.00 20.00 
6/4 ... 80.00 70.00 58.00 30.00 20.00 


8/4 ... 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 

4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 46.00 19.00 
8/4 115.00 95.00 80.00 650.00 21.00 


Harp Mapie RovuGH F.oorine Stockx— 


No. 1 No.2 No.3A 
com. com, com. 


i siveeteistuvaceaonn -$40.00 $30.00 $20.00 
tn lindane bondeve aueswes 43.00 33.00 23.00 
Harp MapLe— 
Sel. No. 1&Sel. 
FAS 6”"&wdr. 6”"&wdr. No. 2 No. 3 
4/4 ...$ 65.00 $ 55.00 $ 42.00 $ 31.00 $ 17.00 
5/4 ... 80.00 65.00 50.00 34.00 19.00 


6/4 ... 88.00 68.00 55.00 34.00 19.00 

8/4 ... 95.00 75.00 63.00 34.00 21.00 
10/4 ... 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 560.00 30.00 
14/4 ... 135.00 125.00 - 
16/4 ... 170.00 145.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 6/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrecH— 
FAS Sel. No. 1&Sel. No.2 No.3 
we me 2 com, & better. .... $33.00 $16.00 
.-$ 55.0 : 256.00 19.00 
6/4 «+. 60.00 50.0 40.00 30.00 22.00 
6/4 ... 70.00 60.00 60.00 3865.00 22.00 
8/4 ... 80.00 ase’ 60.00 40.00 25.00 


Enp Drisp WuHiTzs MaPris— 


oo} 
oa 
cee 
> 
—) 

rT 
« 
Ww 
a 
° 
9 


FAS and 

Nos.1 & 2 Nos.1 & 2 
ee $110.00 $ 86.00 
BIG ccccedseccoscoceceos -+ 115.00 90.0 
TE sews déesceeeposecnes 120.00 96.00 
6/4 eet Veer ee Peeeeeee wee 130.00 105.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, July 2.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE — 

5/4&6/4 8/4 
3 ere eee $1356 p45 $145@155 ett 165 
110@11 115 


300 136 85@ 90 90@ 95 
45@ 50 54@ 59 55@ 60 
43@ 45 652@ 57 55@ 60 


QUARTERED AK— 
De scheeeens $110@115 wee 
No. 1 com 6 win, bet wee’ cee 
No. 2 com 40@ ad oe - 6s. Gen. worm 

PLAIN WHITE AND Rep O 
Peete Hoog@i10 $119@120 "i@ 2 
Selects ...... 70@ 75 8 90 


25 24@ 27 
Sound wormy. 46 48 60@ 62 60 65 


No. 1 com.... 58@ 63 68@ 73 78 
No. 2 com.... 43@ 48 0g 55 $9 65 
BAS .wccccece $ 70@ 72 $ 70@ 75 $ ag 85 


eee 61 6 70 
No. 2 com.... 28@ 31 33@ 38 38 43 


ee. se usveeee $ 90@ 95 $105@110 $115@120 
No. 1 com.... 55 60 60 65 65 70 
No. 3 com.. 20 21 21 22 21 22 
Sd. wormy and 

No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 

.& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BircH— 

a aniewsewan $100@110 $105@115 $110@120 


No. 1 common 
and sel. ... 65 70 70 76 70 75 
No. 2 com.... 33 35 38 40 40 42 





ES $ 60 65 $ 65 70 $ 70 76 

No. 1 com.... 40 43 45 48 45 50 

No. 2 com.... 25@ 28 28 30 30@ 33 
PoPLAR— 

Panel & No. 1, 

13” & wider +00 $150 $160 
eee 105 120 130 
epee & Sel. 80 95 110 
me B seveces 0 65 70 
No > AES $ 38 41 44@ 46 46@ 48 
ke Mees chs 26 28 28@ 30 30 

MAaPLE— 
Pe $ 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 

and sel. ... 46 51 58@ 63 63@ 68 

No. 2 com.... 34 360 40 38@ 40 


Prices obtained far southern hardwoods dur- 
ing the week ended June 26, reduced to an 
f. o. b. Cleveland basis, were as follows: 


4/4 5/4 6/4 8/4 
WHITE OAaAK— 
Pin. FAS 4/4. 134.75 





, 06 Pr 85.75 98.50 134.00 141.00 
No. 1 & sel. 70.00 79.25 87.00 84.50 
No. 3 fig... 28.75 ye or 

Sd. wormy... 52.00 68.75 77.50 

RED OAK— 
Pin. FAS. . 96.00 «eee 124.00 142.75 
No. 1 & Sel. 63.25 - pitas 72.75 
MIXED OaKk— 
Sd. wormy.... 54.50 
PoPLAR— 

Pim. VAS... 110.75 117.75 ohne seene 
| See 79.50 87.50 87.50 Ware's 
dase & Sel... 78.25 97.00 97.00 
‘No. 1 & Sel. 68.75 64.75 66.75 
No. 2-A .... 47.75 <ee> cnn 
No. 2-B .... 36.50 

SS 100.25 

Sorr MapLe— 

ED akan a ible: 78.50 waieds 83.25 

No. 1 & sel.. 58.50 satan 63.25 

ee See 38.50 44.75 ae 

HARD Marie— 
>, 2 85.7 90.00 94.50 
No. 1 & sel.. 58.00 heme dwar 67.25 
SS eae 37.50 41.50 41.50 38.00 
CHESTNUT— 
Qtd. sd. 
wormy .. 3.25 


Pin. FAS .... 87.00 113.75 
No. 1 & sel. 52.75. 
FAS wormy 52.25 


. =. 
an 


46.50 


Ore 2 2 


Sd. wormy . 40.25 42.50 42.7 
No. 2 & sd. 
wormy. .. 27.25 
Bass woop— 
CO) RSE 73.25 81.50 
No. 1 & sel... 51.75 ae 
CHERRY— 
6 ote ceee w 137.25 151.25 
No. 1 & sel 80.25 100.25 
BircH— 
Fare 100.00 100.00 re 
No. 1 & sel... 65.00 75.00 73.50 
BG, De intewteces 37.50 a ee seed 
BuCKEYE— 


No. 1 & sel... 49.25 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 2.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


we 
Southern Northern and 

Florida Florida Georgia 

DE “Giias dane baie $40.00 $44.50 $55.00 
ST cnn ie thn ht track 39.00 42.50 51.00 
ee 40.00 44.50 51.00 
eS 50.00 52.50 56.00 
CURES” - cacccesce 48.00 49.50 54.00 
DEE. eecdaaw bens 60.00 64.00 64.00 
SE sccce des 56.00 61.00 62.00 
ceive wanes reee 67.50 71.00 
EE kaa as) eee 64.50 69.00 
. verreb was es cane 83.00 
EEE” cevcvceve ° 77.00 


Lenghts 22 to 24 feet, add $2. 

Each 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 
Longleaf Pine a 25/32x2%,-inch Face 
a _Detesry? 

No. 1 sap flat. .$42.00 
B&btr, sap rift. 69. 00 No. 2 sap flat.. 28.00 
B&btr. flat .... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 
1x6” %x5% ...$28.00 1x10” %x 9%. re 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 


Shortleaf wegen, 84s, oe Scant, 


Bé&btr, ht. rift.. tire 


0- to 16-foo 

Se wxreneones $29 00 ania" paackmmee $30.50 
a s#sshenwes Dae EEE” Seceveens 31.50 

ee” aneneanads 29 

North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
i Meee” SUEE. ccvecses $67.00 $62.00 anne 
BEI” GO cccecsve 46.00 40.00 $28.00 


Kiln ppeeas North Carolina Roofers 
--$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
#- -inch thick, $1 more, 


Red Cedar Bevel Siding 


8 gh | RRS Nee: Pere $40.00 
EE ia ah dna wie Wah. Mare Gee ke ae 56.00 
re 65 a chee ak eels eee eens kee s 65.00 
Maple Flooring f.0.b. Philadelphia 

48x 2% a TE 

MFMA First grade .......... $82.75 88.25 
MFIMA Second grade ......... 70.75 74.25 
MFMA Third grade .......... 50.75 54.25 

Pondosa Pine Dressed 

e D No. 2 No. 3 

8, eee $ 67.50 $57.50 $44.25 $38.25 
OE as 77.50 62.50 42.25 38.25 
NT bie aa eine aie 72.50 62.50 42.25 38.25 
I «sa. aiken 82.50 72.50 42.25 38.25 
a 97.50 87.50 46.25 39.25 
7S” ONE Ws cae 102.50 92. 51.25 43.25 

Lath, 4-foot No. 

eee ee $6.50 Te 66. 75 delivered 
BEOGEE  ckcveccnce 4.90 c.if.— 5.50 delivered 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended June 16, as reported by the 
Oak Flooring Manufacturers’ Association: 

1 tex1%” 3x2” %x1%” 
1st qtd. wht. mi Sif) +4 + ar 


lst qtd. red. $55. 00 

lst sap pha rae oats ere 

2nd qtd. w&r... 69.14 tabs Scoiaial 45.00 

1st pln. wht.... 70.97 $64.20 $59.13 55.07 

Ist pln. red.... 67.15 61.26 51.60 46.05 

2nd pln. wht... 59.20 55.28 37.04 35.04 

2nd pln. red.... 59.53 52.46 39.14 39.43 

STG WEP. .ccocee «GBBT 35.36 29.56 30.82 

WG. séecscve 15.34 16.05 10.36 
1%4x2” 4x1 ht fex2” fox” 

1st qtd. t+ cs. ee 

lst qtd. red. . Kina on ace 

lst sap qtd..... pies ee vee 

2nd qtd. w&r... ncaa 65.50 aad a's ae 

ist pam. Wet. «20. $62.52 68.75 $67.71 a 

ist pln. red..... 59.63 malas 62.50 $52.50 

2nd pln. wht... 53.26 mien 1 ae 

2nd pln. red.. 53.09 nel aitt 45.55 

Se WEE sc cc vces 39.14 35.22 34.66 

POUPTER .ccccves Kens ¢ eae mati 





SOUTHERN PINE TIES 


New York, July 2.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All .. ee Sep Heart 
a”. hichedbucea xk duke ves - i 66 
” wiedunteas ined nueacor des 65 


ee eee eee eee 1.16 L 26 





J 


Lao | 


aonm es 8 | oon 


a. fe oe 


1928 


— 


S 


rices 
‘ively 
lows: 


Sippi 
nde 


42.00 
28.00 
18.00 


29.50 
30.00 


30.50 
31.50 
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POPLAR BEVEL SIDING 


Louisville, Ky., July 2.—Poplar siding de- 
mand has continued just a trifle draggy, due 
in part to unfavorable building weather. 
Prices continue steady: 


No.1 No. 2 

FAS Select com. com. 

ee ere rs — | $40 $30 $24 
SAMO ccvcocncécecns 50 38 28 - 22 
DMO vc ceceseénarce 50 35 24 20 








BLACK WALNUT 


Cincinnati, Ohio, J 2.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
265. 
: Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


180. 

FNS. it 4/4, $92.50@95; 5/4, $105; 6/4, $115; 
8/4, ; 

‘No: 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
ears flooring mill basis, during the week ended 
June 30: 





MFMA MFMA MFMA 
Maple— First Second Third 
Saw upunsawrauean $74.23 $62.45 $44.42 


RECEIPTS AND SHIPMENTS 


Receipts and shipments at Chicago were re- 
ported as follows by F. H. Clutton, Secretary, 
Board of Trade: 


Receipts from June 2 to June 39, inc. 

















Lumber Shingles 

OE . Srtsacam bes eae 306,702,000 28,772,000 

See © Pesan verve earwe 347,398,000 43,005,000 

ee 40,696,000 14,233,000 
Receipts from Jan. 1 to June 30 

Lumber Shingles 

Sic cctaceticccts 1,931,465,000 203,268,000 

2) a ene Se 2,037,001,000 226,888,000 

rr 105,536,000 23,620,000 

Shipments from June 2 to June 30, inc. 

Lumber Shingles 

Pere Te 108,028,000 27,528,000 

BOE. simevecks darn ee ite 135,052,000 38,168,000 

Decrease ......... 27,024,000 10,640,000 
Shipments from Jan. 1 to June 30 

Lumber Shingles 

TEE. ebdeénee seb tame 659,176,000 181,720,000 

. ore err er eee 849,381,000 196,145,000 

et 190,205,000 14,425,000 





For Editorial Review of Current Market 
Conditions See Page 37 





EASTERN SPRUCE 


BOSTON, MASS., July 3.—Demand for east- 
ern spruce keeps about even. The base quo- 
tation on frames is $42 but yard orders for 
dimension are being placed for less. Demand 
for random is no more than fair, but offer- 
ings are rather light and both Provincial and 
Maine mills are maintaining firm prices. 
Offerings of dry boards are very light and 
prices are very firm despite the quiet de- 


mand, 
NORTHERN PINE 


BUFFALO, N. Y., July 3.—The northern 
pine demand has been a little more active 
recently, no doubt because stocks are not 
quite as plentiful as sometimes: at this sea- 
son. There is a good deal of strength in 
lower grades, which are up $1 or $2 from a 
year ago and are in somewhat increased de- 
mand. This is the season when lower grades 
are called for more extensively by box fac- 
tories. 


MINNEAPOLIS, MINN., July 2.—The north- 
ern pine market is in a healthy state, with 
regard to prices, production and shipments. 
Crating and box factories are absorbing a 
large percentage of the output. 


HARDWOODS 


CHICAGO, July 3.—Northern hardwood de- 
mand is on a seasonable basis, with most 
consuming interests represented in the mar- 
ket. The automobile body people are taking 
large quantities of 6/4 and thicker No. 1 and 
better maple, birch and elm, while the in- 
terior finish factories are buying select and 
better birch in fair volume. Prices hold 
firm. 





BUFFALO, N. Y., July 3.—Hardwood de- 
mand does not show any marked improve- 
ment and the vacation season is reported as 
causing some let-up at the yards. Business 
is also interrupted this week by the holiday. 
There is not much buying ahead and cus- 
tomers are mostly keeping stocks down to 
minimum. Prices are unsettled and much 
competition is experienced. One of the 
strongest woods in the list is walnut, whic 
has lately been advanced. p 


MINNEAPOLIS, MINN., July 2.—Business 
in hardwoods is beginning to show some ac- 
tivity, with building operations in full swing. 
Mills producing northern hardwoods are rea- 
sonably busy. Low grade stocks are moving 
well. 


ST. LOUIS, MO., July 2.—Southern hard- 
woods business is subnormal, although im- 
provement is shown in one or two items. De- 
mand for flooring oak has increased and prices 
have advanced several dollars a thousand 
owing to shortness. Box factory stock also 
moves somewhat better than a few weeks 
ago. However, there is a slight recession in 
automobile body woods such as thick elm, 
maple, magnolia and quartered sap gum. 
Furniture stocks continue dormant. Mills 
continue to hold down production and there 
is a firm tone to the market. 


CINCINNATI, OHIO, July 2.—Prospects for 
July in southern hardwoods are much better. 
Prices are more stable and demand more gen- 
eral, though largely in mixed cars and rarely 
in more than single carlots. Ash for auto 
bodies; sound wormy chestnut for furniture 
and allied trades and radio cabinets; oak and 
hard maple for flooring and oak, hard and 
soft maple, gum and elm for automobile fac- 
tories are all more active. Export trade is 
slightly better, though still dull. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 3.—Local retailers are not 
particularly active in the fir market, most 
orders being of the hand-to-mouth variety. 
The proposed closedown of the West. Coast 
milis for a week or more this month will have 
a strengthening effect on the market, accord- 
ing to local distributers of fir. Sitka spruce 
is moving freely to the industrial trade. 
Prices hold at the recent advance, 








NEW YORK, July 2.—Favored by good 
weather, there has been a substantial move- 
ment of fir into the suburban yards during 
the last week, sales of timber being especially 
large. A number of retailers report active 
trade, but nevertheless the yards are not 
heavily stocked. Wholesalers report that 
nearly all purchasers are asking for quick 
deliveries. 


KANSAS CITY, MO., July 3.—Country yards 
are furnishing a good volume of fir orders, 
and there is a little better demand from city 
yards, which want timbers, long dimension 
and wide boards. Some flooring also is being 
bought by city yards. Prices continue firm. 


BALTIMORE, MD., July 2.—The market for 
fir is holding up fairly well, with indications 
that the withdrawals may expand in the near 
future, and there is talk of advancing prices. 
A feeling of conservatism prevails in the 


trade. 
CYPRESS 


ST. LOUIS, MO., July 2.—yYellow cypress 
buying is slightly heavier than a few weeks 
ago. Most of the business is placed by coffin 
concerns, interested in No. 1 cypress, while 
fair orders for No. 2 cypress come from box 
and glass. interests. Planing mills buy 
sparely of shop and selects. The market is 
unchanged. Demand for red cypress con- 
tinues fair and comes chiefly from rural 
yards. 





Better Saws 
For the Shop 
or Mill 


Special saw steel made in Simonds own 
steel mill is the foundation of Simonds 
Circular Saws. Added to this are Simonds’ 
years of experience as saw makers and 
workers in hardening and tempering of 
steel for cutting edges that give longer 
service and more production. 


To promote greater efficiency in your plant 
equip with Simonds Circular Saws. 


Order from your dealer or direct from 
any Simonds Service Station. 


Simonds Saw and Steel Co. 


“The Saw Makers” 
ESTABLISHED 1832 — FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. Los Angeles, Cal- 
Boston, Mass. Memphis, Tenn. Seattle, Wash. 
Detroit, Mich. Atlanta, Ga. Toronto, Ont. 
New York City Portland, Ore. Vancouver, B.C. 
New Orleans, La. San Francisco, Cal. 
London, England, Montreal, Que. St. John, N. B. 


SIMONDS 


The Planer Saw 
Dado Heads 
Solid Circular 


SAWS 
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WEEDS .... FIRES !!! 





© U.&U. 





This $350,000 fire swept away a huge lumber yard, destroying three million feet of 
lumber and burned 34 horses to death. A flood of water poured into the inferno 
of flame at first was inadequate, the blaze being swept by a strong wind. 





ama FIRES ..... LOSSES 


rf 








free from weeds? 


. more sparks . 


application a year 


costs but little yet 


SPRINGFIELD, 


Your lumber yards may not be immune from fires but are they 


Think how easily a few dry, flimsy weeds 


may catch ... a carelessly thrown cigarette, or match... a 
back-fire from a truck . . . a spark from a passing train... 
and FIRE. A little fire among some weeds . . . perhaps at 
night .. . or unnoticed in a corner . . . a pile of lumber ablaze 


. . araging inferno . . . thousands of dol- 


lars lost . . . lost with the aid of some weeds! 


Eliminate This Fire Hazard From 
Your Yards by Exterminating Weeds! 
Simply take W/LSON’S WEED KILLER and dilute with 


water (1 gallon to 40 gallons of water) and sprinkle around 
your yards. Kills all weeds, vines, poison ivy, etc. One good 


is sufficient. Not only acts as a fire-pre- 


ventive but keeps your lumber piles in good condition by allow- 
ing light and air to reach the bottom layers. WILSON’S 
WEED KILLER is clean, odorless, easy to apply and above 
all very inexpensive. Apply it now—before the dry season. It 


may save you millions. 


Mail the coupon today for a trial order! 


Dept. R 





When ordering use this guide for 
your requirements. 
1 Gallon . .. $2.00 
(makes 40 gallons) 
5 Gallons . . . $8.00 
(makes200gallons) 
50 Gallons . . . $50.00 
(makes 2000 gallons) 


Freight allowed on 5 gallons or 
over, East of the Misssisippi River. 





ANDREW WILSON, Inc., Dept. R. Springfield, N. J. 
Gentlemen:— 


We are enclosing our check for $ .............-...- Please ship us 


ciaaneehinand Gallons W/LSON’S WEED KILLER. 
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HEMLOCK 


CHICAGO, July 3.—Country yards and in- 
dustrial consumers are actively’ in the market 
for northern hemlock, which holds firm at $3 
off the Broughton list. Dry mill assortments 
are badly broken. 


NEW YORK, July 2.—There has been ne 
change in the hemlock situation in the last 
week, a seasonal demand from regular cus- 
tomers characterizing the movement except in 
timbers. Heavy hemlock is being used in 
preference to fir on a number of jobs in the 
outlying districts. West Coast lumber is more 
plentiful, and is selling better than eastern 
hemlock. 

BOSTON, MASS., July 3.—Dry eastern and 
northern hemlock is scarce and prices are 
very firm. Eastern clipped boards are $33 
and the 12-foot. clipped northern boards are 
$32 and $33. The local market for western 
hemlock and fir is fairly active and prices 
retain the firmer tendency of recent weeks. 
There are occasional lots of hemlock in tran- 
sit from the West Coast which can be picked 
up at less than regular mill list prices. 


WESTERN PINES 


CHICAGO, July 3.—Pondosa and Idaho 
pines are moving in fair volume to the con- 
suming trade at unchanged prices. Mill 
stocks are in good assortment. California 
white pine shop is scarce and prices are $1 
higher on 5/4, 6/4 and 8/4 Nos. 1, 2 and 3 
shop. Sash and door factories are in the 
market right along for current requirements. 
Industrial plants and box factories are taking 
fair quantities of Arizona white pine, prices 
of which hold steady. 


SAN FRANCISCO, CALIF., July 2.—There 
has been a_ sustained demand for pines 
througheut the different grades, the most 
noticeable in the uppers. Foreign demand is 
above average’ and prices are somewhat bet- 
ter. Rail shipments are normal or above 
with prices showing a steady upward trend 
because of stock conditions at the mills. 
Further price advances are expected soon. 
The outlook for the mills, most of whom are 
now sold up to the green, is very good. 


BUFFALO, N. Y., July 3.—Western pines 
hold firm and there-is not much prospect of 
weakness in the near future. A continued 
lack of supply is shown in the leading items, 
and this is exnected to be in evidence for a 
number of weeks. A good deal of strength 
is shown in lower grades of various western 
woods and mills have less stock to offer than 
usually at this season. Some retailers buy a 
little more freely. 


NEW YORK, July 2.—Some items in com- 
mon Idaho are scarce, especially in No. 3, and 
several wholesalers say they have been unable 
of late to obtain shipments. Demand is not 
brisk, but there is a fairly good movement of 
lumber. Prices are standing firm after re- 
cent advances. 


KANSAS CITY, MO., July 3.—Shop is be- 
coming very scarce at some California mills, 
and they have gone out of the market so far 
as large orders are concerned, and are taking 
small orders at an advance of $1. The de- 
mand is reported good, and inquiry points to 
an increase in the volume of orders from the 
yards. Industrial demand also continues good. 


REDWOOD 


SAN FRANCISCO, CALIF., July 2.—There 
has been another advance noted in demand 
for redwood, especially from northern and 
southern California. Foreign business is also 
on the upward trend. Retailers report de- 
mand almost back to normal. Stock condi- 
tions at the mills are somewhat better than 
a month ago because of increased produc- 
tion. There has been no noticeable change 


in prices. 
SOUTHERN PINE 


CHICAGO, July 3.—There is a good demand 
for southern pine from railroads and indus- 
trial consumers, the former placing orders 
for repair and maintenance material and the 
latter for crating lumber, timbers ete. Retail 
trade is somewhat spotted. Prices hold firm. 


ST. LOUIS, MO., July 2.—Southern pine 
shows more life than a few weeks ago and 
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prices hold steady. Industrial orders are 
fairly numerous. Country retailers show 
more interest than city dealers as their 
stocks have dwindled and crop prospects 
are fair. City building operations have been 
retarded by adverse weather. Most business 
is in common grades. Local sentiment is 
optimistic. 


KANSAS CITY, MO., July 3.—Southern pine 
has been in increased demand, and mill order 
files are beginning to fatten up again. De- 
mand from city yards was responsible for part 
of the increase, though mixed car orders from 
the country still make up the bulk of the 
business. Industrial demand is reported good, 
and the export movement is holding up well. 
Prices on some items are a little firmer, 


CINCINNATI, OHIO, July 2.—Southern pine 
is still active. Shipments are more free and 
premiums for spot stocks are off. Inquiry is 
increasing for flooring and dimension stock 
as the opinion prevails that prices will be 
substantially higher by the end of July. 
Building operations are being resumed on a 
large scale now that the rains are over and 
better weather is predicted. Cypress also is 
active with prices firm. 


BOSTON, MASS., July 3.—The southern pine 
trade is quiet, partly due to the recent wet 
weather. Distributers look for more active 
buying in July. Purchases of flooring and 
partition are being made for immediate or 
quite early requirements. Full range of 
prices currently quoted for both shortleaf 
and longleaf flooring, 1x4-inch: B & better 
rift, $69@$81; C rift, $50@$71; B & better 
flat, $45@$50. B & better 11/16 partition is 
offered this week at $45.25@$49, and much 
of the trading is being done around $46.25. 
Demand for roofers is fairly active and 
8-inch air dried are $31.50@$32. 


SHINGLES AND LATSH 


CHICAGO, July 3.—White cedar shingles 
are moving freely to country retailers at $5 
for extras; $4 for standards, and $3 for sound 
butts, Chicago. These prices are 25 cents a 
thousand higher than quoted two weeks ago. 
Mill stocks are scarce. 


NEW YORK, July 2.—Eastern spruce lath 
are in good demand, and arrivals measure up 
well with sales. Latest prices: 14-inch, slab, 
by vessel, $7.25 to $7.50; by rail, $7.35 to 
$7.75. The shingles market is fairly active, 
cargoes being more than ample to keep stocks 
in good condition. Quoted prices are firm and 
vary slightly in different parts of metropolitan 
territory. 


KANSAS CITY, MO., July 3.—The upward 
trend in shingles is pronounced, quotations 
today being 5 cents above last week’s on both 
clears and stars. Clears now are firm at $2.80, 
and stars at $2.45, and some shingle men are 
predicting $3 clears before very long. It has 
been a long time since the market was at that 
point. Siding prices are moving up along 
with shingles. Demand for siding is fair, with 
redwood and California pine in best demand 
here. Lath demand shows some signs of in- 
creasing. 


CLAPBOARDS 


BOSTON, MASS., July 3.—Excessively rainy 
weather during the last month has inter- 
fered with building and tended to restrict the 
demand for clapboards. Retail yards gener- 
ally have moderate stocks sufficient for 
nearby requirements and are not disposed to 
buy more until the calls of the builders are 
heavier. Offerings of eastern spruce and na- 
tive white pine clapboards are very light and 
prices are firmly held. Plenty of clapboards 
from the Coast are available at fairly attrac- 
tive prices. 


BOXBOARDS 


‘BOSTON, MASS., July 3.—Boxboard distrib- 
uters describe current business as seasonable. 
Stocks of dry box lumber in first hands are 
not very heavy and there is a general dis- 
position to maintain prices. The outlook is 
for normal business during the next quar- 
ter. Round edge white pine boxboards, inch, 
are $27@$30. 


AMERICAN LUMBERMAN 


Known the 





World Over” 








New York, 350 Madison Ave. 





COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 

BRANCH OFFICES : 
New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 

























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











Hymeneal 


KENEFICK-GOODYEAR. Theodore G. Kene- 
fick and Miss Polly Goodyear were united in 
marriage at Buffalo, N. Y., at high noon on 
Wednesday, June 27. The bride is the 
daughter of Col. and Mrs. A. C. Goodyear, her 
father being president of the Great Southern 
Lumber Co., which operates one of the larg- 
est sawmills in the world at Bogalusa, La. 
The groom is a prominent young attorney of 
Buffalo and a law partner of Walter P. Cooke, 
chairman of the board of directors of the 
Great Southern Lumber Co. and the Marine 
Bank of Buffalo. 


MOORE-BALLENGER. Joe Moore, mana- 
ger Orangeburg Lumber Co., of Orangeburg, 
S. C., was recently married to Miss Ellen 
Ballenger, of Inmann, S. C. Only the mem- 
bers of the two immediate families were 
present. A program of appropriate music 


was rendered. Immediately after the cere- 
mony the couple left for a trip. 


ANDERSON -DeLORME. Charles Witsell 
Anderson, of the Lumber Manufacturing Co., 
Walterboro, S. C., was recently married to 
Miss Margaret Whitney DeLorme, of Sumter, 
Ss. C. Both the bride and bridegroom are 
well known in the Palmetto State. After the 
ceremony, the young couple left for a honey- 
moon. 


HANSEN-EPPSTEIN. Martin L. Hansen 
and Miss Jessie Eppstein were united in 
marriage at the bride’s home in Fairbury, 
Ill., on June 30. Mr. Hansen is vice president 
of the A. W, Lammers Co., and the founder 
of the Hansen Lumber Co. The bride is a 
teacher in the Sullivan Junior High School, 
Chicago. Mr. and Mrs. Hansen will leave 
Aug. 1 for a month’s trip which will include 
the principal white pine producing sections 
of the West. 
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Win Fight for Equitable Rates 

MADISON, Wis., July 3.—Wisconsin lumber 
manufacturers have won their fight for 
equitable rates on shipment of lumber for 
manufacture or reshipment. The Wisconsin 
railroad commission has announced that it 
has ordered existing rates on this traffic can- 
celled by the various roads and new 
specified by the commission substituted. 
commission found that the rates were 
criminatory against manufacturers in 
southern part of the State. 

Firms which protested to 
were the August C. Beck Co., and the Kieck- 
hefer Container Co., Milwaukee; Hardwood 
Products Co., Neenah; G. B. Lewis Co., Water- 
town; Wisconsin Chair Co., Port Washington; 
and Wood Products Co., Appleton, 


Decrease Shown in Freight Loadings 

WASHINGTON, D. C., July 5.—Cars loaded 
with revenue freight for the week ended 
June 23 totaled 986,789, the car service divi- 
sion of the American Railway Association 
announced today. Compared with the preced- 
ing week, this was a decrease of 16,503 cars, 
reductions being reported under the week be- 
fore in the loading of all commodities except 
coal and forest products. The total for the 
week of June 23 was a decrease of 31,27 
cars below the same week in 1927 as well as 
a decrease of 68,573 cars compared with the 
corresponding week two years ago. 
Miscellaneous freight loading for 


rates 
The 
dis- 
the 


the commission 


the week 


totaled 385,344 cars, a decrease of 7,164 cars 
below the corresponding week last year and 
6,176 cars below the same week in 1926. 


Coal loading totaled 144,892 cars, a decrease 
of 11,497 cars below the same week in 1927 
and 35,160 cars below the same period two 
years ago. 

Grain 
to 33,340 


and grain products loading amounted 
cars, a decrease of 7,451 cars under 
the same week last year and 9,556 cars be- 
low the same week in 1926. In the western 
districts alone, grain and grain products load- 
ing totaled 22,000 cars, a decrease of 5,118 
cars below the same week in 1927. 

Live stock loading amounted to 24,362 cars, 
a decrease of 2,721 cars below the same week 
last year and 2,262 cars below the same week 
in 1926. In the western districts alone, live 
stock loading totaled 18,429, a decrease of 
1,505 carwm compared with the same week in 
1927. 

Loading of merchandise less than carload 
lot freight totaled 256,383, a decrease of 1,283 
cars below the same week in 1927 and 891 
cars below the corresponding week two years 
ago. 

Forest »products loading amounted to 67,543 
cars, 572 cars above the same week last year 
but 6,773 cars under the same week in 1926. 

Ore loading totaled 65,528 cars, 735 cars be- 
low the same week in 1927 and 5,667 cars be- 
low the same week two years ago. 


Coke loading amounted to 9,397 cars, 992 
cars below the same week in 1927 and 2,088 
cars below the corresponding week in 1926. 





Will Identify Moldings 


BROOKHAVEN, Miss., July 2—Jim Lambert 
planing mill foreman for the Homochitto Lum- 
ber Co., at Bude, and K. W. Bridges, assistant 
general sales manager, with headquarters at 
Brookhaven, recently made a trip to St. Louis 
to investigate a claim on a straight carload of 
moldings, and as a result of their investigation 
every piece of molding that leaves the Bude 
mill of this company in future will carry on 
the end a stamp identifying its source. While 
the investigation showed that there had been a 
substitution of an inferior quality of material 
for the moldings originally shipped by the 
Homochitto Lumber Co., it was difficult to 
prove this because of the lack of distinguishing 
marks, and the company sustained a loss of 
several hundred dollars Commenting on this 
experience, Mr. Bridges says: “It is a good 
idea for every manufacturer of moldings, who 
is a member of the Southern Pine Association 
and has a mill number allotted to him, to 
stamp this number on all his moldings and 
thus avoid a similar experience.” 



















































Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 
55 cents a line for two consecutive weeks. 
75 cents a lime for three consecutive weeks. 
90 cents a line for four consecutive weeks. 
: words of ordinary length make one 
line. Count in signature. 
i counts as two lines. 
No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED—A FIRST CLASS MILLMAN 


to take position in woodworking mill. Must be 
thoroughly efficient in getting out and assembling 
frames, sash and doors. Good wages. 

Address “C. 51," care American Lumberman. 





WANTED—ASSISTANT MANAGER 


Retail lumber yard, Northern Ind. Give age, 
references, experience and salary wanted in first 
letter. 

Address “C. 53,’ care American Lumberman. 





WANTED—BY LARGE MANUFACTURER AND 


wholesaler a buyer thoroughly acquainted with 
the East Coast and Inland Empire mills. Man 
with some knowledge of railroad trade be given 
preference. Only man of experience with good 


acquaintanceship of lumber mills will be given con- 
sideration Send photograph and reference if pos- 
sible. 


Address “‘C. 54," care American Lumberman. 





WANTED A MANAGER FOR 
Our Lumber Yard. Attica, Indiana. 
Address: MACKEMER & McBROOM, Watseka, III. 





WANTED 


A man between 35 and 45 years of age, who is a 
thorough retail lumberman and one with experi- 
ence in a large city preferred. Must be a mar. of 
good personality, high moral character, with lots 
of push and energy, to take charge of a city retail 
business of well established firm who have plenty 
of capital, but in need of a man of the above 
description. He will have an opportunity to hLe- 
come interested in the business when he shows 
himself capable of handling it. If not one of the 
best, do not apply. 


Address “B. 68,’’ care American Lumberman, 


WANTED—A1 WORKING FOREMAN 


With furniture factory, experienced ‘for plant mak- 
ing ready cut, kiln dried furniture and automobile 
body parts. Must be familiar with gluing-up work. 
Must know how to keep up and operate all ma- 
chines for this kind of work and take care of 
knives and saws. We desire a man who is already 
employed, but capable of handling a better job. 
Applications treated confidentially. 
Address “B. 63,” care American Lumberman. 


WANTED ESTIMATOR DETAILER 


And biller on special millwork from plans and 
specifications, on schools, churches, residences, cab- 
inet work etc. Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 


WANTED A YOUNG MAN 


To serve as field man for a middle western state 
Retail Lumbermen’s Association. Prefer a man 
who has had some experience in Association work 
but would consider anyone who knows the needs 
of the retail lumber business in all its activities. 
Reply in care of this publication, giving expe- 
rience and salary expected. 
Address ‘“‘B. 51,” care American Lumberman. 














HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 8S. Dear- 
born St., Chicago, Ill. 



















SALES REPRESENTATIVES 


A genuine business opportunity is open in Detroit, 
Michigan, for several former successful 
supply salesmen preferably with some 
of building business; each man must 
own car. 

We are the 


knowledge 
have his 


largest builders of quality 
in the state. We build on contract or finance for 
owners on free and clear or nearly paid up lotg, 
We keep a variety of model homes open to show, 
We do an enormous amount of well planned adver. 
tising. We enjoy year around prosperity. 

We pay cash commission as 
accepted. 

A connection with this firm is permanent and 
worth up to $25,000 per year depending upon you 
alone. 


Address or call to see Mr. Morriss, MILLER- 
STORM COMPANY, Inc., Linwood and Elmhurst 
Aves., Detroit, Michigan. 





COMMERCIAL SALESMEN 


Bond house with headquarters in Chicago are do- 
ing business throughout the Middle West in rep- 
resenting General Market Bonds, including Rail- 
road, Public Utility, Industrial and Foreign Bonds, 
desires to add 4 men to its sales organization, 
Previous experience in the Bond Business not 
necessary. This opening, however, offers Unusual 
Opportunity to a Commercial Salesman between 
30 and 45 years of age, who desires to change his 
line in order to broaden his opportunities and in- 
crease his earning capacity. Repl, stating age, 
present position, and selling experience in detail. 
Replies held in strict confidence. 


Address “C. 55," care American Lumberman. 





SALESMAN WANTED 
to call upon Lumber Yard 
with a well and favorably known commodity, 
which has been on the market for several years, 
and the demand for which is steadily growing. 
Line being stocked by dealers in majority of 
towns. Proposition backed by a forceful merchan- 
dising campaign. 

Salary, expense, 
Address “‘C. 


and Grain Elevators 


bonus. 


and 
5 care American Lumberman, 


50,” 





SASH DOOR AND MILLWORK SALESMAN 


By large central states manufacturer and jobber 
for Virginia, North Carolina, Pennsylvania and 
Kentucky. Must have had experience in the line 


and acquainted in 


respective territory. 
Address ‘‘C. 57,” 


care American Lumberman. 


WANTED 


Salesmen calling on consuming trade to sell Dimen- 
sion stock in Oak, Maple, Beech, Gum, Walnut and 
Magnolia Squares on _ strictly commission basis. 
Correspondence invited. THE W. A. NOBLE LUM- 








BER CoO., 1206 First National Bank Bldg., Cin- 
cinnati, Ohio. 

SALESMAN WANTED 
To sell useful wood items to retail lumber dealers. 


Sure fire plan. 
per week. 
Address “C, 70,’’ 


Good side line, will average $75.00 


care American Lumberman. 





WANTED SALESMAN 


To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 

Address “M. 


15,” care American Lumberman. 





WANTED—SALESMAN 


By Southern Hardwood Wholesaler to cover Illi- 
nois, Michigan, Indiana territory.. References re- 
quired. Liberal divisions of profit to right man. 
Must be able to furnish some immediate business 
as guarantee of ability. 

Address “‘B. 62," care American Lumberman. 





WANTED—SALESMAN 


Want high class salesman commission basis to 
sell band sawed West Va. Hardwoods, Ohio, Mich., 
Ind., western N. Y. and Pa. 


BOX 247, Kenova, W. Va. 





TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis. 
State age, experience, references and salary ex- 
pected. 


Address “‘S, 119,” care American Lumberman. 





WANTED EXPERIENCED 
Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 
Address ‘‘R. 124,” care American Lumberman. 





THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches the people 
who would be interested in what you want to sell. 
When you want to sell anything used in the lumber 
world and allied industries, advertise in the AMER- 
ICAN LUMBERMAN, 431 8. Dearborn St., Chicago, 
Ill. 
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